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INOACHUTEJIBHASA 3AIINCKA

Hean u 3apaun y4eOHOM TMCUMILTHHBI

Henab yueOHOM qUCTIMILTUHBI — TIOyYEHUE CTYICHTaMHU 3HAHUHN O TECOPUU YIIPABIICHUS
OTHOLLIECHUSAMH C KIMEHTaMH, BbIPAOOTKAa MPAKTUYECKUX HABBIKOB IPHU HCIOJIH30BAHUU
MIPOrpaMMHBIX MPOAYKTOB Kitacca CRM.

3amayu yueOHOM JUCHMILUIUHBI:
® pPacCMOTPEHHE MpPOLECCa YNPAaBICHUS B3aMMOOTHOUIEHUSMH C KIHEHTAMU Kak
CTpaTEruu OpraHu3aluu;
® 3HAHHWE POJM M MecTa WH(GOPMAIIMOHHBIX PECYpCOB M CHUCTEM B 3KOHOMHYECKOU
NEATEIIbHOCTH;

e u3yueHue TeHAeHIMHA u ocobeHHocTer CRM-cucteM u peuieHuil B peaiuzanuu
MapKETUHTOBOI AESATEIbHOCTH;

® BBINOJHECHHE KOMIIBIOTEPHBIX MPAKTUKYMOB, HAa3HAYEHUEM KOTOPBIX SIBIISIETCS
oOy4eHHe CTyJEHTOB HaBbIKaM paboThl ¢ HHPOPMALMOHHBIMU cucTemMamu kiacca CRM
Ha npumepe Bitrix24 u Terrasoft.

MecTo y4eOHOM AUCHMIUIMHBI B CHUCTEME IMOATOTOBKHU CIIEIIMATMCTA C BBICIIUM
oOpa3oBaHHUEM.

VYyeOHast AUCIUIUIMHA OTHOCUTCS K ITUKITYy CHEIUATBHBIX JUCIUTIINH KOMITOHEHTA
YUPEKICHUS BBICIIETO 00pa30BaHUS.

CBsi3u ¢ JpyruMu y4eOHBIMH JUCIMIUIMHAMHU, BKIIOYAS YUEOHBIC HUCHIUTLTAHBI
KOMITOHEHTa YUYPEXKJICHHs BBICIIETO OOpa30BaHUSs, NUCIMIUIMHBI CHEIUATM3AIMN U JIP.
bazoBeiMu aucturummaamu s usydenus kypca « CRM-cuctembny sBisitorest: «busnec-
opuc opraHuzauuu (OpeanpusiTUs) UM HUHTEPHET-MapKeTUHIr», «KoprnopaTUBHBIE
MH(POpPMAITMOHHBIE CUCTEMBI», «ba3bl JaHHBIX U 3HAHUI».

TpeOoBaHUs K KOMIIETEHUMSIM

OcBoenne yueOHOM aucruumHbl  «CRM-cuCTeMBI»  JOKHO  OOCCIEYHTH
(dbopmupoBaHue CJIETYIOLIUX aKaJIeMUYECKHX, COIMATbHO-JIMYHOCTHBIX u
po¢heCCUOHANIBHBIX KOMITETEHIINN:

akademuuecKkue KOMIIETEHIUU:

AK-1. YmMmerp npumeHsTh 0a30Bble HAYYHO-TEOPETUUYECKUE 3HAHUS IS PEIICHUs
TEOPETHUYECKUX U MTPAKTUYECKHX 3a]1a4.

AK-2. BnageTb CUCTEMHBIM U CPAaBHUTEJIbHBIM aHAIU30M.

AK-3. Bnagers nccienoBaTeIbCKUMHU HaBBIKAMU.

AK-4. YMetb paboTath CaMOCTOSITENBHO.

AK-5. BbITh CIOCOOHBIM MOPO’KIaTh HOBBIE HjieH (00J1aaTh KPEaTUBHOCTHIO).

AK-6. Bnamers MEXIUCITUTUTMHAPHBIM TTOIX0I0OM MPHU PEIICHUH MPOOIIeM.

AK-7. IMeTh HaBBIKM, CBSI3aHHBIE C HCIOJIb30BAHUEM TEXHUYECKUX YCTPOWCTB,
ynpasjieHneM HHpopmaimeil 1 paboToi ¢ KOMITBIOTEPOM.

AK-9. YMeTb yunThCsl, MOBBIIIATH CBOIO KBATU(UKAIIUIO B TEUCHUE BCEH KU3HU.

COUUATbHO-TUYHOCMHblE KOMIIETCHLINN:

CJIK-2. BbITh CTOCOOHBIM K COIMATbHOMY B3aUMOJICHCTBHIO.

CJIK-3. O6manath CioCOOHOCTHIO K MEKIMYHOCTHBIM KOMMYHHKAITHSIM.

CJIK-4. BnaaeTh HaBbIKaMH 3I0POBLECOCPEIKECHUSI.

CJIK-5. BbITh CIOCOOHBIM K KPUTUKE U CAMOKPHUTHKE.
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CJIK-6. YmeTh paboTaTh B KOMaH/IE.

npogheccuonanbHple KOMIIECTCHIIUN:

[TK-13. OnenuBath 3P GeKTUBHOCTH penieHnii B chepe nHpopMaTH3aIiim.

[IK-14. MUcnonszoBaTh MHGOPMAIMOHHBIE  TEXHOJOTMM  JJIi  TOBBIIICHUS
ahdekTHBHOCTH 00paOOTKM MCXOMHBIX JAHHBIX, TPOBEJACHUS MAaTEeMAaTHUECKUX U
CTaTUCTHUUYECKUX PAaCUETOB, BEIEHUS TOKYMEHTOO00pOTa U MAPKETUHIOBBIX UCCIICOBAHUIA.

[IK-26. OcymecTBiATh NPOEKTUPOBAHHUE, TECTUPOBAHUE, COMNPOBOXKIECHUE U
AKCIUTyaTaluo HHGOPMAIIMOHHBIX CUCTEM, Pa3padaThiBaTh TEXHUYECKYIO TOKYMEHTAIIHIO
K MpOrpaMMHOMY OOECIEYEeHUI0 U TpeOOBaHMA K BHEAPECHUIO THUPAKUPYEMBIX
MH(OPMALIMOHHBIX CHCTEM.

[IK-27. TIlpoBoauTh Hay4yHbIE HCCIAENOBAaHUSA B OOJACTH  HUCHOJbB30BaHUS
MH(OPMALIMOHHBIX TEXHOJIOTUN B IKOHOMUKE.

[IK-28. IIpoBoauTh HAYUYHBIE HCCIECAOBAHUS C L€ COBEPIICHCTBOBAHUS METOJIOB
IIPOEKTUPOBAHMsI, TECTUPOBAHHUS, OLIEHKM KadyeCTBAa, BHEAPEHHUS W CONPOBOKICHUS
MPUKJIAAHOTO POTPAMMHOTO 00eCIeUeHUSI.

B pesynbrare ocBoeHHs yueOHOM TUCHMITIIMHBI CTYIEHT JTOJKEH:

3HATh.  METOJOJIOTMIO  YIIPABJIEHUS  B3aMMOOTHOIICHHUSAMH C  KIHEHTOM;
UCIIOJIb3yEeMYI0 TEPMHUHOJIOTHIO; OCOOECHHOCTH (DYHKIIMOHMPOBAHUS WH(OPMAITMOHHBIX
CUCTEM JIJISl aBTOMATH3aLMU [IPOLIECCOB YNPABIICHNS B3aMMOOTHOIICHHUSIMHU C KIMEHTAMU
(CRM-cuctema); mpejacTaBieHHE MaHHBIX IS aHAIW3a PYKOBOJICTBOM W MPUHSATHS
YOPABJICHUYECKUX PELIEHUH; METOJbl NPOEKTUPOBAHHUS, BHEAPEHHUS W OpraHu3aluu
3KCIUTyaTanuu KoprnopatuBHbix CRM-cucrem.

yMeTh: IMPUMEHSATh OCHOBHBIE METOJbl M MPUEMbI MPOEKTUPOBAHHUS IPOLIECCOB
YIOPABJIEHUSI B3aMMOOTHOUIEHHHM C KJIMEHTaMU KOMIIAHHEW C MOMOIIBI0 METOJIOJIOTUU U
cpenctB aBToMatu3aiid CRM; BBINOMHATh pallMOHAIBHBIN aHAUM3 W BBIOOP CpEACTB
aBTOMATHU3ALMK IPOLECCOB YINPABIEHUS B3aMMOOTHOILLIEHUH € KIIMEHTaMU; IPOEKTUPOBATh,
BHEJPSATH U OPraHU30BbIBATh SKCIUTyaTalM0 KopropatuBHbIX CRM-cucrem.

BJaJeTh: HaBblkaMH paboThl ¢ mnporpammamu CRM-knacca s ynpaBieHUs
[IpOLECCaMU YTIPABJICHHs B3aHMOOTHOIIEHN ¢ KJIIMEHTaMU; METOJIaMU ITPOEKTHUPOBaHMS,
pa3paboOTKU U peanu3alui TEXHUYECKOro peeHus B oonactu co3nanus CRM-cucrem.

CTpykTypa y4eOHOM 1M CHUIIMHBI

HucnunnnHa uzydaercs B / cemectpe. Becero Ha uzydyeHue yueOHOW AMCIUIUIMHBI
«CRM-cucteMbl» OTBEJIEHO: ISl 0UHOM (hOPMBI IMOTYyUYEHHS BhICIIEro 00pa3zoBanus — 132
9acoB, B TOM uucie 64 ayIuTOpPHBIX YacoB, U3 HUX: JIGKIMH — 52 4, Ja00paTOpHbIE
3aHATUA — 4 4, yrpaBisieMasl caMOCTosITeNIbHas paboTa — 8 .

TpynoeMKoCTh y4eOHOM TUCHUILIMHBI COCTABISAET 4 3a4eTHBIEC €AMHULIBI.

dopMa TeKyLIeH aTTeCTalli — SK3aMEH.



COJEPXAHUE YYEBHOI'O MATEPHUAJIA

Paznen 1. IloHsiTue «YnpaBjieHUs OTHOMIEHUSIMH € KJIUEHTAMM
Tema 1.1. BBenenne B CRM
Ocnosuble nmousTuss CRM (Customer Relationship Management — cuctemsbl yripaBieHHs
OTHOIIICHUS C KJIMEHTaMU). Crparernueckuii CRM. Onepamnuonssii  CRM.
Anamutuueckuit CRM. Omnpenenenne CRM. Crpykrypa CRM. Kommepueckuii u
HekomMepueckuii koHTekeT CRM. 3abmyxnaenuss otHocutenbHo CRM. OcHOBHBIC
monenu CRM.
Tema 1.2. YnpaBJ/ieHue OTHOLICHUSIMU ¢ KJIHEHTAMHU
[TonsTHe «oTHOILIEHUS ¢ KiMeHTamuy» OmnpeneneHue MOHATUS «OTHOIIEeHHs». KadecTBo
oTHOWIEHWU. [IpMHIMIBI MOCTPOEHUA OTHOLICHWM KOMIAHWM C KiaueHTamu. [losnas
neHHocTh kimeHta (Customer Lifetime Value). IlpuHImnel mocTpoeHus OTHOIIEHUH
KJIINEHTOB C KOMIAHUSIMH. Y JIOBJIIETBOPEHHOCTb, JIOSUIBHOCTh KJIMEHTAa W JEJIOBBIC
pe3ynbTarbl. T€Oprun MEHEI)KMEHTA OTHOLLICHUH.
Tema 1.3. YnpapiieHne ;KN3HEHHBIM IIUKJIOM KJIMEHTA: MPUBJIeYeHHE KIHEHTA
OnpeneneHne MOHATHS «HOBBIN KineHT». Onpenenenue nouatus mpocmnekt (Prospect),
mup (Lead). KintoueBbie mHAMKATOPHI 3P HEKTUBHOCTH IPU MIPUBJICUEHUH HOBOT'O KJIMEHTA.
Onepannonnbie MHCTpYyMeHThl CRM, moMoraroiiue B IpUBJICYEHUN HOBBIX KJIMEHTOB.
Tema 1.4. Ynpap/jieHue KU3HEHHBIM IHMKJIOM KJIHMEHTA: y/Aep:KaHHEe KJINEHTA W
pa3BUTHE OTHOLICHUI
OnpeneneHue TMOHATUS «yJepKaHUE KIHUEHTa». OKOHOMHUYECKHI aHajau3 Mpolecca
«yIep>KaHusl KIIMeHTa». PaHkupoBaHue KJIMEHTOB C IENbI0 onpeneneHus 3G HeKTUBHOCTH
yaepxkanusi. CrpaTeruu yaepxaHus KIMEHTOB. [I03UTHBHBIE U HEraTUBHBIE CTPATETHH
yaepxkaHus KiueHToB. KimtoueBble mokazartenu 3(PGEKTUBHOCTH TMpU  yAEpKaHUU
KJIIMEHTOB. PoJlb HCClie1oBaHU B YMEHBIIEHUN KOJIMYECTBA NMPEKPATUBIINX OTHOUIECHUS
kiueHToB (Churn). Crpareruu pa3BUTHS OTHOIIEHHH ¢ kiveHTamu. CrpaTeruu
MPEKPAILECHUS] OTHOLLIEHUH C KJIIMEHTaMH.

Paznen 2. Crparernyeckuiit CRM
Tema 2.1. YnpaBienue noprgeneM KIUEHTOB
Omnpenenenre noHsATUs «noprdenp kKMeHToB». basucHele qucuumauael CRM. CRM B
kouTekcte B2B 1 B2C. Moaenu noptdonno kineHToB. JJonogTHUTENbHbIE HHCTPYMEHTHI
ynpasneHust noprdenem. CTpaTernyecku BakHble KIMEHTH. CeMb OCHOBHBIX CTPATErHid
YIIPABJICHHS KJIMEHTAMM.
Tema 2.2. YnpasJieHue u padoTa ¢ HeHHOCTBIO
Omnpenenenne mnoHATUS «UeHHOCTB» (Value) ans knumenra. IloHMMaHuE LIEHHOCTH.
Omnpenenenne NEHHOCTH JUIsl KIIMEHTa. MoienupoBanye HeHHOCTH. VICTOYHMKH IEHHOCTH
st kameHToB. Kacrommsanus. Co3maHue IEHHOCTH IOCPEACTBOM MAapKETHHIOBOTO
MUKCA.
Tema 2.3. YnpaBiieHne onbITOM KJIUEHTA
Omnpenenenue mousatus «onbI™ (Experience) kmmenta. KoHmeniust «ompiTa KIHEHTa».
VYrpaBiaeHue «ONbITOM KIHWEHTa». OTianYMe «ynpaBiI€HUS ONBITOM KIMEHTa» OT
«yIpaBJIEHUS OTHOLIEHUH ¢ KimeHToM». Biiusarne CRM Ha «ONbIT KIIMEHTay.



Paznen 3. Onepanuonnbiii CRM
Tema 3.1. ABTOMaTH3a1Usl yIPABJIE€HHUS POJIAKAMH
Omnpenenenve moHsATHS «aBroMarm3arust mpomax» CFA (Sales Force Automation).
Okocuctema apromaTuzauuu npoaax. DynknuonansHocTh CFA  (Sales Force
Automation). Buenpenne CFA. l3MeHeHue koiauuecTBa M KauyecTBa MPOJAXK MpPH
BHespeHuu CFA.
Tema 3.2. ABTOMaTH3a1[Usl YIPABJIEHUS MAPKETUHIOBHIMH KOMIIAHUSIMH
OmnpeneneHne NOHATUS «aBTOMAaTH3aIMs MapKeTUHIa». KOHKypeHTHbIE ITpeuMyLIECTBA
OT aBTOMAaTW3allMM MapkeTuHra. lIIporpammHoe obecrnieueHue sl aBTOMATU3AIUU
MapKeTHHTa.
Tema 3.3. ABTOMaTH3aus yIPaBJIeHUS CEPBUCOM
Omnpenenenre NOHITHUS «aBTOMATU3alMs cepBUcay. OnpeneraeHne MoHATUs «CEPBUC IS
KJIMeHTa». MonenupoBanue kadectBa cepBuca. CepTudukanus cepBuca JUisl KIUEHTA.
[IporpamMmmMHoOe obecrieueHue Jij1sl aBTOMaTU3alluu CepBHCa

Paznen 4. Buenpenue u ucnojib3oBanue cucrem CRM
Tema 4.1. Co3nanue u ynpasjeHue 0a3aMH JaHHBIX KJIHEHTOB
Pa3pabotka wu ympaBrnenue 0Oa3amMu JaHHBIX C uWHMOpMaIMell O KIMEHTax.
CTpyKTypUpOBaHHbBIE M HECTPYKTYpUPOBAHHBIE JaHHBIE. NuTerpaunst JaHHBIX.
Xpanmmia gaHaeix. Jlara maptel. Mcnonas3oBanue OLAP-cucteM u pensiimoHHbIX 0a3
JAHHBIX J1s pabOoThl ¢ HTHPOPMALIMEH MO KIIMEHTaM.
Tema 4.2. Ucnosib30BaHUE KJIAMEHTOPHEHTHPOBAHHBIX TaHHBIX
Ananutnueckne CRM 11 cTpaTeruv M TakTUKWA. AHAJIUTHKA B TEUEHUU KU3HEHHOIO
[UKJIa KJIMEHTA. AHAIUTHKA JJIsl CTPYKTYPUPOBAHHBIX U HECTPYKTYPHUPOBAHHBIX JAaHHBIX.
AHanutrka «Ooypmux naHHbeix» (Big Data). Tpu cnoco0a reHepaliuu aHATHTHYECKOTO
uHcaita. [IpoGaeMbl 3a1UThl JaHHBIX.
Tema 4.3. ILinan no Baeapenuo CRM
[InanupoBanue BHeapenusa. OmnpeneneHue JIOTMKM OW3HECa W HaIpaBICHUUN
aproMarn3anuv.  CeTeBble W BHUPTyalbHbIE OpraHu3allMu. YTNPaBJICHUE JIMYHbBIC
KOHTAaKTaMH. YTPABJICHUE KIIFOUEBBIMU KIIMEHTAMU.
Tema 4.4. IIpouecc BHeapennss CRM
OcHoBuble (a3el BHenpenus CRM. @aza 1: Paszpabotka crparerun CRM. daza 2:
[Toctpoenue ocHoB CRM mnpoekra. ®aza 3: Coznanue crienudukanuu, TEXHUYECKOTO
3amanuss U BbIOOp maptHepa. ®daza 4: Buenpenue cucrembl. ®aza 5: OieHka
MIPOU3BOJIUTEIIBHOCTH CUCTEMBI
Tema 4.5. OcnoBHble BeHA0pbl CRM B Mmupe u B Pecnyosiuke benapych
Mupossie Bennopsl CRM. Bengopst CRM B PecniyOnnke benapycs. Pemenuss CRM B
BUJIe oTHeabHOM (Standalone) wim apenayemoit (Saas — Software as a Service or Cloud)
BEpCHM.
Tema 4.6. Byaymee cuctem CRM
HoBble TexHonorum mjisi paboThl ClEUUaTUCTOB, Mcnoib3yromux CRM. MoOuibHbie
npusioxenus 11t CRM. Coumansubiii CRM.



YYEBHO-METOJUYECKASI KAPTA YUYEBHOM JUCHUILIAHBI

JlneBHas popma nosrydyeHust o0pazoBaHus
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1 | IlousTue «YmpapieHUs
OTHOILCHUSIMH C KJIMCHTAMHI)
1.1 | Beenenue B CRM 2 Komnoksuywm, pedepar,
JIUCKYCCHS
1.2 | YupaBieHHE OTHOIICHUSIMH C 4 KonTponbHas pabora,
KJIMCHTaMH JMCKYCCHS
1.3 | YnpapneHue U3HSHHBIM 2 4 Ompoc, gucKyccus
ITUKJIOM KITUCHTA:
NPUBJICUCHHE KIMCHTA
1.4 | YopapneHnue >Ku3HEHHBIM 4 VYceTHsll ompoc,
ITUKJIOM KITUCHTA: yIep:KaHHe Mpe3eHTAUS
KITUCHTA M Pa3BUTHE
OTHOIICHUI
2 | Crparernueckuiit CRM
2.1 | Yupasnenue noprdheaem 4 2 IIpoekr, ompoc,
KITUCHTOB JIICKYCCHS
2.2 | Yupasnenue u padota c 4 Joxnan, muckyccus
LEHHOCTHIO
2.3 | YmpaBiieHUE OIBITOM KIIMEHTA 2 VYcTHBIH ompoc,
IpEe3eHTALUS
3 | Onepaunonnsiii CRM
3.1 | ABTOMaTH3aLUsl yIIPABICHHS 4 Omnpoc, nuckyccus
MpoIaKaMu
3.2 | ABTomMarH3anus yrpaBIcHHS 2 IIpoekr, ompoc,
MapKETHHTOBBIMU JUCKYCCHS
KOMITQaHUSIMU
3.3 | ABTomMarH3anus yrnpaBIcHHS 4 VYcTHBIH ompoc,
CEepBUCOM Mpe3CHTALUS
4 | BHeapeHUE U UCTIOJIB30BaHNE
cucteM CRM
4.1 | Co3nanue 1 yIpaBlICHHC 2 4 Ompoc, AuCKyccust
0a3aMu JIaHHBIX KIMEHTOB
4.2 | Vcnonb3oBaHue 4 2 IIpoexr, ompoc,
KJIMEHTOPUCHTHPOBAHHBIX JIUCKYCCHS
JIAHHBIX
4.3 | Ilnan no BHeapenno CRM 4 YcTHEI onpoc
4.4 | Tlpouecc BHeapenust CRM 2 Ompoc, AucKyccust
4.5 | OcuosHble Benaopsl CRM B 4 VYceTHsll ompoc,
Mupe u B PecryOnmke Mpe3eHTAUS
benapych
4.6 | bynymee cuctem CRM 4 KontponbHas pabota
52 4 8




NHOOPMAIMOHHO-METOANYECKAS YACTD

IlepeyeHb OCHOBHOM JIUTEPATYPbI
1. Fatouretchi M. The Art of CRM: Proven strategies for modern customer relationship
management. Packt Publishing; 1st edition; 20109.
2. Pearce M. Customer Relationship Management: How To Develop and Execute a CRM
Strategy. Business Expert Press; 2021.
3. Condecido D. Digital CRM | Customer Relationship Management: Winning in the Age
of Savvy Customers. Write Editions; 2019.
4. Dyché J. The CRM Handbook: A Business Guide to Customer Relationship
Management. Addison-Wesley Professional; 20109.
5. Kostojohn S., Johnson M., Paulen B. CRM Fundamentals. Apress; 20109.
6. Baran R.J., Galka R.J. CRM: The Foundation of Contemporary Marketing Strategy.
Routledge; 2020.
7. Williams D.S. Connected CRM: Implementing a Data-Driven, Customer-Centric
Business Strategy. Wiley; 2019.
8. KymunoB A., I'omemmieBa E. CRM. Ilpaktuka 3ddekruBHOTO OM3HEca. YTIpaBiIcHHE
B3auMOOTHOIIeHUsAMH ¢ kaueHTamu. 1C [Mabomummar; 2019.
9. Hetoamn @. [louemy He pabOTaIOT CHCTEMBI YIPaBIECHUS OTHOLICHUSIMH C KJIHMEHTaMU
(CRM): Kak noOutbes ycrnexa, MO3BOJMB KIMEHTAM YIPABISATh OTHOIICHUSIMU C BaIllei
komnanuei. Jloobpas kuura; 2020.

IlepeyeHb JONOTHUTEILHOM JTUTEPATYPbI
1. I[Tei#in 3. PykoBoactBo mo CRM. I1yTh k COBEpIIIEHCTBOBAaHUIO MEHEI)KMEHTA KJIMEHTOB.
M3naTenscTBo ['pesrona; 2017.
2. Greenberg P. CRM at the Speed of Light, Fourth Edition: Social CRM 2.0 Strategies,
Tools, and Techniques for Engaging Your Customers. McGraw-Hill Education; 2017.
3. Buttle F. Customer RelationshipManagement. Concepts and Technologies. Taylor &
Francis, 2015.
4. Metz A. The Social Customer: How Brands Can Use Social CRM to Acquire, Monetize,
and Retain Fans, Friends, and Followers. McGraw-Hill Education; 2011.
5. Jeffery M. Data-Driven Marketing: The 15 Metrics Everyone in Marketing Should
Know. Wiley; 2010.

IIporpamMmmHoe U TeXHHYECKOE o0ecneyeHne
Oducuenii maxker Microsof Office (Word, Excel, PowerPoint) wnm aHalorudHbIi,
minatgopma 1C c ycranoBinenHoi koHdurypamueit 1C: CRM wm 1C:VIIII, 6payzep
Microsoft Internet Explorer, Mozilla Firefox, Google Chrome wiu aHaaOrHYHBIA.

Ba3bl 1aHHBIX, THPOPMATIMOHHO-CNIPABOYHbIE H MOUCKOBbIE CHCTEMbI
- [Touckossie cucteMsl nHTEpHET: Yandex, Google u ap.
- www.insidecrm.com/- HezaBucumblii CRM-mopran. Ctatbu U 0030pHI.
- www.searchcrm.techtarget.com/ - mopran CRM-ipakTHKOB.
- http://1crm.ru/ - uadopmarus o aunelike pemennii 1C:CRM.
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IlepeyeHb peKOMeHyeMbIX CPEACTB AMATHOCTUKH U MeTOAUKA opMupoBaHus
HUTOTOBOM OTMETKH

dopmMmoit Tekyel arrectanuu o guciuiuinHe « CRM-cuctembn» yaeOHbBIM MIIaHOM
MPEyCMOTPEH IK3aMEH.

[Ipu ¢opmupoBaHMM HTOTOBOM OTMETKH HCIIOJIb3YETCS PEHTHMHIOBas CHCTEMa
OIIEHKM 3HAaHUM CTYJEHTa, AAIollas BO3MOXHOCTb MPOCIEIUTh U OUEHUTHh JTUHAMUKY
mporecca JIOCTIKEHHS Iiesied oOydeHus. PeWTHHroBas cucrtema MpeaycMaTpuBacT
HCIIOJIb30BaHNE BECOBBIX KOX(PPHUIIMEHTOB ISl TEKYIIEro KOHTPOJS 3HAHUM M TEKYIleH
aTTeCTallMM CTYJICHTOB MO JTUCIUILINHE.

OneHka 3a MUCbMEHHBIE U YCTHBIE OTBETHI Ha JICKIMAX (OMPOC) BKIIOYAET B CeOs
KOPPEKTHOCTh M TIOJIHOTY OTBETa, 000OCHOBAaHHOCTh apryMEHTOB, HAJTUYUE TPUMEPOB U3
npakTuku. OIlIEHKa 3a BBIMOJHEHHUE J1TA00PATOPHBIX pabOT (GOpMHUPYETCS Ha OCHOBE
CIEAYIOIIUX KPUTEPUEB: KOPPEKTHOCTD MOJYYEHHBIX PE3YIbTATOB U UX UHTEPIPETALHIO,
YMEHHE BOCIIPOU3BECTH BBIMIOJIHEHUE 3a/JaHU, 3a1IUThI BHIIOJHEHHBIX UHIUBUIYaTbHBIX
3aJlaHWii, TOJTHOTAa OTBETOB Ha BOMPOCHI. MTOroBas oreHka 3a J1abopaTopHbie PabOThHI
pPacCUMTHIBACTCS IYTEM YCPEIHEHUS OILICHOK 3a 3aIlJIAHUPOBAHHBIE K BBHITOJIHEHUIO
nabopatopHble paboTbl. KoOHTposbHBIE pPaOOTHI OICHUBAIOTCS WCXOAS W3 TIOJHOTHI
BBITIOJTHEHUS 3a/IaHUM, KOPPEKTHOCTHU MOJYYEHHBIX PE3YIbTAaTOB, KAUY€CTBA UCIOJHEHHUS,
MIPOSIBJICHUST KpPEaTUBHOCTU. lToroBas oIlleHKa 3a KOHTPOJbHBIE PaOOTHI (TECTHI)
PACCUUTBIBACTCS IIyTEM YCPEIHEHUS OLEHOK MO0 BCEM KOHTPOJIBHBIM paboTaM (TecTtaMm).

dopMUpoBaHUE OTMETKH 32 TEKYIIYIO YCIIEBAEMOCTD:

—  KOJIJIOKBUYMBI, TpoeKThl — 40%;

—  ONpOCHI, JOKJIAJbl, yHYaCTHE B TUCKyCCHIX Ha Jiekiusx — 40 %;

—  KoHTpoJibHbIE paboThl — 20 %.

Hrtorosas oTMETKa MO JUCHUIUIMHE PACCUUTHIBAECTCS Ha OCHOBE OTMETKU TEKYIIEeH
yCIieBaeMOCTH (PEUTUHIOBOM CHCTEMBI OIICHKHM 3HAHWH) W dK3aMEHAIlMOHHOW OTMETKH C
YY4ETOM HX BECOBBIX KOA(PuIlMeHToB. Bec oTMeTKH 10 TeKyIIel YCIeBaeMOCTH COCTaBIISIET
50 %, sx3ameHanimonHoM otMeTKH — 50 %.

IIpuMepHbIN NepevYeHb 3aJaHUi /151 YIIPABJIAEMOI CAMOCTOATEILHON PadoThI
CTYACHTOB

VYmpaBnsiemas caMOCTOsITeNIbHasE paboTra  (KOHCYJIBTAIIMOHHO-METOINYECKAs
MOACP)KKa U KOHTPOJIb) OCYIIECTBIISCTCS B IUCTAHIMOHHON (hopMe n obecrieurBaeTcs
cpeactBaMu obpaszoBatenbHoro moprana bI'Y LMS Moodle. B otaenbHbIX ciaydasx
yIpaBisieMasi caMOCTOsITeNIbHAasT paboTa MPOBOAUTCA B (GOpMe ayIUTOPHBIX 3aHATUM,
COrJIaCHO yTBEpKJIE€HHOMY rpaduky. OObeM YacoB Ha COCTABJICHHE U pa3MEUICHUE
3aJJaHUM, KOHCYJIbTAILMM U KOHTPOJIb, OCYILECTBISIEMBIE C UCIIOJIb30BAHUEM TEXHOJOTUI
JIMCTAHIIMOHHOTO O0YUYEHMUsI, TUTAHUPYETCS B TMpe/enax yueOHbIX 4acoB, OTBEACHHBIX Ha
YCP. IlpuoputeTHbIM HampaBieHueM aiisi pazpadotkun YCP B aucTaHIMOHHOU (opme




SBIISIFOTCS. OTKPBITHIC 33IaHUSI KAK OCHOBHOM COJIEPKaTEIbHBIN JIEMEHT IBPUCTUYECKOTO
00yueHus.

Tema 1.3. YnpaBjeHue ;KU3HEHHBIM IIHKJIOM KJIMEHTA: MPUBJIeYeHne KianeHTa (4 1)
Y CTHBIN OITPOC 1O pa3aeiy:
OmnpepeneHre MOHATHS «HOBBIM KiIueHT». OmnpeaencHue mouaTHs npocnekt (Prospect),
mup (Lead). KimroueBbie nHaMKAaTOPHI 2PHEKTUBHOCTH TIPY TPUBJICUCHUH HOBOTO KJIMCHTA.
Onepanmonnsie ”HCTpYMEeHTH CRM, nmomoraroiiye B MpUBJICYEHUH HOBBIX KJIMEHTOB.
3ananue, GOpMUPYIOLIEE KOMNEMeHYUuU Ha YPOBHE 80CNPOU3EE0eHUsL U NPUMEHEHUS
NOJIYYeHHbIX 3HAHUU.
dopma KOHTPOJISI: YCTHBIN OIpPOC.

Tema 4.1. Co3naHue u ynpaBJjieHHe 0a3aMH JaAHHBIX KJIMEHTOB (4 1)

Y CTHBIN OIIPOC MO paA3ECIIy:
Pa3pabotka wu ympaBienue ©Oa3zamMud JaHHBIX C UWHOpManumed O KJIHMEHTax.
CTpyKTypUpOBaHHbIE W HECTPYKTypUPOBAHHBIC JaHHBIE. WNuterpamus JaHHBIX.
Xpanunuia gaHHbeiX. Jlara maptel. Mcnonp3zoBanne OLAP-cucTeM U pensiiimoHHBIX 0a3
JAHHBIX 111 pa00ThI ¢ HHGOPMAIIUEH 1O KIIMEHTaM.

3ananue, GOpMUPYIOIIEE KOMNEeMeHYUU Ha YPOBHE 80CNPOU3EEOEHUS. U NPUMEHEHUS
NOJIYYEHHbIX 3HAHUI.

dopMa KOHTPOJIS: YCTHBIA OIPOC.

IIpuMepHas TeMaTHKa J1a00PATOPHBIX 3aHATHI

@opma KOHTPOJISA: YCTHBIA OITPOC U MPE3ECHTALMS TPOECKTOB.
OmnpeneneHre MOHATUS «TIOPTHETH KITUESHTOBY.

ba3ucurle nucnuiuimasl CRM.

CRM B konTekcte B2B u B2C.

Mopenu nopTdoaro KIUEHTOB.

JIOTIOTHUTENbHBIE UHCTPYMEHTHI YIIPABIICHUS TOPTQEIEM.
Crparernyecku BaKHbIE KIMEHTHI.

CeMb OCHOBHBIX CTPATETHI YIIPABICHUS KIINCHTAMMU.
Ananmutnueckne CRM it cTpateruu U TaKTUKH.

. AHaNUTHKA B TEYCHUU KU3ZHEHHOTO [UKJIA KJIMEHTA.

10 AHaNUTHKA 17151 CTPYKTYPUPOBAHHBIX U HECTPYKTYPUPOBAHHBIX JTAHHBIX.
11. AnanuTtuka «6omapmux qaHHbex» (Big Data).

12.Tpu cnocoba renepaui aHATUTHUECKOTO HHCAMTA.
13.TIpoGaembI 3aUTHI JAHHBIX.

©CoNoORrLODE
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Onucanve HHHOBAIIMOHHBIX MO/X0/I0B M METOA0B K NMPENnoJIaBaHUI0 yueOHoi
JUCIHMILINHBI

[Ipu opranuzanuu 06pa3oBaTEIILHOTO MPOIIECCa UCTIOTB3YIOTCS:

36pucmuyecKuil no0xo0, KOTOPBI MPEANoJaracT. OCYIIECTBICHHE CTYyJEHTAMH
JUYHOCTHO-3HAYUMBIX OTKPBITHI OKPYXKAIOIIET0 MHUPA; JIEMOHCTPAIUI0O MHOT000pa3us
penieHni 60IBIMHCTBA TPO()ECCHOHANTBHBIX 33/1a4 U KU3HEHHBIX MPOOJIEM; TBOPUECKYIO
caMopeaM3aliio 00y4arolMXCcsi B MPOLECcce COo3/IaHusl 00pa3oBaTEIbHBIX MPOAYKTOB;
WHIUBUTyTM3aIUI0 OO0YUYEHHUS dYepe3 BO3MOKHOCTh CaMOCTOSITEIIBHO CTaBHTh IICIIH,
OCYIIECTBIIATh pedIeKCHI0 COOCTBEHHOM 00pa3oBaTeIbHON AEATeIbHOCTH;

NPAKMUKO-OPUEHMUPOBAHHBIIL  NOOX00, KOTOPBI Tpenanojaraer: OCBOCHUE
coziepkaHue 00pa30BaHUs YePe3 PEIICHUS MPAKTHYSCKHUX 3aJ1a4; TPHUOOPETCHIE HABBIKOB
3(PEKTUBHOTO BBIMOJHEHUS] PAa3HbIX BHUIAOB NPOQPECCHOHATBLHON JeATEIbHOCTH,
OPHEHTAIIUIO Ha TCHEPUPOBAHUE UJICH, peaTU3aINIO TPYTIOBBIX CTYJECHYECKUX MMPOCKTOB,
pPa3BUTHE TMPEANPUHUMATENECKOW KYJIBTYPBI; UCIIOIB30BAHUE TPOIEAYp, CIOCOO0B
OIICHUBAHUSA, (PUKCUPYIOMUX CHOPMHUPOBAHHOCTH TPO(HECCHOHATBLHBIX KOMITETCHIIHIA;

MemoO yueOHOoU OucKyccuu, KOTOPBIA TMpEIoiaraeT ydacTHE CTYJEHTOB B
1eJICHANPaBICHHOM 00OMEHE MHEHUSIMU, UACSIMU JJIS IPEIbSIBICHUS U/UITU COTIIaCOBAHUS
CYIICCTBYIOIUX TIO3UIIMK 110 OmpeaesieHHoW Tmpobiieme. Mcmonp3oBaHne MeEToIa
o0OecrieurBaeT MOSBICHUE HOBOTO YPOBHSI NMOHUMAHUS M3y4aeMOW TEMbl, TPUMEHEHUE
3HaHUU (T€OpuM, KOHIIEMIMN) MpPU pEUIeHUH MNpoOJIeM, OMpPEACICHUE CIIOCOOOB HUX
pEIICHMS,

Memoovl U npuemvl pazeumus  KPUMUYECKO20 MblULIeHUA, KOTOpPbIE
MPEJCTABISAIOT CO00il cuctemy, (OPMHUPYIOIIYI0 HaBBIKM pabOThl ¢ WMH(OpMalueill B
MPOIIECCe YTCHUSI M MTMChMa; TOHMMaHUU WH(OpPMAITMK KaK OTIPABHOTO, & HE KOHEYHOTO
MyHKTa KPUTHYECKOTO MBITIUICHNS;

Memoo 2PYynnoeozo 00yueHus, KOTOpbli MpecTaBisieT co0oit popMy opraHnuzauu
y4eOHO-TI03HABATEIHHOM NesTeIbHOCTH oOyyJaronmxcs, MpeAnoarariyo
(GyHKIMOHUPOBAHUE PA3HBIX TUIIOB MAJIBIX TPYII, padOTAIONUMX KaK HaJ OOUIUMU, TaK U
cnenu@UUecKuM y4eOHbIMU 3aIaHUSIMU.

MeTtoauveckne peKOMeHIAIUM M0 OPTaHU3AIUM CAMOCTOATEIbHONH PadoThI
00y4arouuxcs

Jls opraHu3ainyy caMOCTOSITENIbHOM pabOThl CTYy/JIEHTOB MO y4eOHOW NHUCUUIUIMHE
CJIEIyeT HCIIOJIb30BaTh COBPEMEHHbIE WH(GOPMAIMOHHBIE PECYpChl: Pa3MECTHTh Ha
0o0pa30BaTeIbHOM TOpTale KOMIUIEKC YYEOHBIX M y4eOHO-METOIUYECKUX MaTepuasoB
(yueOHO-TIpOrpaMMHBIE MaTepHalbl, yuieOHOe U3JaHHe AJI TEOPETUYECKOTOo H3yUEHHUs
OUCHMIUIMHBI, METOJUYECKHE YKa3aHusg K JaO0OpaTOpHBIM 3aHATHSM, MaTepHalIbl
TEKYIIEro KOHTPOJI U TEKYILIEH aTTeCTalli, MO3BOJISIIOIINE ONPENETIUTh COOTBETCTBUE
y4eOHOU JNeATEIbHOCTH O00ydYarolMxcsi TpeOOBaHUSAM OO0pa30BaTEIbHBIX CTaHAAPTOB
BBICILIETO OOpa30BaHMsI U YUYEOHO-IPOTPaMMHON JOKYMEHTAallMM, B T.4. BOIPOCHI AJIs
HNOJATOTOBKM K 3a4eTy, 3a/JaHus, TECThl, BOIPOCHl JJII CaMOKOHTPOJS, CIHMCOK
PEKOMEHTyeMOM TUuTepaTyphl, UHPOPMALIMOHHBIX PECYPCOB).
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CamocTosiTenbHas (IIpakTHyeckas) padoTa CTyAEHTOB IO HM3YYEHMIO JHUCLUIIIMHbI
«CRM-cuctembl» BBIIONHSETCS B (OpMe ayAUTOPHON M BHEAyAUTOPHON pabOTHI.
CryneHTam peaiaraeTcsi CaMoCTOSATEIbHOE U3YUEHHUE Psiia BOIIPOCOB, UTO MPEANO0JIAraeT
yriayOJeHHOe M3y4YE€HHWE OCHOBHOM M JOMOJIHUTEIBHOW JUTEpaTyphbl. DPPEKTUBHOCTD
CaMOCTOSITENIbHOM pabOThl CTYIEHTOB MPOBEPSIETCS B XOJ€ TEKYIIEr0O W HTOrOBOIO
KOHTpoJIst 3HaHUU. [Ipu u3yueHnn yueOHON NUCHUIUIMHBI PEKOMEHAYETCS UCII0Ib30BaTh
cienyrome (HopMbl CaMOCTOSATEIBLHOW (MPAKTHUECKOW) paboOThl, MPEIOCTaBICHHONW B
CUCTEME JIUCTAHLIMOHHOTO OO0ydYeHus: MOUCK (mogdop) u 0030p JUTEpaTypsl U
ANIEKTPOHHBIX HMCTOYHUKOB MO HMHAMBHUAYaJbHO-33JaHHOW MpoljeMe Kypca; padoThl,
MpEeAyCMaTPUBAIOIINE PEUICHUE 3a]a4 W BBINOJIHEHUE YNPAKHEHUM, BbIIABAEMbIX Ha
MPAKTUYECKUX 3aHATUSIX; MOATOTOBKA K KOHTPOJbHBIM padoTaM; MOJrOTOBKA K 9K3aMEHY.

Bonpocel k 3k3aMeny

1. OcHopubie moHaATHsS CRM (Customer Relationship Management — cucTeMbl
YIPAaBJIEHUS OTHOLLIEHUS C KIIMEHTaMH).

Crparernueckuiit CRM. Onepannonnsiii CRM.

Anamntnueckuii CRM.

Onpenenenue CRM. Crpykrypa CRM.

Kommepuecknii 1 Hekommepuecknil KoHTekeT CRM.

OcHoBHble Mogenn CRM.

. IloHsiTHE «OTHOLIEHUS C KIWEHTAMHW», OIPENEIECHUE TMOHATHS «OTHOLIECHUS.
KauecTBO OTHOLIEHUH.

8. IlpuHIUIIBI MOCTPOCHUS OTHOIICHUN KOMIAHWW ¢ KiveHTamu. [loiHas 1EeHHOCTH
kiauenta (Customer Lifetime Value).

9. IIpuHUMUITBI TOCTPOCHUS OTHOIICHUN KIIMEHTOB C KOMITAHUSAMHU. Y JIOBIIETBOPEHHOCTb,
JIOSUTBHOCTD KJIMEHTA U JCJIOBBIE PE3YJIbTAThI.

10. Teopuu MeHEIKMEHTA OTHOIIICHHA.

11. KintoueBbie ”HAUKATOPHI 3P(HEKTUBHOCTH MPU MPUBICYEHUH HOBOT'O KIIMEHTA.

12. Onepanronnsie uHCTpyMeHTH! CRM, momoraroiye B mpuBICYSHUN HOBBIX KJIMEHTOB.
13. Ompenenenue MOHATUSA «yAEpKaHUE KIMEHTa». OJKOHOMHUYECKUW aHaju3 Ipoliecca
«yIep>KaHUsl KIIMeHTa». PaH)KHUpOBaHUE KIMEHTOB C 1IEJIbI0 onpeaesieHns 3 (HEKTUBHOCTH
YACpKaHUS.

14. Ctpareruu yaep:xanus KIneHTOB. [103UTUBHBIE U HETaTUBHBIE CTPATETUH YICPKAHUS
KJINEHTOB.

15. KiroueBbie nokasarenu 3¢ HEKTUBHOCTH NIPU yAEp>KaHUU KIIUEHTOB.

16. Ponp wuccnenoBaHMil B yMEHBIIEHHHM KOJIMYECTBA NPEKPATUBLIMX OTHOILICHUS
kueHToB (Churn).

17. CrpaTeruu pa3BUTHs OTHOIIECHH C KiTMeHTaMu. CTpaTeruu npeKkpanieHus: OTHOILIEHU I
C KJIMEHTaMHU.

18. Onpenenenue mouatus «mnoptdens kimeHtoB». CRM B kontekcte B2B u B2C.
Mopnenn nopTgonuo KIMEHTOB. J(OMOJHUTENbHbIE HWHCTPYMEHTHI  YNPaBICHHUS
noptdenem.

NO U WN
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19. Crparernuecku BakHble KIMEHTbl. CeMb OCHOBHBIX CTpaTerdid YIpaBieHUs
KIIUEHTaMH.

20. Ompenenenue noHITHS «1IeHHOCTHY (Value) mnsa xkmuenTta. OnpeaeneHne 1eHHOCTH
114 KiieHTa. MojenupoBaHue [IEHHOCTH.

21. Uctounuku 1ieHHOCTH i kiueHToB. Kactommsanusa. Co3gaHue IEHHOCTH
OCPEACTBOM MapKETHHIOBOT'O MUKCA.

22. KoHnenusi «OTbITa KIWEHTa». YTMPABICHUE «OMBITOM KiIUeHTay. OTaudne
«YTIPABIICHUSI OTBITOM KJIHEHTa» OT «YMpaBJICHHUS OTHOIICHWH C KIMEHTOM». BnmsHue
CRM Ha «ONBIT KJIIUEHTa».

23. Onpenenenue MoHATHS «aBTomaTuzaiusa npoaax» CFA (Sales Force Automation).
DKOCHCTEMA AaBTOMATU3AIMH MPOJIAK.

24. dyuknmonansHocTh CFA (Sales Force Automation). Buenpenne CFA. M3menenue
KOJIMYECTBA M KauecTBa Npojax npu BHeapennn CFA.

25. OmnpesiesieHle  TOHATHUSL — «aBTOMATHU3aIlMsl ~ MApKETHHTa». KonkypeHTHbIC
MPEUMYIIEeCTBA OT aBTOMATU3allMi MAPKETHHT .

26. [IporpammMHoe obecriedeHue /i aBTOMaTU3AIMH MAPKETHHTA.

27. OnipesiesieHUe TOHATUS «aBTOMAaTU3aIus cepBucay. OnpenereHne MOHITHS «CEPBUC
JUTSL KIIMeHTay. MoenupoBaHue KauecTBa CEpBUCa.

28. Ceprudukanus cepBuca nisi  kiaueHTa. [lporpammuoe  obecnedeHuwe IS
aBTOMAaTH3allUU CEPBHUCA.

29. Pa3paboTka wm ympaBiaeHue OazamMu JaHHBIX C WHpoOpMmanueld O KIHCHTax.
CTpyKTypHUpOBaHHBIC K HECTPYKTYpPUPOBAHHBIC TaHHBIC.

30. UnaTerpanmst maHHBIX. XpaHWINIIA JaHHBIX. JlaTa MapThI.

31. Ucnionp3oBanne OLAP-cucteM wu pensimoHHBIX 0a3 AaHHBIX IS pabOTHI C
uH(popManuen no KIMEeHTaM.

32. Ananmutudeckue CRM aiis cTpateruu v TaKTUKA. AHAJIMUTUKA B TSYCHUN KU3HEHHOTO
I[MKJIa KIIMEHTA.

33. AHanuTUKA I CTPYKTYPUPOBAHHBIX U HECTPYKTYPUPOBAHHBIX JAHHBIX. AHAJIUTHKA
«O6onpmux gaHHbBIX» (Big Data).

34. Tpu ciocoba reHepalui aHaIUTUYEeCKoro uucaita. [IpodaeMbl 31U ThI JaHHBIX.

35. [InanupoBanue BHeapeHusa. OrnpeaeneHue JOTUKM Ou3HECA W HaAIpaBJICHUM
aBTOMATHU3AIIMH.

36. CeteBble U BHUPTyallbHbIE OpraHU3aldd. YTOpaBiICHUE JIMYHbIE KOHTAKTaMH.
YnpapieHue KI04eBbIMU KIMECHTAMHU.

37. OcunoBueble ¢a3bl BHEApeHnss CRM.

38. Mupossie Bengopsl CRM. Bennopst CRM B PecniyOmnnke benapych.

39. Pemrennss CRM B Bujze otTaenbsHoi (Standalone) wim apenyemoii (Saas — Software as
a Service or Cloud) Bepcumu.

40. HoBble TexHOJIOTUU JIJIs1 pabOThI CHEMATUCTOB, Ucoib3ytonmx CRM. MobunsHbie
npusioxenus 11t CRM. Couumansubiii CRM.

13



MPOTOKOJI COIJIACOBAHUS YYEBHOM ITPOT'PAMMBI YBO

HasBanue yueOHolt | Haspanue [Ipennoxenus Pemenue, npunstoe
TUCHMILINHEI, Kadeapsl 00 U3MEHEHUSX B Kadeapoi,
C KOTOpOH COJIep>KaHUM yueOHOM pa3zpaboTaBiieit
TpedyeTcs IPOTrpaMMBbl y4eOHYI0 ITpOTrpaMmy
COTJIacOBaHUE YUPEKIACHUS BBICIIETO (c ykazaHueM JaThl U
00pa3oBaHus MO y4eOHON | HOMepa MPOTOKOJIA)
JUCHUTUIMHE
KoprniopatuBHblie [Mudposoit | Usmenenuii B yueOHOMH 29.06.2022,
uH(GOpPMAIIMOHHBIE | 3KOHOMHUKH | Mporpamme He TpedyeTcst | mpotokoi Ne 10
CUCTEMBI
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JOINOJTHEHUSI U UBMEHEHMA K YUYEBHOM MPOT'PAMME 110
N3YYAEMOHU YYEBHOU JTUCHUII/IMHE
Ha Y4YEOHBIN roj

No JlonoJIHEHNST ¥ U3BMEHEHUS OcHoBaHue
n/m

Y4eOHast mporpamma mepecMoTpeHa 1 0100peHa Ha 3ace1aHuu Kadeapbl
UG poBOM SIKOHOMUKH  (ITPOTOKOJT No oT 202 r1.)

3aBemyrommii kKadeapon

K.3.H., JIOIIEHT N.A. Kapauyn
YTBEPXIAIO

Hekan axynbrera

K.(p.-M.H., TOUEHT A.A. Koponesa
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