VIIK 339.138

CX-CTPATEI'UA KAK DJIEMEHT 3KOHOMMYECKOM
BE3OITACHOCTH KOMITAHUHA

3. I'. YUypaeiiV, K. A. Ilapuk?

Y kanoudam skonomuueckux nayx, doyenm, Beropycckuii 2ocyoapcmeennuiii ynugepcumenm, 2. Munck,

benapycs, Churlei@bsu.by
2 Qusaiinep knuenmckozo onvima, 2pynna komnanuii «A-100 Jeseronmenmy, 2. Munck, benapyce,
kseniats95@gmail.com

Crpaterus pa3BUTHS KITUSHTCKOTO ONBITA B KOMIIAHWY MO3BOJISIET CO3/1aBaTh POIYKTHI U MPOIIECCHI, pa-
OoTarolie Ha JONTOCPOYHYIO MEPCIEKTHBY, 00ecleurBasi yCTOWYMBOCTh U KOHKYPEHTOCIOCOOHOCTh. DTO
JIaeT BO3MOXKHOCTh BBICTPAMBATh IPOYHBIC OTHOIICHHUS C KJIMEHTAMH, OBBIIIAS YHCIIO JIOSITBHBIX, TEM CaMbIM
CHOCOOCTBYsI YBETUUEHHIO MTPUOBUIN KOMITAaHHH, €€ YCTOHYUBOMY POCTY M SKOHOMHYECKOH 0€30MacHOCTH.
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The strategy of developing customer experience in the company allows to create products and processes
that work for the long term, ensuring sustainability and competitiveness. This makes it possible to build strong
relationships with customers, increasing the number of loyal ones, thereby contributing to the increase in the
company's profits, its sustainable growth and economic security.
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Beenenne. B HacTos1iee BpeMsl, B HEIPOCTBIX YCIOBUSIX, XapaKTePU3YIOIINUXCSI TOCTOSHHBIMHU
M3MEHEHHUSMU B II100aJIbHOM MPOCTPAHCTBE, B SKOHOMUKE MPH YCHJICHHUH KOHKYPEHIIUU, HEOOX 01 -
MOCTh 00eCIeYeHHsI SKOHOMHYECKON 0€30IacCHOCTH KOMITAHUW TIPUOOpETaeT OCOOCHHYIO aKTyallb-
HOCTb U BaXKHOCTb. DJIEMEHTOM 00ecrieueH sl SKOHOMUYECKON 6€30MacHOCTH, 0€3yCIIOBHO, SIBISIETCS
BeIOOp U popmupoBanue CX-crparerun (CX-customer experience — KIMEHTCKUI onbIT). Beioop,
(dbopMHpOBaHKE U HEOOXOAUMOCTh 3TOM CTPATETUH ONPENEISIETCS €€ IPSIMbIM BIMSHUEM Ha YJOBIIE-
TBOPEHHOCTb U JIOSUIBHOCTh KJIIMEHTOB U, KaK CJIEJCTBHE, BO3MOXHOCTbD yJIEpKaHHUs U YBEIUUYCHHUS
JIOJIM PhIHKA JUIsl JOCTHXKEHUS CTAaOMIIbHOCTH, HapalluBaHUs (PMHAHCOBBIX MOTOKOB U 00ECTICUCHHS
HKOHOMUYECKOMN 0€30I1aCHOCTH.

[IpoGaemHOe noj1e B JaHHOM HalpaBJIEHUHU BKIIIOYAET HECKOJIBKO ACTIEKTOB: BO-IIEPBbIX, HAOII0-
JTaeTCsl HECOOTBETCTBUE MEXKAY CYLIECTBYIOIIMMHU OKUAAHUSAMHU KIMEHTOB M UX PeajbHbIM OIBITOM
B3aMMOJICHCTBUA ¢ KoMIaHuel. Bo-BTOphIX, (hUKcHpyeTcst HeoCcTaTouHoe HH(OpMAIIHOHHOE 00ec-
NeYeHue, a 3a49acTyro U Hed(EeKTUBHOE UCTIONB30BaHNE COOMPAEMBIX U aHAJIM3UPYEMbIX JaHHBIX O
KJIMEHTaX Ul pa3pabOTKU U pean3aluy NepCOHAIN3UPOBAHHBIX NMPEATIOKEHUN U YIyUILIEHUs cep-
BuUCa. B-TpeTbux, A5 psiaa KOMIIAaHUI OTCYTCTBYET KOMIUIEKCHAsI CHCTEMA YIPaBIICHUS KITUEHTCKUM
OIBITOM, OXBAaThIBAIOIIAsl BCE TOUKM KOHTaKTa. PerieHue ykazaHHbIX po0OsieM TpeOyeT He MpOCTO
BHE/IPEHMSI OTJEIbHBIX MHCTPYMEHTOB MCCIEA0BaHMs U aHAJIN3a KIMEHTCKOTO OIbITa, HO U Iepe-
OCMBICIICHHS KOPIIOPATUBHOM KyJIbTYpPbl, ODUEHTUPOBAHHOM Ha IIEHHOCTb KJIMEHTa Ui (POpMUpPOBa-
Hus CX-cTpareruu.
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JIMHaMUYHO Pa3BUBAIOIINECS PHIHKU U YCUIICHUE KOHKYPEHIIMA OPHEHTUPYIOT IPEINPHUSITHS Ha
M3MEHEHHE MO/IX0JI0B K obecnedeHuto ux crabmibHoctu. Ceroans HeoOxoauma TpaHchopmanus ¢
U3MEHEHHEM aKIIEHTOB B CTOPOHY KIMEHTOOPHEHTHPOBAHHOCTH, KOTOpasi MPEBpAIaeTCs U3 CTaH-
JApPTHOTO MAapKETHHIOBOI'O MHCTPYMEHTA B (DakTOp 0OecredeHns: KOHKYPEHTHBIX MPEUMYIIECTB U,
KOHEYHO, 5KOHOMHUYECKOH 0€30MacHOCTH.

Mogenu noBeieHUs] KIMEHTOB MPETEPIIEBAIOT 3HAYUTEIbHbIE U3MeHeHUs1. COBpEeMEHHBIN KIIU-
€HT CEeTOJIHS — 3TO UHPOPMHPOBAHHBIN YYACTHUK PhIHKA, HMEIOINI TpeOOBaHUS HE TOIBKO K PYHK-
[IMOHAIIy MPOJYKTa, HO U K CUCTEME B3aMMOOTHOILIEHHH ¢ KoMnaHuel. KoMmnaHnuu, cTaakuBasch ¢
W3MEHEHHSMHU B Makporoiie (Ti00amu3alysi, TEXHOJIOTHIECKHI MPOTrPecc, N3MEHEHHsI SKOJIOTHYe-
CKHUX COCTABJISIOIINX ), 3aHUMAIOTCS TIOUCKOM ITyTe HUBEIMPOBAHUS BO3JICHCTBUS NaHHBIX (PAKTO-
POB /ISl yAEp)KaHUS M YKPEIUIEHUS] CBOMX MO3WIii. [IpoBeneHHbIE MCCIIeIOBAHUS TTOATBEPIUIN
HAJIMYME KOPPEJSALUU MEXIY YPOBHEM YAOBICTBOPEHHOCTH KJIMEHTOB U METPUKAMHU JOXOAHOCTU
KomItanuu [1].

Customer experience (CX) uau KITUSHTCKUN OIBIT — 3TO COBOKYITHOCTD BCEX BIICUATIICHUH KITH-
€HTa OT B3aMMOOTHOIICHUH ¢ OM3HECOM B JIFO0OH TOYKE KOHTAKTa: JI0, BO BPEMs M TIOCIIE B3aUMO-
neiicTBus M MOKynku. [1o Toukoil KOHTaKTa moapasymMeBaeTcs J1000€e COMPUKOCHOBEHUE On3Heca ¢
KJIMCHTOM: MOOWITFHOE MTPHIIOKEHHE, CAT, MMOAePKKa, 3BOHOK MEHEKEPa, TOUKa MPOAaXK, peKIlaM-
Hoe oOpateHue U T. . ONBIT KIMEHTa HAYMHAETCS C €ro 3HAKOMCTBA C KOMITAHUEH U TaibHEHIINM
B3aMMOJICHCTBHEM: BHIOOp TOBapa WM yCIYTH, OIUIaTa, T0JIh30BAHUE TOBAPA WIIN YCIYTH, TOCTIPO-
JaKHASI TTOJIEPIKKA.

Takum 00pa3oM, KIMEHTCKUH OIBIT BKIIOYAET B CeOsT TBE OCHOBHBIC COCTABJISIFOIINE — MOJTB30-
Batenbckuit onbiT (User Experience — UX) u yposens oocimyskuBanust cepuca (Customer Service —
CS). IlepBsIii 21eMEHT OTHOCHUTCS K 00JIAaCTH B3aMMOJICHCTBHSI TTOJIH30BATENCH ¢ MPOIYKTAMU KOM-
MaHWHU, & BTOPOM — 3TO Ka4eCTBO 0OCTYKMBAHHUS U MOIJCPKKHI KINEHTOB.

TeopeTnyeckue nMoaxo/ibl, UMeroIue cBa3b ¢ CX-cTpaTerueil OCHOBBIBAIOTCS HA PACCMOTPEHUU:

- pecypcHbix Teopuit pupmbl (Resource-Based View, RBV), noapasymeBaroiiieii Hajuuue yHH-
KaJbHBIX U IICHHBIX PECYPCOB B PACTIOPSDKEHHH KOMIAHUH (KITMEHTCKUI OMBIT OTHOCUTCS K KaTero-
PHH CII0)KHOKOTIMPYEMBIX aKTUBOB M SBISETCS KIIOYEBBIM PECYPCOM, 00€CIICUNBAIOIINM KOHKYPEH-
TOCTIOCOOHOCTH) [2];

- TeopuM 3amHTepecoBaHHbIX cTopoH (Stakeholder Theory), yuutsiBaroieit He0OOXOAMMOCTD
pPacCMOTPEHHsT HHTEPECOB BCEX CTEHKXOJIEPOB, BKIIOYAsl KIIMEHTOB, yIOBIETBOPEHHUE MOTPEOHO-
CTeH KOTOPBIX TpedyeTcs 11 oOecnieueHust ycToitunBoctu ousneca [3];

- mapketunra otnomenwuii (Relationship Marketing), yuuTtsiBaromiero Heo6xXouMOCTh HOPMH-
pPOBaHMSI JONTOCPOYHBIX U CAMOE IIIaBHOE B3aUMOBBITOJHBIX OTHOIICHUN KIMEHT-KOMIAHUS, B KO-
TOPBIX JIOSUTBHOCTB (DUTYPHUPYET KaK aKTHUB, IMO3BOJISIONIMNA CO34aBaTh CTAOMIIBHBIA TOXOI, @ TAKXKe
CHIDKATh M3JICPIKKHU 32 CUET YACPIKAHUS CYIIECCTBYIONINX KIMEHTOB [4];

- KOHIIETIIMH yIIpaBJeHUs KueHTCKuM ombitoM (Customer Experience Management, CEM), riae
CUCTEMAaTHYHOCTh — 3TO ()OPMHPOBAHUE TIOJOKHUTEIHHOTO KIMEHTCKOTO OIbITA HAa KaXKJOM dTare
B3aMMOOTHOIICHUH KIIMEHT-KOMITaHUS, SIBIISIOMIEMCS CTPATErnYeCKIM HHCTPYMEHTOM, TIperoiara-
IOIIMM POCT YIOBJIETBOPEHHOCTH, JIOSUTBHOCTH M IOXOJJHOCTH KITUEHTOB [5].

Takum 00pa3oM, cTpaTerus pa3BUTHS KIMEHTCKOTO OMBITa B KOMITAHUU TTO3BOJISIET CO37aBaTh
MPOJYKTHI M MPOIIECCHI, KOTOPhIE Pa0OTAIOT Ha JOJTOCPOYHYIO MEPCIEKTUBY, BBICTPAUBAIOT MPOY-
HBIC OTHOILICHUSI C KJIMEHTaMH, IMOBBIIIAIOT YUCIIO JIOSUITBHBIX KIIMEHTOB, TEM CaMbIM CIIOCOOCTBYIOT
YBEIIMYCHUIO IPUOBUTA KOMITAHUY H €€ YCTOHYUBOMY POCTY.

KayecTBeHHBIH KIIMEHTCKHIA OIBIT TIOMOTAET YBEIHYUTH JOXOAbI KOMIIAHUHU IO CIIETYIOLTIM
NpUYHHAM:

- JIOBOJIBHBIX U JIOSITBHBIX KJIMEHTOB MPOIIE YACP)KaTh, YTO MPUBOAMT K MOBBIIIeHUI0 Customer
Retention Rate (CRR). Uem Bbliiie 3TOT MOKa3aTesb, TeM 0OJIbIIE BEPOSTHOCTH TIOBTOPHBIX MPOIAXK
Y TIOBBITIICHUS TPUOBUTH KOMITAHUH.
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- JlosiibHBIE KITMEHTHI MEHEe YyBCTBUTENbHBI K N3MEHEHHUIO LIEH, a TAKKE OXOTHEH rOTOBBI MPO-
00BaTh HOBBIE MMPOIYKTHI U YCIYT'H KOMIIAHUU.

- JIoBOJIbHBIE KIIMEHTHI AEJISATCS MOJ0KUTEIBHBIMU OT3bIBAMH C JPYTUMU JIIOAbMU [6].

Kpome Toro, Xopomo BEICTPOSHHBIN KIMEHTCKHI ONBIT TOMOTaeT KOHTPOJIUPOBATh PACXOIbI, a
Tak)ke cokpaarth ux. Harpumep, 10BOJIbHBIE U JT0SJIBHBIE KIMEHTHI, KaK IPaBUII0, MEHbIIE 00Opalia-
IOTCSl B IOJICPIKKY — 3TO CHIYKAET HArpy3Ky Ha ONEPalMOHHYIO0 HHPPACTPYKTYPY, CIEI0BATEIBHO,
YMEHBIIIAET U PACX0/bl KOMIIAHUH.

[ToHrMaHMe IEHHOCTH PAa3BUTHS KIIMEHTCKOTO OINbITa B OM3HECE HAaUMHACT (POPMHUPOBATHCS HA
YPOBHE BBICIIETO MEHEKMEHTa KOMIIAHUH, TO €CTh OIpPENeseTCs] CTENEHbI0 KIMEHTOOPUEHTHPO-
BAaHHOCTH PYKOBOJCTBA. DTO B 3HAUUTEIBHOM Mepe 3aBUCHUT OT CIIOCOOHOCTH OCHOBATEIISI HITH YTIPaB-
asouiero (GopMHUpOBaTh, MOJACPKUBATH U COXPAHITH KIMECHTOLUEHTPUYHYIO KYJIbTYPY B KOMIaHUH
(CO3BYUYHYIO LICHHOCTSIM KOMIIAHUN).

HecmoTtps Ha noBeimenue poiu CX-cTpaTeruu, BhIICIIECTCS P CIOKHOCTEH, MPEMSITCTBYIO-
[IMX €€ IPUMEHEHHUIO B HACTOSIIIEE BPEMSI:

- HegocraTouHocTh HHPOPMAITMOHHOTO 0OecTieueH s, IPUBOAIIAsI K HEXBATKE CBEACHUI O TI0-
TPeOHOCTSIX KIMEHTOB, pa00Ta HA OCHOBE JOMBICIIOB U MHTYHIINH.

- OTcyTCcTBHE CHCTEMHOTO TMoaxoza, korna CX-ctparerus GopMUPYETCS U peaiu3yeTcsl He B
MIOJTHOM 00beMe, a pparMeHTapHo, 06e3 yueTa B3auMOCBsI3€i ¢ IpyruMu (GyHKIMOHAIBHBIMH CTpaTe-
TUSIMU KOMITAaHUU.

- Kak cnencrBue, HeroctaTouHast MHTETpUPOBaHHOCTH CX-CTpaTeru B KOPIOPATUBHYIO CTpa-
TErvio KOMIIAHUU, YTO TPUBOAMT K HEMIOJIHOTE 0OecTeueHus] 5KOHOMUYECKON Oe301MacHOCTH.

- [Ipo6nemaTnyHOCTH B M3MepeHuHu 3P dexTuBHOCTH CX-CTpaTeruu, XOTs Ha CEeroIHs pazpado-
TaHO HEMaJIO€ KOJMYECTBO METPUK M METOJOB OIIEHKH, MPEAOCTABISIONINX BO3ZMOXHOCTh OLIEHKH
ponu u Bkiaga CX-cTpaTeruu B JOCTHXKEHHE LIeel KOMIaHUY, B TOM YHCIe U (PMHAHCOBBIX, 00ec-
nevyrBasi 3KOHOMUUYECKYIO0 0€30MacHOCTb.

Kak u ObI10 OTMEUEHO, YCIOBUS COBPEMEHHOTO MUPA XapaKTEPU3YIOTCS BBICOKMMH YPOBHSIMHU
BOJIATWJILHOCTH, KOHKYPEHTHOM O00pbOBI, N3MEHEHHEM MOJeliel MoBeeH!s KIHeHTOB. CylecTByIo-
M€ CErOAHS MOAXO/bl, B OCHOBE KOTOPBIX HAXOJUTCA cephe3Has paboTa C aKkTUBAMH M HUBEIHPO-
BaHUE (PMHAHCOBBIX PUCKOB, PACIIUPSAIOTCS C UCIIOIB30BAHUEM CTPATETUH YKPETUIEHUS B3aUMOOTHO-
IICHUH C KIIIOYEBBIMH CTEHKXO0JIIepaMu (B IEPBYIO O4Yepeib C KIMEeHTaMu). B TaHHOM HampaBieHUN
CX-cTparerust sBJIS€TCS KIIOYEBBIM AJIEMEHTOM CHCTEMHOTrO IMOAXO0/a U, obecreuuBas ycToiuu-
BOCTb U KOHKYPEHTOCIIOCOOHOCTh KOMITAaHH B JOJITOCPOYHOM NEPCIIEKTHUBE, CTAHOBHUTCSI OCHOBOM €€
HKOHOMUYECKOM 0€30IacHOCTH.

Jlnisl KOMITJIEKCHOTO YTIPaBJICHUs KIIMEHTCKUM ONBITOM pa3pabareiBaeTcsi 1 oOHoBisseTcs: CX-
CTpaTerusi, BKIIOYAIOIIAs yINpaBICHHE BHYTPEHHUMH OW3HEC-TIPOIECCAMU BO B3aMMOJCHUCTBUH C
KITMEHTaMH, OPTaHU3AINI0 UCCIIEOBAHUN UX OTbITA, YIPABIEHUE TPYIION CTaHAAPTOB 00CITYKHBa-
HUS, OOy4YeHHEe W Pa3BUTHE COTPYJHHKOB KIMEHTOKOHTAKTHUPYIOMIMX JENApTAMEHTOB, a TaKXe
yIpaBiI€HUE aHTUKPUZUCOM [7].

Ctparerusi ynpasjeHusl KJINEHTCKHUM ONBITOM — pa3paboTKa cTpaTterud, popMyIupyromen
YEeTKOE BUJICHHE KIIMEHTCKOTO OIMBITa, KOTOPBIA KOMIAHUs CTPEMHUTCS CO37aTh COTTIACHO IIEHHOCTSAM
CBOETO OpeH/1a, BKIIF0Yasi MPSIMYIO CBSI3b C ICATEIILHOCTRIO B 001acTu ynpasierus CX, pecypcamu u
WHBECTUIMAMU. JlaHHAs CTpaTerus mojapa3zyMeBaeT moja co0oii paboTy ¢ OU3Hec-mpoleccaMu KOM-
MaHWW: aHAJIN3, IPOSKTUPOBAHNE W U3MEHEHHUE TPOILIECCOB HA KIIMEHTOICHTpHYHBIE. J{J1s JocTrxKe-
HUSl HAWIYYIIUX Pe3yJbTaToB B JaHHOM cermeHTe CX-cTpaTernu BakKHO Kpocc-(yHKIIMOHATIBHOE
COTPYAHMYECTBO PA3IMYHBIX KOMaH]], KOTOPBIE IPSIMO MJIM KOCBEHHO MPUYACTHHI K MTpopadaThIBae-
MOMY BOTIPOCY.

brok opranu3zanumu uccjieJ0BaHU KJIHEHTCKOT0 ONbITA BKIIIOYACT B ce0st pa3paboTKy U exe-
roJHOE OOHOBIIEHUE CTPATETHH, OLIEHKY MEXaHU3MOB M METOJOJIOTUU UH(PACTPYKTYyphl g cOopa
0o0paTHOW CBS3M KIMEHTOB, OPraHU3aIMI0 TPOBEACHHUS KAYECTBEHHBIX M KOJHMYECTBEHHBIX
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WCCIIEIOBaHUM, aHANIU3 pe3yIbTaToOB U (JOPMUPOBAHUE OTUETOB. Ba)KHBIM 3TAroM sIBISIETCS Mpopa-
00TKa pe3ynbTaToOB M BHEAPEHNE N3MEHEHH JJIsl UX HETIPEPHIBHOTO YIIyUIICHHUS.

VYrpasneHue rpynmnoi CTaHAAPTOB 00CyKUBAHUSI TI0JIpa3yMeBaeT o1 co00i pa3paboTKy mo-
JUTUKA B OOJACTH KIMEHTCKUX KOMMYHHKAIMHA: CTaHAAPTHl OOCTYXUBAHUSA, CKPUITHI, MAMITKH,
npaBuiia B3aumoeicteus. Kpome Toro, crojja BXOAUT OpraHU3ais U KOHTPOJIb BHEITHETO BUA CO-
TPYAHUKOB KJIMEHTOKOHTAKTUPYIOLIUX JETapTaMEHTOB U KOHTPOJIb 32 OCHALIICHUEM TOYEK MPOIaXK.

OOyyeHue ¥ pasBUTHE BKIIIOUAET pa3pabOTKy MPOrpaMMbl OOyUeHUS! KIUEHTCKOMY CEPBHCY
COTPYAHUKOB KJIINEHTOKOHTAKTUPYIOIIUX JIEIAPTAMEHTOB, B TOM YHUCIIe OOHOBJIEHHBIM CTaHAapTaM
00cCIy>KUBaHUs, a TAKXKE CyNepBa3MHT Ha PETYJISIPHON OCHOBE pyKOBOJIUTENIEH OT/IETIOB U pa3BUTHE
ambaccalopoB cepBHca B KaXKJIOM OT/EIIE.

[Ton ynpaBieHMeM aHTMKPHU3MCOM ITOHUMAETCS pa3paboTKa, yTBEpKIEHUE U OOHOBJIEHHE pe-
rJlaMeHTa 1o paboTe ¢ 0OpaIeHNUIMHU KIIMEHTOB, B TOM YHCJIE HEraTUBHBIE OT3bIBbI, KOMMEHTApUH U
oOpallleHHsl B «KHUTY kKaj00 U npeanoxxeHuiy». Kpome Toro, KOHTpoiab paboOThI ¢ KJIMEHTAMU B PaM-
Kax periiaMeHTa, pa3peleHne KpU3UCHBIX CUTYyaluil — 0OpaleHnii BEICOKOM BaKHOCTH (HamIpuMmep,
oOpalieHus K reHepaTbHOMY JUPEKTOPY).

DKoHOMHUYECKast 6€30MacHOCTh KOMITAHUH 110/Ipa3yMeBaeT MHOTO(aKTOPHOE PacCMOTPEHHUE 3a-
HIUIIEHHOCTH OT BHYTPEHHHMX M BHEUIHUX YIpo3 AJisi oOecredeHus CTaOWIbHOCTU U Pa3BUTHS, a
Takxke 3()(HEKTUBHOCTH B MCIOJIIB30BAaHUH PECYPCOB JJIS JIOCTHKEHHUS MOCTABJICHHBIX 1eneil. Cre-
JIyeT OTMETUTh, YTO JJisi OOEecCreueHus: SKOHOMUYECKOW Oe30MacHOCTH HEOOXOJUMO YUYUTHIBATH
HAJIMYME CHUCTEMHOTO IMOAXO0Ja B PA3JIMYHBIX COCTABJSIOMINX (YHKIMOHUPOBAHUS MPEATPHUITHS
(bunaHCHI, yipaBiieHue, pucku, THGOPMAITMOHHOE 00eCTICYeHUE, MAPKETHHT U CHCTEMBI B3aUMO/ICH-
CTBHSI C KIIMCHTaMH, OpraHU3alMoHHas CTpykTypa, HR).

[IpunsTo paccmarpuBath CX-CTpaTeruio KaK 3JIEMEHT MAPKETUHTOBOM AEATEIbHOCTH, OPUEH-
TUPOBAHHOI Ha MOBBIIICHUE YOBICTBOPEHHOCTH U JIOSIBHOCTH KIMEHTOB. CllelyeT OTMETUTh, YTO
ceroaus posib CX-cTpaTeruu cepbe3HO U3MEHSETCS U OHAa TPAaHC(HOPMHUPYETCs B MHTETpaJIbHBII 31e-
MEHT KOPIOPaTUBHOM CTpaTeruu, (OpMUPYs] OCHOBBI B3aUMOJCHCTBUS C KIMEHTAMH Ha KaKIOM
YpOBHE OpraHu3aiuu u odecrnevyrBasi Ha 3TOM KOHKYPEHTHOE MPEUMYIIECTBO.

Bmusiaue CX-cTparerny Ha SKOHOMUYECKYIO 0€3011aCHOCTh KOMIIAaHUH (POPMHUPYETCS Ha OCHOBE:

- HHCTPYMEHTOB YyJIep>KaHUs KIIMEHTOB — 33 CUET CHIDKEHUS U3JEPKEK, TaK KaK yJep:KaHue Cy-
MIECTBYIOMUX (MPUOBLIHHBIX) KIMEHTOB SKOHOMHUYECKHU Oosee 3((HheKTUBHO, YeM MPUBJICYCHHUE HO-
BbIX. DTO CHWXKAET PUCKU KOMIIAaHUMY;

- TIPOrPaMM TTOBBIIICHUSI JIOSITbHOCTH KIIMEHTOB, YTO MO3BOJISET HE TOJIBKO YBEITMUYUTH TOBTOPHOCTh
MOKYTIOK, HO ¥ OPUEHTUPOBATh KIIMEHTOB Ha PaCIPOCTPaHEHHE MOJI0KUTEIBHBIX OT3bIBOB ISl IIPUBJICYE-
HHS HOBBIX KJIMEHTOB 3a CYET YKPEIUICHUS PEITyTalll1, CHY)KEHUS] MApKETUHTOBBIX U3IEPHKEK;

- muepeHnraiy 0T KOHKYPEHTOB 3a cueT (POPMUPOBAHHS YHUKATBHOTO KITMEHTCKOTO OTIBITA
JUTSI KIINEHTOB, OPUEHTHPOBAHHBIX HA KAYECTBEHHBIN MPOAYKT U BRICOKUN YPOBEHb CEPBHUCA;

- oBBIICHUS 3()(PEKTUBHOCTH MAPKETHHTOBBIX aKTUBHOCTEH M, KaK CIIEJICTBUE, MAPKETUHTO-
BbIX MHBECTHIIMIA 32 CYET TOYHOTO OMpEeNICHNUs 1IeNEBbIX ayAUTOPHIA, UX MOTpeOHOCTEN U OKUIa-
HUM, YTO MO3BOJISET MOBBIIIATH APPEKTHBHOCTH UCIOIB30BAHNS MAPKETHHTOBBIX PECYPCOB;

- CHIDKEHUS OTEePAIIMOHHBIX U3JEPKEK, TaK KaK YIy4llIeHne KITUEHTCKOTO OMbITa Ja€T BO3ZMOXK-
HOCTbH CHIDKATh KOJIMYECTBO HEJIOBOJIBCTBA KITMEHTOB (kasi00 M 0OpaIeHMi ), BRICBOOOXK1ast pECypPCHI
JUTSL ONTUMU3AIUHN OU3HEC-TIPOIIECCOB;

- OPHEHTHUPA HA MTOCTOSIHHOE YJIYYIIEHHE OIBITA KIIMEHTOB, CTUMYJIUPOBAHHS PA3BUTHUSI HOBBIX
MPOAYKTOB 00Jiee MOTHO COOTBETCTBYIOIIMX 3aIIPOCaM KIHEHTOB.

D¢ dexkruBHOCTS pyHKIIMOHUpOBaHUa CX-cTpaTreruu Uit 00ecTedeHns SKOHOMUIECKOH 0e3-
OTIACHOCTH OMPEJENIeTCS MHTETPAIMel ITON CTpaTeruu B CUCTEMY YIIPaBIEHUS MPEANPUATUEM, YTO
MoJpa3yMeBaeT He0OX0IUMOCTh OMPEeIICHUS:

- KITIOYEBBIX PUCKOB, CBA3AHHBIX C KIIMEHTCKUM OIBITOM (IOTEPs KIIMEHTOB, CHIDKEHNE 00bEMOB
NIPOJIaXK, U3MEHEHHE PEITyTaIlliH, POCT U3IEPKEK HA MAPKETHHT);

- KOMILJIEKCa MEPONPUSITUN MO CHUKEHHUIO YKa3aHHBIX PUCKOB;
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- CUCTE€Mbl MOHUTOPHHTA U KOHTPOJIs oTcaexxuBanus 3 dextruBHocTH CX-CTpaTerum.

3akmouenue. Mrak, CX-crparerus sBisgeTcss HeOOXOAMMOI cocTaBIIsIoNIeii odecrneueHus KO-
HOMMYECKOHN 0€30MacCHOCTH COBPEMEHHOI KOMITAHUH, OCOOEHHO B HEMPOCTHIX YCI0BUAX. OCHOBHas
3amaya CX-cTpaTernu 3aKJII04aeTcsi HE TOJbKO B MOBBILIEHUH YJOBJIETBOPEHHOCTH U JIOSUIBHOCTH
KIIMEHTOB, HO ¥ B ()OPMUPOBAHUU MyTEH YKPEIUICHUS MO3UIMU KOMIaHUH, CHIDKEHUU U3/IEPKEK U
noBeieHNH AP dexTruBHOCTH Ou3HEc-mporeccoB. MuTerpamus CX-cTpaTteruu B OOIIYI0 CUCTEMY
yIOpaBlieHUs] KOMITaHWEH MO3BOJISIET JOCTHYb OOECIeueHus SKOHOMHUYECKONH 0€30IacHOCTH U pac-
CMOTpPEHUE €€ HE OTJeNbHON (PyHKIIMeH MapKeTHHTa, a CTPATETHYeCKUM HHCTPYMEHTOM YIPaBICHUS
KOMITAaHHEH 17151 00€CTIeUeHUs €€ YCTOMYUBOTO Pa3BUTHS.

Bu6nauorpaduyueckue cCbIIKU

1. Yeung M. C. H., Ennew C. T. From customer satisfaction to profitability // Journal of Strategic Mar-
keting. 2000. Ne 8(4). C. 313-326. https://doi.org/10.1080/09652540010003663.

2. Wernerfelt B., Barney J. Firm resources and sustained competitive advantage // Journal of Manage-
ment. 1984. Ne 17(1). P. 99-120.

3. Freeman R. E. Strategic management: A stakeholder approach. Pitman, 1984.

4. Berry L. L. (1983); Morgan & Hunt, (1994) Berry, (1983). Relationship marketing. In Emerging per-
spectives on services marketing (pp. 25-28). American Marketing Association.Morgan, R. M., & Hunt, S. D.
(1994). The commitment-trust theory of relationship marketing. Journal of Marketing, 58(3), 20-38.

5. Schmitt, 2003; Pine & Gilmore, (1999). Pine B. J., Gilmore J. H. (1999). The experience economy:
Work is theatre & every business a stage. Harvard Business School Press. Schmitt, B. H. (2003). Customer
experience management: A revolutionary approach to connecting with your customers. John Wiley & Sons.

6. Yypaeu 3. I DopMHuUpoOBaHHUE CHCTEMBI MAPKETHHIOBBIX METPUK OIICHKH YPOBHEU YIOBJIETBOPEHHO-
CTH U JIOSTBHOCTH KiMeHTOB // XKypHan Benopycckoro rocy1apcTBeHHOTO yHUBEpCUTeTa. DKOHOMUKA. 2022.
Ne 1. C. 48-64.

7. Customer Experience Management in B2B Markets: CXM Value Propositions and Archetypical CXM
Strategies / J. Wirtz, Ch. Kowalkowski, E. Jaakkola, M. Holmlund, W. Ulaga, T. Ahmed // Journal of Business
Research. 2025. Ne 189. 10.1016/j.jbusres.2024.115165.

647


https://doi.org/10.1080/09652540010003663

