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ﬂaHHaH CTaThs MOCBAIICHA aHAJIM3Y POJIK NPOTrpaMM JIOSAJIbHOCTHU, B YaCTHOCTH B ITPOLICCCE YIIPABJICHUA
HOTpC6I/ITCHLCKI/IM IIOBCACHHUHU, a TAK)XC BJIIMAHHHN Ha q)HHaHCOBI:IC IMMOKa3aTeJin OpraHu3aluu. PaCCMOTpeHLI
OCHOBHBIC UHCTPYMCHTBI c6opa " aHaJIn3a JaHHBIX O HOTpeGHTeHHX, a TAKXKC CIICHUAIN3UPOBAHHBIC CUCTCMBI
YHpaBJICHUA JIOAJIBHOCTBIO, ITO3BOJIAOINNE CETMEHTUPOBATL ayJUTOPUIO U IPOTHO3UPOBATH TPCHARI, 4 TAKXKE
OINITUMH3UPOBATH CTPATCTUIO BSaHMOHeﬁCTBHH C KJIMCHTaMH.

Knioueevie cnosa: niporpammsl nosuibHOCTH, CRM-cuctema, Bl-cucrema, moBeneHne MOTpeOUTENCH,
aHaJIMTHKA JaHHBIX, KOHKypeHTHOC HpeI/IMYHIeCTBO, CEerMCHTAI s ay,JZ[I/ITOpI/II/I, HOBTOpHLIe npoz[ancn;
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This article analyzes the role of loyalty programs, in particular in the process of managing consumer
behavior, as well as the impact on the financial performance of the organization. The main tools for
collecting and analyzing consumer data, as well as specialized loyalty management systems that allow
segmenting the audience and predicting trends, as well as optimizing the strategy of interaction with
customers are considered.
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Jlnis aHanu3a moBeseHHs MOTpeOuTeNneil eXeroJHo MPOBOAUTCS OIPOMHOE KOJIMYECTBO UCCIIe-
JIOBaHM, MEPOTIPUATUI U UHULMATUB. Bech 3TOT KOMIUIEKC MPOLEAyp MPOU3BOIUTCS ISl Y4ETKOTO
OTIpeIeJIeHUs] TOHATHS JIOSUIBHOCTU MOTpeOuTene, Tak Kak B COBPEMEHHOM MUpE JUIS TOTO, YTOOBI
0CTaBaThC KOHKYPEHTOCIIOCOOHBIMH HEJOCTATOYHO MPOCTO YIOBIETBOPATH OIpPENEICHHYIO IO-
TpebHOoCcTh. KpynHble komnanuu kak B PecryOnuke benapych, Tak 1 BO BceM MHUpE CTPEMSITCSI TOBbI-
IaTh JOSUIBHOCTh CBOMX KIIMEHTOB. DTO MO3BOJISIET UM HapallliBaTh CBOIO JOJIO HAa PBIHKE, U Kak
CJIEJICTBUE, YBEIMUNBAThH JOXO/bl KOMIIAHUH.
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K ogHuM u3 crnoco60B ynpaBieHHs JIOSUIBHOCTBIO MOTpEOUTENEeNH OTHOCAT MPOrpaMMBbl JIOSIIb-
HoctH. [To Gonblieil yacTH Bce MPOrpaMMBbI JIOSIIBHOCTH 3aTPardBalOT MOBEICHUECKYIO JESTelb-
HOCTb. DTO 3HAYUT, YTO IIPOrPAMMBI JIOSIIBHOCTH BIIUSAIOT B IIEPBYIO O4€pEb Ha IOBEICHUE YEIIOBEKA
B 1IEJIOM, a HE €0 OTHOLIEHHE K KOHKPETHOMY IpoJaBlly. B ciydae ¢ mporpamMmmamu JIOSUIBHOCTH,
BJIMSIHUE MMPOUCXOAUT MyTEM JABJICHUS HA PAllUOHAIN3M yeoBeka [1].

Jnis cOopa 1 aHanmM3a JaHHBIX O TOKYHATeNsIX KOMIIAHUH UCTIONB3YIOT Pa3INyHbIe CIIeUAIN3HU-
poBanHbie cuctembl. K Takum cucremam otHocarcsi: CRM-cucremsl, BI-cucteMsl 1 aHaIMTHYECKHE
wiatgopmel, CDR, cuctemsl ynpaBieHHs JTOSIbHOCTHIO.

CRM-cucremsl O3BOJISAIOT COOMPATh M XPAHUTh JAHHBIE O NOKyHaTeNsaX: NPO(pUIN OKyNaTe-
JIeii, UICTOPHUIO 3aKa30B, TOUKU B3aUMOJIEHCTBUA ¢ OpeHoM. Ha uX OCHOBaHMM 3TH CUCTEMBI CTPOSIT
OTYETHI 10 BEIOPAHHBIM IT0KA3aTEIIsAM, @ TAK)KE MOTYT CTPOUTh CETMEHTBI I10JIb30BaTeel U BEIBOAUTH
nopTpeT ueneBoit ayauropun. K takum cuctemam otHocsarcsi: RetailCRM, 1C, SAP CRM.

Anamutnueckue u Bl-mnatdopmbl NO3BOJISIOT BU3yanu3upoBaTh COOpaHHbIE JaHHBIE B BUE
rpaduKoB, JamdbOpI0B, AUATPAMM U APYTUX coco00B. OHM MO3BOJISIOT OTCICKUBATH TPEHIBI MO
MoKa3aTessiM (BbIpyUYKe, MPUPOCTY IOJIb30BaTENeH, MMoKa3aTenasM BoBiedueHHOCTH). K HUM OTHO-
catcsi: Google Analytics, Yandex.Metrica, Tableau, Power BI.

CyLecTBYIOT TaKkkKe CIEeLUaIN3UPOBAaHHBIE IIATPOPMBI, O0OBEAMHAIOUINE HHPOPMALUIO U3
CRM-cucrem, ERP, Be6-kaHanoB 1 pa3nuyHbIX KACCOBBIX cUCTeM. Takue miaThopMbl Ha3bIBAIOTCS
Customer Data Platform [2]. CDR ¢opMupyeT KOHEUHBII OPTPET MOTpeOUTENsI, OCHOBHIBASCH HA
BCEX MPEJOCTaBICHHBIX (paKTOpax.

B Takmx mporpaMmax MOKHO TaKe€ BBIBOJUTH aHAJIMU3 110 UCIIOJIB30BAHHUIO IIPOTPAMM JIO-
SJIBHOCTH HAa OCHOBaHUM COOpaHHBIX JaHHBIX. Hampumep, KOIMUeCTBO aKTHUBHBIX MOJIb30BaTE-
7€l mporpaMMsl JOSUIBHOCTH MM KOJMYECTBO MCIOJIb30BaHUN IpOrpamMMbl B 0003peBaeMOM
JMara3oHe BPEMEHH.

Jns ynpasneHus NporpaMMaMHy JOSIBHOCTH CO3JA0TCS MAHENIU aIMUHUCTPATOPa WIH CH-
CTEMBI yIPABJICHHS JOSIBHOCTHI0. OHU MPECTaBIAIOT COO0N MPOrpaMMHBIE PEIIeHUs ISl T0-
CTPOEHHUSI U yIPABJIECHHUS NPOrpaMMON JOsUIbHOCTH. B MX QyHKIMOHAT BXOJAT: pa3raya OOHY-
COB, CETMEHTAIIMs KIMEHTOB, BblJJada aBTOMAaTHUYECKUX OOHYCOB M pacChUIKa yBeaoMJeHUi). B
TaKue IPOTPaMMBbl TAKXKe BXOAAT CPEACTBA, NO3BOJISIOINAE BUAOU3MEHUTD IPOTPaMMY JIOSIBHO-
ctd. Takue mporpamMmsl SIBJISIOTCS CHELHUATU3UPOBAHHBIMU U YacTO pa3padaThIBalOTCA HEIo-
CPEACTBEHHO NOJ 3aKa3 opranu3anui. OHU MOTYT BKJIIOYAaTh BCTPOCHHYIO aHAJIIUTUKY U OTYETHI
10 COOMpPaEMbIM METPUKAM.

AHanus3upys IporpaMMsl JIOSUIBHOCTH HA OCHOBAHUY KOJIMYECTBEHHBIX U KaYECTBEHHBIX TOKA-
3areneilt, MOJKHO CJIeNaTh BHIBOIBI 00 YCIICIIHOCTH BHEPEHUS MTPOrPaMMBbI JIOSIIBHOCTH B CTPATETUIO
Openna. Hanbosnee ycnemnbMu Openaamu OyayT OpeHaa, mporpaMmma JosiIbHOCTH KOTOPhIX OyaeT
pacuIMpsATh ACCOPTUMEHT TOBApOB WM YCIYT, MpeaocTaBiseMblx OpenaoMm. Takxke 3To OynyT
OpeH/bl, IOCTOSIHHO YBEJIMYUBAIOLINE [IECHHOCTh CBOUX TOBAPOB 0€3 YBEIMUEHUS UX HOMUHAIBHOTO
KauyecTBa.

[TporpamMMB!I JIOSITEHOCTH B OOIIIEM TTO3UTHBHO BIHSIOT HA (PMHAHCOBBIE PE3yJIbTaThl OpraHu3a-
LIUH, TaK KaK CTUMYJIMPYIOT IIOBTOPHBIE NPOJIaKH, @ TAK)KE MOBBIIAIOT OOIIYI0 CyMMY TpaT IOKyIa-
tenei. [1o pe3ynbpraTaM MapKeTUHTOBBIX UCCIIEI0BAaHUI ITPEIaHHBIE U JIOSUIbHbBIE TOKYaTeIU TPATAT
npuMepHo Ha 31 % GoJblle, yeM MOKyTNaTelu, He 3HaKoMble ¢ OpeHoMm [3].

MexnyHaponnas komnanus Bain&Company, 3aHMMaromascs KOHCAJITHHIOM, IPOBOIMIIA
OLIEHKY IPUOBUIM KPYIHBIX Mara3uHoB pereitia. U mo pesyiabTataM 3TON OLEHKH COKpAIEHUE OT-
TOKa MOKYyIaTesnel Bcero Ha 5 %, mpUBOIUT K pocTy npuObuin 10 95 %. Ha ocHoBaHuM 3THX Hccie-
JIOBaHUI MOKHO CZEaTh BBIBOJ O TOM, YTO BHEAPEHHE MIPOTPaMM JIOSUIBHOCTH CIIOCOOCTBYET POCTY
MPUOBLIH, 3TO TPOUCXOANT 32 CUET HApPAIICHUs KIMEHTCKON 0a3bl, a Takxke nosbimenust LTV. Yro
HEMaJIOBa)KHO, yJIepKaTh OJHOT0 MOKYMaTess 00XOUThes B 5 pa3 JelieBie, YeM MPUBJIeUb OJTHOTO
HOBOTO.
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Ha ocHOBaHMHM 3TOTO, MOYKHO CIEJIaTh BBIBOJA O TOM, YTO IPOTPAMMBbI JIOSUTBHOCTH BBICTYIAIOT
OJTHUM U3 BaXXKHEUIINX MHCTPYMEHTOB I10 MTOBBIIIEHUIO MOTPEOUTENLCKON MPUBEPIKEHHOCTH, a TAKIKE
(GhOpMHPYIOT YCTOWYMBOE KOHKYPEHTHOE MpenMyIecTBO Operna. OHM HE TOJBKO MOOYKIAIOT T0-
TpeOUTesIel COBEPIaTh MOBTOPHBIC MOKYIKH U YBEIIMYMBAIOT XKU3HCHHBIN [TUKJ KIIUCHTA, HO H 103~
BOJISIFOT COOMPATh IICHHBIE TAHHBIE O CBOUX TOJIh30BATEIISAX.

D¢ dexTrBHOCTH TPOTPaMM JIOSTTHBHOCTH OIIEHUBAETCS C TTOMOIIBIO Pa3HBIX KOJTMYECTBEHHBIX H
KaueCTBEHHBIX MMOKa3zareseil. ITo M03BOJIIET CBOEBPEMEHHO KOPPEKTUPOBATH CTPATETHUIO KOMIIAHHH,
M3MEHSISI [ICHHOCTHOE TIPEJIOKCHHE.
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