I'OCYJAPCTBEHHOE YYPEKIEHUE ObPA3OBAHUSA
«MHCTUTYT BU3HECA BEJIOPYCCKOI'O I'OCYJAPCTBEHHOI'O
YHUBEPCUTETA»

KAD®EAPA MAPKETHUHI A

AHHOTAIIUA K IMIJIOMHO# padoTte

KOHTEHT PEKJIAMbI B C®EPE B2B U KPUTEPUU ET'O
PE3YJIBTATUBHOCTH

BOCAKOBA Maiis CepreeBHa
PykoBonurens

Jlecanuenko-Porosckass Mapusa BiragumupoBHa,
KaHJWJaT NeAarornueckux HayK, JOUEHT

MuHnck, 2024



Humiomuas pabora: 84 C., 12 puc., 7 Tabim., 52 HCTOYHUKOB, 9 TIPUIL.

MAPKETHUHI, PEKJIAMA, KOHTEHT, KOHTEHT B PEKJIAME,
CEKTOP B2B, KPUTEPUU PE3VJIIbTATUBHOCTU KOHTEHTA

[lenpto gumIoMHOW pabOTHI  SBISIETCS  pa3padoTKa W BHEAPCHHE
MPEUIOKEHHIA 110 Pa3BUTHIO KOHTeHTa pekiambl 000 «PAM3UHI ».

B pamkax AOCTH)KEHHS MOCTAaBIEHHOW €I aBTOPOM OBLIM TOCTABJICHBI
CIIeIyIOLIME 3aJa4u:

1) packpbITh CYIIHOCTb IOHSTHUSI KOHTEHT M OIpPEAENIUTh LEIu €ro
UCIIOJIb30BaHUs, AaTh XapaKTEPUCTUKY OCHOBHBIX (JOPMATOB KOHTEHTA B PEKJIAME;

2) paccMOTpETh OCOOBIE YEPTHI U KaHAJbl MPOABUKEHUSI KOHTEHTA PEKJIaMbl
B chepe B2B;

3) paccMOTpeTh OpraHU3alMOHHO-PKOHOMUYECKYI0 XapakTtepuctuky OO0
«PAV3HHI » 1 mposecTr aHaIu3 (popMaTOB KOHTEHTa pekiiaMbl B chepe B2B 000
«PAV3ZUHT »;

4) npoaHanU3UpPOBaTh KPUTEPUU PE3YJIbTATUBHOCTH KOHTEHTA PEKJIAMbl B
chepe B2B 000 «PAM3BUHT ».

OOBbeKT nccienoBaHms: KOHTEHT pekiaMbl B chepe B2B.

IIpemMer uccenoBanms: crenudrka korTenta peknamel 000 «PAVSHHT »
B cthepe B2B.

Metonbl HccienoBanusi: HaOIIOAEHUE, ONUCAHUE, CPABHUTEIbHBIN aHAN3,
CUCTEMaTHU3aLMsl, MHIYKLIUSA, T€AYKIIUS, CUHTES.

O6macTb BO3MOXKHOT'O MPAKTUUYECKOTO MPUMEHEHUsS: COBEPIICHCTBOBAHME
KoHTeHTa pexnamsl 000 «PAM3HHT ».

ABTOp PabOThl MOATBEP)KIAET, YTO IMPHUBENEHHBIA B JUIJIOMHOW pabote
pacy€THO-aHANUTUYECKUI Marepuan MpPaBUIbHO M OOBEKTUBHO OTPAXKaeT
COCTOSIHUE MCCIIEAYyeMOro MpoIecca, a BCe 3aMMCTBOBAHHbBIE U3 JIMTEPATYPHBIX U
IPYTMX HCTOYHUKOB TEOPETUYECKHE, METOAOJIOTHYECKUE W METOJUYECKUE
NOJI0’KEHUE W KOHILIETIIMH COITPOBOKAIOTCS CChIJIKAMU Ha UX aBTOPOB.



Jermuiomuas npana: 84 c., 12 man., 7 tabi., 52 xpeiHina, 9 npeiM.
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MbTait npITuioMHa# mparibl 3’ IyJIseliina paciparoyka 1 ykapaHeHHe MparaHoy
na pa3Billlli0 KAHTIHTY pakiaambl TAA «PAVBIHT ».

Y pamkax JacsSTHEHHS TIacTayjieHall MAThl ayTapam ObUIl MacTayieHbl
HACTYIHBIS 3a/1a4bl:

1) packpplllb cyTHacup NaHSALUUS KaHT3HT 1 BbI3HAYbIb MOTHI ArO
BBIKAPBICTAHHSI, 1allb XapaKTAPBICTHIKY ACHOYHBIX (hapMaTay KaHTIHTY ¥ pAKIIaMe;

2) pasriensenp acaOmiBbIA PHICH 1 KaHAJIBI IPACOYBAHHSA KAHTIHTY PIKIIAMBI
¥ cepst B2B;

3) pasrieaseup aprasizalbliiHa-dKaHAMIYHYIO —XapakTapbICThiKy TAA
"PAM3IHI™" i npaBecui aHaii3 (papmaTay KaHTIHTY pIKiamsl ¥ chepsl B2B TAA
"PAM3IHI™";

4) npaaHanizaBalb KPbIT3PbIl P33yJbTAaThIYHACII KAHTIHTY PIKIaMbl ¥ chepsl
B2B TAA «PAU3IHT ».

AOQ’eKT nacienaBaHHs: KAHT3HT pakiambl ¥ chepsl B2B.

TpaxMer nacnenaBaHHs: crenbidika KaHTAHTY paKtamel TAA "PAW3IHI™ y
cthepsr B2B.

Meranbl gacienaBaHHS: HaslpaHHe, amicaHHe, NapayHaJIbHBI —aHai3,
CICTAMATBIZAIBISA, THAYKIUBIS, IAYKIbIS, CIHTI3.

Bob6macup MarysiMara mpakThlyHara TMPbIMSHEHHS: Ba YJacKaHaJIEHHI
KaHTHTY paknamsl TAA «PAM3IHI ».

AyTap mpansl MmauBsApIkKae, IUTO NPBIBEA3CHBI Yy ABIIJIOMHOM Mparbl
pa3iKOBa-aHAJITBIYHBI MaTAPbIsl MpaBiibHA 1 a0'eKThIyHa aIII0CTPOYBae CTaH
JoCJIeIHara mparpcy, a Yycé€ 3ama3blyaHHE 3 JITAPATypPHBIX 1 IHIIBIX KPBIHII
CymnpaBaJiKaella cracblikami Ha 1X ayTapay.
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The purpose of the research is to develop and implement of proposals to
improve advertising content of LLC «RISING».

In order to achieve this goal, the author set the following tasks:

1) reveal the essence of the concept of content and determine the purposes of
its use, characterize the main formats of content in advertising;

2) consider the special features and channels for promoting advertising
content in the B2B sector;

3) consider the organizational and economic characteristics of LLC
«RISING» and conduct an analysis of advertising content formats in the B2B sphere
of LLC «RISING»;

4) analyze the criteria for the effectiveness of advertising content in the B2B
sphere of LLC «RISING».

The object of the research: B2B advertising content.

The subject of the research: specificity of advertising content of LLC
«RISING» in the B2B sphere.

Research methods: observation, description, comparative analysis,
systematization, induction, deduction, synthesis.

Possible practical application: improvement of advertising content of LLC
«RISINGY.

The author of the work confirms that the presented calculations and analytical
material is correct and objectively reflects the state of the process under study, and
all theoretical materials that borrowed from literature and other sources are
accompanied by references to their authors.



