Die Offenheit fiir Investitionen und neue Projekte, die Sponsoren- und
Partnebeschaffung sind die Priorititen des Nationalparks in Belarus und
Deutschland.

Die Stirken der von NPs erwiesenen Dienstleistungen entsprechen den
Grundbediirfnissen der Einwohner der betreffenden Lander. Von den Deutschen
sind zahlreiche Forschungsreisen und aufschlussreiche Exkursionen, von
Belarussen Erholung und Unterhaltung beliebt und gefragt. Trotzdem ist es
notwendig, sich stindig zu entwickeln und Erfolg in anderen Bestandteilen
zu haben. Belarussen miissen die Exkursionsbetreuung von technischem und
spannendem Stadtpunkt verbessern. Und fiir Deutsche kann man empfehlen, eine
Abwechslung in der Freizeitgestaltung zu bringen. Gemeinsame Projekte und
erfolgreiche Zusammenarbeit tragen zur Entwicklung von Oko-Tourismus und
Erweiterung der bilateralen Bezichungen zwischen Deutschland und Belarus bei.
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S3bIKOBBIE CpeACTBA BO3ACHCTBUS AHIVIOA3BIYHON PeKJIaMbl

Henucosa C. E., cmyo. V. BI'Y,
Hayy. pyk. cm. npen. 3uauenok B. C.

ITpu cocTaBIeHNN PEKIAMHOTO TEKCTa BOIIPOCOM IIEPBOCTCIICHHOI BaXKHOCTH
SIBJISICTCSI TIATENIBHBII OTOOD SI3BIKOBBIX CPEACTB, MEPE KOTOPBIMH CTOHT 33j1a4a
MaKCHMaJIbHO BO3MOYKHOTO BO3JIeiiCTBUS Ha noTpeduTeseii. OCHOBHBIMHU CTPYK-
TYPHBIMH 3JIEMCHTaMH PEKJIAMHOTO TEKCTa SBISIOTCS 3ar0J0BOK, CIOTaH, OCHOB-
HOH TeKCT U 3X0-¢paza [1, c. 3]. Haubonee cuiibHOE SMOLIMOHAIBEHOE BO3AECHCTBUE
OKa3bIBACT PEKIAMHBIH CIIOTaH, MOCKONBKY B HEM 3aIeHCTBYeTCS MPaKTUUeCKH
BECh apCEHAN SA3BIKOBBIX CPEICTB Ha PA3NIMUHBIX YPOBHSAX. 3a CUCT HHUX CIOTaH
HnpUHUMAeT (OPMY KPaTKOTrO, OPUTMHAIBEHOTO M OCTPOYMHOTO BBICKA3bIBAHMS.

C 1enbio BEIABICHUS THHTBUCTHIECKHX CPEICTB, CIIOCOOCTBYIOMINX IKCIPEC-
CHBHOCTHU COBPEMEHHOI aHITIOA3BITHOM PEKJIaMBbl, HAMH OBLITO TPOBEACHO HCCIIe-
JIOBaHHE MATHCCATH PEKJIAMHBIX CJIOTaHOB, COOPAHHBIX METOJJOM CIUIOIIHOMN BBI-
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6opku B iodanbHoi cet MHTepHeT. TeopeTnueckoid OCHOBOM ISl TPOBEICHHUS
aHalu3a MOCIyKuIa cTaths nepesonunka Jluara Kernaoconra «Stylistic Features
of the Advertising Slogan» [2].

B pesynbrare mpoBEACHHOIO MCCIICAOBaHUS HAMU OBLIO YCTAHOBICHO, YTO
Yale BCEro MPH CO3AaHHWH CJIOTaHOB HCIIONIB3YIOTCS CHHTAKCHYECKHE S3BIKOBBIC
cpenctsa (84 % ot uucia obuieit BIOopky). Taxoke MHUPOKO UCIONIL3YIOTCS JIEK-
cuueckue (52 %) u pononornueckue cpeacraa (20 %), a cinyyau ynorpedneHus
S3BIKOBBIX CPEACTB IPa)MIECKOro M CEMAaHTHYCCKOTO YPOBHEH OTHOCHTEIIBHO
penku (Ha HUX MPUXOAUTCs 110 8 %).

50 % cioraHoB MPEACTABILIFOT COO0H KOPOTKHE TPOCTHIE MPEATIOKEHUSI, YTO
NPUIAET UM JAKOHMYHOCTD, JeTaeT 3allOMHUHAIOIIUMUCS ¥ LUTHUPYEMBbIMH, Ha-
npumep: Adidas: Impossible is nothing [3]. Tak kak clOTaHbI IPU3BAHBI OKA3bI-
BaTh BO3JCHCTBHE Ha IIEJIEBYIO AyAUTOPHUIO M BBI3BIBATH ONIPEACICHHYIO PEaKIINIo,
MHOTHE M3 HHUX 3aKIIOYAIOT B ce0e MPH3BIB JIMO0 BOMPOC U SBISIFOTCS] BOIIPOCH-
TenbHbIMU (14 %) nmubo nmoOyaurensHbIMu npeaiokenusMu (20 %), Hanpumep:
Metropolitan Life: Have You Met Life Today? Exxon: Put a tiger in your tank [4].
Iupokoe ynorpebaenue popmsl HacTosmero Bpemenu Present Indefinite (20 %)
TaKoKe HeCITy4alHo, Tak Kak 9Ta (hopMa IOT4ePKUBACT aKTYaIbHOCTh PEKIIAMHOTO
OOBSIBIICHHUS, A TAK)KE YHHUBEPCAJIBHOCTH PEKJIAMHPYEMOro 00BEKTa, HapUMep:
Kay Jewelers: Every kiss begins with Kay [4].

MHorue cioraHsl IPeCTaBISIIOT COO0H OOpalleHne K IOTPEOUTeNIo ¢ Me-
CTOMMEHHEM BTOPOTO JIMIA €IMHCTBEHHOTo uucia «you» (32 %), 4ro crnocob-
CTBYeT COKDAILIECHUIO JWCTAHIUU MEXIYy IPOHM3BOIMTENIEM W HOTpeOUTEeNneM:
McDonald's: You deserve a break today [4]. Taxxe HEpeIKO BCTPEUAIOTCS CIIOTra-
HBI C yIIOTpeOIeHHEM JIMYHOTO MeCTOMMEeHHUs «we» (12 %), KoTopble HarpsMYy!o,
OT TIEPBOTO JIMLA, COOOIIAIOT CTPATEr N0 KOMIIAHUH M TEM CaMbIM CIIOCOOCTBYIOT
3aBOEBAHMUIO JI0Bepus norpeduteneii: McDonald’s: We love to see you smile [4].

JlocTaTtouHo yacto A DOCTIDKEHHUS dMdaTHdeckoro dhdekra cioraHsl Uc-
nonb3y1oT pudmy (14 %), 4o nenaer MX OPUrHHAILHBIMHU U JIETKO 3aIIOMUHAIO-
mmmucst: Pringles: Once you pop you can 't stop! [3]. Takxke s3pekTuBHBI ciiora-
HBI C YIIOTPEOJICHHEM UTPBI CIOB, OJTHAKO BCTPEYAIOTCS TAKHE OCTPOYMHBIE peiKe
(8 %), Tak Kak He BCerna BO3MOXKHO I10J00paTh HEOOXOAUMBIE UL KalamOypa
sa3bIKoBbIe cpeactBa: Calvin Klein's Obsession: Between love and madness lies
Obsession [4].

Pe3synerarhl UcciIe0BaHMS TAKKE MTOKA3AIIH, YTO B OHOM PEKJIAMHOM CJIOTa-
He, KaK IIPaBHII0, UCTIOIB3YIOTCSI HECKOJIBKO Pa3INUHbIX S3BIKOBBIX CpecTB. Yame
BCEr0 HaONIONAETCsl OJHOBPEMEHHOE YIOTPEONEHHE TPEX SI3BIKOBBIX CPEICTB
(36 %): Mustang Jeans: True Style never dies [3]. Cnoran npeactasisieT co00i
KOPOTKOE IPOCTOE MPEATOKEHUE, B KOTOPOM IVIaroj CTOUT B (hOpME HACTOALIETO
BPEMCHH, a TAKXKE YIOTPEOISCTCs] OTPHLIAHKE, TOYCPKHUBAOIICE TPEHMYIIECTBO
Openna. Takke MIUPOKO HCIOIb3YIOTCS OJHOBPEMEHHO J[BA S3BIKOBBIX CPEICTBA

215



(30 %). Ilpu cozmanum 12 cioranoB (24 %) aBTOPHI OIPAaHUYMIINCH BBEIOOPOM
OJTHOTO SI3BIKOBOTO CpelCTBa, Hanpumep: Maybelline: Maybe she's born with it.
Maybe it’s Maybelline [4]. Toyota: Today. Tomorrow. Toyota [3]. HecmoTps Ha Ha-
JIMYHE TOIBKO OTHOTO SI3BIKOBOTO CPEICTBA, JAHHBIEC CIIOTaHbl OYeHb BBIPAa3UTEIb-
HBIC U SIPKHE, TTOCKOJIBbKY MCIIONb30BaHHBIE B HUX MPHEMBI UTPhI CJIOB M aJUTUTe-
panmu SBISOTCS SPPEKTUBHBIMU CPEIICTBAMH TICUXOJIOTMYECKOTO BO3ICHCTBUS.

Takum 00pa3oMm, 1Mo pe3yabTaraM HCCIIEIOBaHHs Mbl MPHILIH K BBIBOMY, Y4TO
3 (eKTHBHOCTh ClIOTaHa He BCerJa 3aBUCHUT OT KOJMYECTBA HMCIOJIb30BAHHBIX
SI3BIKOBBIX CPEICTB. TakiKe He CTOUT 3a0BIBATh, YTO MEPBOCTENEHHYIO POJIb NIPU
CO3/IaHMH KaK PEKIaMHOIO CJIOraHa, TaK M PEKJIaMHOIO TEKCTa B IIEJIOM, HIPACT
€ro BHYTPEHHEE COJEp)KaHWe: JOTUYHOCTh, aKTyaJbHOCTh, BBITOJHOCTH MpEl-
JIOKEHWSI, COOTBETCTBUE OOCIIaHUI IEeHCTBUTENILHOCTH. SI3BIKOBBIE K€ CPEeNCTBa
SIBIISIFOTCSI BHEIITHEH 000JI0UKON PEKIIAMHOTO TEKCTa, MPUIAIOIICH eMy MPUBJICKa-
TENBHYIO (GOPMY M IKCTIPECCHBHOCTD, UTO TAKIKE HEMATOBAKHO.
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The use of visual aids in presentation

Kypasnes U. K., cmyo. Il k. BT'Y,
nayu. pyx. cm. npen. Ocmanyk C. U.

INTRODUCTION

Visual aids are an important factor in a successful presentation, and as a
speaker, you should give careful consideration to your approach to visual aids.
Using visual aids can make a presentation more interesting and effective. When an
audience can both hear and see what you are saying, they are more likely to retain
information. Visual aids not only focus attention, they reinforce your words. In an
oral presentation the speaker faces numerous people with their eyes on him or her.
Visual aids are a great assistance to the speaker as well as to the audience. This
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