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B nmannoit pabote ObLIM paccMOTpeHBI MH(POPMALMOHHBIC TEXHOJOTHH JUIS BEICHHUS
MaJioro M cpenHero OM3Heca, MX Pa3iInyMsi U aKTyalbHOCTh Ha JTAaHHBIH MOMEHT. MaJblii u
cpeaHMii OM3HEC MMeEeT KIII0YeBOE 3HAYEHHWE Ul Pa3BUTUSI SKOHOMHUKHU cTpaHbl. IIpoBe-
JICHHOE MCCIIE0BaHNE ITOKA3bIBACT BAYKHOCTh MCIIOIB30BAHMS AIEKTPOHHONH KOMMEPIIHH, a
umenHo B2B u B2C. Onupasicy Ha paccmaTtpuBaeMble ganHble 2020 roga, MOXKHO clienarhb
BBIBOJI, YTO MH(OPMAIMOHHBIC TEXHOJIIOTMH CTAHOBSATCS BCe OOJiee aKTyalbHBI IS Ipa-
MOTHOTO BEICHUsI OM3HECA M YBEITMUCHUS TTOTy9aeMON PUOBLIH.

Knrwoueswie cnoga: manelii U cpennuil 6u3Hec; HHGOPMAIIMOHHBIE TEXHOJIOIMHU; 3JICK-
TpoHHas kommepuus; B2B; B2C.

3HaueHHe HWH(OPMAIMOHHBIX TEXHOJIOTMM B JEATEIBHOCTH MAajoro u
CpelHero Ou3Heca Pe3KO MOBBICHIIOCH B COBPEMEHHBIX YCIOBHSIX U CTaJIO
onpeAeNs oM (GakTOpOM KOMIIETEHTHOI'O Pa3BUTHUsS OM3HEC-IpoeKToB. Oc-
HOBHOM MPUYMHOW OTKa3a OT MH(POPMALMOHHBIX TEXHOJOTUW B HEOONIBIIHUX
OpraHM3alMsIX SBJSETCS HEXBaTKa (PMHAHCOBBIX PECYpPCOB Ha UX CO3JaHHUE U
JKCIUTYaTalUIO.

Mansiit 1 cpenHuil OU3HEC SBISETCS OJAHUM U3 KITFOYEBBIX YYACTHHKOB B
MHUPOBOH 3KOHOMHKE (puc 1).

Benapyce | 26
Puc. 1. Bknag manoro u cpennero 6usneca 8 BBII [1].

Uro xacaercsa Pecriyonuku benapycs, To, mo manasiM bencrara [1], Bkian
CyOBEKTOB Majoro u cpemaHero npeanpuHumatenscTBa B BBIT benapycu 3a
2020 rox coctaBun 26,1% [1]. Beipyuka oT peanu3anuu U MpOAYyKIMU TOBa-
POB U YCIYT JaHHBIX CyOBEKTOB MPEATPUHUMATEIHCTBA COCTaBMIa 156 Mip.
pyO., BKJIaJ B peCIyOIMKaHCK 00BheM BeIpydku — 43%.
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Hcxons u3 coBpeMeHHBIX peanuid, ansi 3p(GEeKTUBHOTO BeAeHUs Ou3Heca
HE00XO0AMMO OOpAaTUTh BHUMAHHUE HA MPEUMYLIECTBA 3JIEKTPOHHONW KOMMEp-
uuu. /laHHas TEXHONOrUS MO3BOJIAT YIYYLIUTh LETOYKY MOCTaBOK, TOCTYI-
HOCTb OusHeca 24/7, ObICTpBIN BBIBOJ TOBapa Ha PHIHOK, COKPATUTh U3/IEPK-
KW B BUJIC CHIDKEHUS PAacXOJ0B Ha PEKIIaMy, BHYyTPEHHHUX U BHEIIHUX KOMMY-
HUKalLUH, apeH1bl O(PHUCHBIX TOMEIIEHUI U OpraHu3aluu pabouyux MeCT U T.[.

OnHako HEOOXOAMMO YUUTHIBATh U HEraTUBHbIE (PAKTOPHI B BUJE HEIOBE-
pusl OTpeOUTENS K yciayraM, MpOoJaBaeMbIM IOCPEICTBOM HHTEPHETa, He-
BO3MO>KHOCTH OIIEHKM KadecTBa TOBapa JI0 €ro MpuoOpeTeHusi, Henoopoco-
BECTHOCTH HEKOTOPBIX MPOJIABIIOB U IMOKYIATEEH.

K OCHOBHBIM BHIaM 3JEKTPOHHOM KOMMEPLHH I Majoro U CPEIHETO
o6usneca otHocarca B2B u B2C. B cucreme npogaxk B2B u B2C ectp MHoO-
KECTBO TOHKOCTEW, KOTOpbIE HEOOXOIUMO YUUTHIBAThH ISl OBBILIEHUS KOH-
KYpPEHTOCIIOCOOHOCTH Ha PbIHKE (Tad:1.).

Tabnuya

CpaBHurtenbHas xapakrepucruka B2B u B2C

XapakTepucTUKU

B2B

B2C

Y4yacTHUKH PbIHKa

MHorouuciaeHHbIe aHOHUMHEIE
3aIpOChI

Hewmnoro HUHTCPCCYIONINXCA,
9aCTO JNUYHO N3BCCTHBI

TenaeHIK pbIHKa

OT pbIHKA POJABLA K PBIHKY

YcuneHHas opueHTanus Ha

MOKyHaTest PBIHOK, a HE Ha IPOJIYKT
[Ipouecc npunsATHs WHnuBuyanbHO, 4acTo KonnexrusHo,
pereHui UMITYJIbCUBHO (dbopmMann3oBaHoO
[Tonutuka OnHopoaHbIE MACCOBBIE TOBAPHI Kauectennsie u
MIPOU3BOJUTEIBHOCTH WHAUBHUYaJIbHO
W3TrOTOBJIEHHBIE TOBAPbI
[HonuTtuka DuKcUpOBaHHBIE LEHBI, CKUAKU | KpeauTsl u ycnoBus omnatsl
LIEHOOOpa30BaHUs Ha BBICOKOKAYE€CTBEHHBIE TOBApPhl | 4YacTO UMEIOT pellaroliee
B TOPIOBJIE, a TAKKE JIM3UHT 3HaueHue. BaxxHbie
(baxTopbI: Bpems IiaTexa,
BaJIIOTA, 3a4YETHbIE
onepanuu
KommyHukaTuBHas [IpeumyiiecTBEHHO MaccoBast [IpeoGnanator
MOJIUTHKA KOMMYHUKAITUS WHIUBUyaJbHBIE CPEJICTBA
KOMMYHHUKAIH: SIPMapKH,
nuyHbie npoaaxu, CRM
Opranuszanus OO0bI4HO yTIpaBICHHUE Yacto ynpasiieHne

IIPONYKTaMH U yIIPABIICHUE
KaTeTOPHUSIMHU

KIIIOYEBBIMU dKKayHTaMH

593



MoXHO caenaTh BBIBOJ, YTO OCHOBHBIM KOMIIOHEHTOM oTyimuus B2B u
B2C sBnsercs uenesas rpynna: B2B — komnanuu, B2C — yactHble nokyna-
tenu. Pazmep eaunnaHoi caenku B B2B ropasno Beie yem B B2C.

2020 roa MOATOJIKHYJ MaJIbId M CPpEeIHUM OM3HEC K HMCIOJIb30BAHHMIO WH-
(GbOpMAaIIMOHHBIX TEXHOJIOTHM MOCPENCTBOM COIMANIBHBIX ceTeil. Takue n3me-
HeHus nomorii B2B MapkeTuHry nepeiiTi Ha HOBBIN 3Tall CBOETO Pa3BUTHSL.
[To nanubiM Social Media Examiner B 2020 roay Facebook Ob11 camoii mory-
JISIPHOU COLIMAJIBHOM CeThlo i MapkeTuHra kommanuii B2B (46%) u B2C
(67%). Ocob6bM npenmytiecTBoM Facebook siBsieTcss BO3MOKHOCTD MIPSIMOTO
KOHTaKTa C MOTCHITMAIbHBIMU KJIMEHTaMH, OJTHaKO, MHOTUM KommaHusm B2B
CJIO)KHO CO3J1aTh aKTUBHOE cooOlmiecTBo. B To ke Bpemsi Facebook Ads naer
BO3MOYKHOCTh PEKJIIAMHPOBATH CBOU MPOIYKTHI U YCIYT'H JJI ONPENESIEHHbBIX
neneBblx rpymni. Ha BTopom MecTe 1o momyJsipHOCTH SIBJISIETCSl COL[MaIbHAs
ceTh Instagram. B yacTHOCTH, MapKeTOJ0rM MpUNUCHIBalOT Instagram 6o0Jib-
oM noteHuuan: 67% OMPOIIEHHBIX 3asBUJIM, YTO XOTSIT PACIIUPUTH CBOE
npucyTcTBre B Instagram B Oyayiem (puc 2).

Facebook
Instagram
YouTube
Linkedin

Twitter
Pinterest
Messenger bots

0% 20% 40% 60% 80%

W B2c W B2B
Puc. 2. onsa kommanuit B2B, B2C 3a 2020 rox [2].

[To onienkam skcnieptoB, B 2020 rogy onnaiiH-peiHOK B2B goctur oobema
B 6700 mapna mosmapoB [2]. Ha pganubiii MmomeHT peiHOK B2B Oyaet Oosee
yeM BJIBoe Oouibiiie, yeM pblHOK B2C oninaiid (Ha ypoBHe 3 200 Muuinap0oB
JIOJUIapOB). DTO J1aeT OTPOMHBIN MOTEHIMA JJIsl TOJTyYEHUsI HOBOUM MPUOBLIH,
ocobeHHo B cdepe B2B.

B coBpeMeHHOM Mupe pa3BUTHE MAJIOTO U CPEAHET0 OM3HEcCa HEBO3MOKHO
0e3 BCToIb30BaHus MH(OOPMAIIMOHHBIX TeXHOJIOTHui. MEHHO TaKOH MOJIX0.
co3aacT pyHIaMEHT JUTsl TabHEHIIIETO Pa3BUTHS IPEIPUSITHH.
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