MCIIOJIb30BaHMSI COBPEMEHHBIX TEXHOJOTHI B mpou3BoacTBe. K BHenmHNM (hakTto-
paM OTHOCSIT NPEANIOYTCHHS TOKYIIATENICH, YPOBEHB 0X0a HACCIICHHS, OKHIAHHUSI
MOKyTaTeNnei OTHOCHTENIBHO UX Oy/IyIIero JOXo/a 1 ypOBHS [[CH, LICHBI TOBapOB-3a-
MEHHUTEJICH WM COMPSDKCHHBIX TOBAPOB, @ TAKKE 0COOCHHOCTH LICHOBOH OJIUTUKU
KOHKYpeHTOB. Ha MHPOBOM pBIHKE TaKKe CYIIECTBYIOT Pa3IMYHbIe KOHBIOHKTYP-
HBIC ¥ CTICKYJIATUBHBIC (PaKTOPbI, KOTOPBIC HOCIT CTUXUIHBIH XapakTep.

Taxkum 00pazoM, Juis JII0OOr0 NMPOMBIIIJICHHOTO NMPEANPUATHS BaKHA COBEP-
IICHHAs U pallMOHANBHAS CHCTEMaA IIEHOOOPA30BaHHs U cOaTaHCHPOBAHHOCTH €€
9IIEMEHTOB, TaK KaK Pe3y/bTaThl (PUHAHCOBO-XO3HCTBEHHOMN JEATEIbHOCTH BIIH-
SIOT HE TOJIBKO Ha JIESITEbHOCTh CAMOTO MPEANPUSITHS, HO ¥ BO3JCHCTBYIOT Ha
COIMAJIbHBIN U SKOHOMUYECKHUI1 YPOBEHb Pa3BUTHUSI CTPAHBL.
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Traditional finance employs models in which market participants are considered
to be rational, efficient, and unbiased users of relevant data who make decisions
based on utility maximization. Traditional finance assumes that all market players,
as well as the market itself, act rationally in order to maximize their gains. Poor
market outcomes will punish any investor who makes a less-than-optimal decision.
It is also true that market participants’ individual errors are not connected with one
another, and hence these errors have no capacity to influence market pricing. One
of the main ideas of the standard market is the efficient market hypothesis, which
assumes that market participants are rational. The link between expected profit
and risk is another fundamental concept: risk-averse market subjects want higher
earnings for hazardous investments. Traditional financial assumptions impose
unwarranted expectations on human behavior. The impact of human limits on
decision-making is studied in behavioral finance. It also assumes that the financial
market is under-informed in some situations.

Financial decisions and behavior, such as investing, should match normative
expectations by performing utility trade-offs between calculated outputs, such as
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predicted values, and specified financial alternatives. Because the decision-maker
is rational, he or she must select the option with the greatest utility, regardless of
the decision-making circumstances. Information that cannot be calculated on the
predicted values of the options should not impact the choices made, according to
normative theory [1].

Behavioral finance is a relatively new, but quickly expanding area that uses
cognitive psychology, conventional economic theory, and financial theory to
explain economic decision-making. Behavioral finance investigates the impact of
psychology on financial practitioners’ behavior and the resulting repercussions on
financial markets. Behavioral finance is an area or sub-discipline of behavioral
economics that examines the real financial behavior and decision-making of
people, including the knowledge of psychology and sociology. This could lead to
the design of decision-making concepts which take into account not only cognitive
but also psychological and emotional factors and their influences on decision-
making process, which could positively affect the sustainable development of the
aforementioned types of enterprises [2].

Decision-making is influenced by a variety of factors, including prior
experience, cognitive biases, age, and individual differences. Heuristics attempt
to provide a framework within which important decisions can be made swiftly
and satisfactorily. Heuristics provide individuals with a broad guide to follow
when they execute their task in order to reduce their effort in making decisions.
As a result, heuristics and the factors that influence decision-making might be
considered important parts of critical thinking.

The origins of behavioral finance can be traced back to publications on
prospect theory and the replacement of behavioral economics with anticipated
utility theory. Cognitive shortcuts, heuristics, and their significant impact on
the decision-making process were introduced by prospect theory. As reference
points, it has three main components: probability weighting, loss aversion, and
sensitivity reduction. People drastically underestimate probabilities and their
objective worth. Individuals may place a higher value on low probabilities while
undervaluing great possibilities [3].

Financial decisions relate to how, when, and where funds are acquired to
suit investment needs. The study of financial decision-making arose from the
analysis of financial data related to corporate performance. Financial decision-
making determines the optimal course of action for a company’s short- and long-
term goals while taking current financial and economic realities into account.
Managers’ investing and financial decisions can be influenced by psychological
factors such as greed and fear [4].

The activities of a firm and the decisions of its managers are constantly influenced
by the business environment. Managerial decisions are influenced by psychological
and sociological aspects that can be explained by behavioral finance.

114



List of literature

1. Da Silva, M, Da Costa, W. Behavioral Finance: Advances in the last decade
/ M. Da Silva, W. Da Costa // Revista de Administracao de Empresas. — 2015. —
PP. 10-13.

2. Sewell, M. Behavioral finance. / M. Sewell / Cambridge Journal. — 2007. —
Vol. 2. — PP. 1-13.

3. Statman, M., Fisher, K., Anginer, D. Affect in a Behavioral Asset-Pricing
Model / M. Statman, K. Fisher, D. Anginer // Financial Analysts Journal. — 2008. —
PP. 20-29.

4. Budhiraja, K., Raman, T., Bhardwaj, G. Impact of Behavioral Finance in
Investment Decision Making / K. Budhiraja, T. Raman, G. Bhardwaj // International
Journal of Civil Engineering and Technology. — 2018. — PP. 1151-1157.

YiaydineHue TOIIMBHO-DHEPreTUYEeCKUX U OnochepHbIX
MoKa3arejel ABUrarejieil BHyTPEHHEro Cropanus
B IIpolecce arperarTHoro peMoHTa

Kapniox U. I1., svinycknux bapl'y,
Kapmiox A. I1., acn. BIATY,
nayu. pyx. lypun K. B., 0-p mex. nayx, npog.
PaboTy »IMeKTpOMarHUTHBIX AKTHBAaTOPOB ONPEIEISIOT B OCHOBHOM YETHIPE
napametpa [2]:
*  HaNpsOKEHHOCTh MarHuTHOTO moiist (MIT);
* BpeMs npeObBanus Toruusa B MIT;
*  CKOPOCTb IIPOXOXKAEHHS IIOTOKA;
* TrpaaueHt HanpsbkeHHoctu MIL
HauGonbimuii pe3ynsrar JOCTUraeTcs NPU PacloNOKEHUH YCTPOiicTBa B He-
HOCPEACTBEHHOM Onu3ocTH K kapOroparopy (dopcyHke, pacnsuiutento). B atom
citydae coxpansercs 3QpQeKT CTpyKTypHOIl epecTpoiKU MONEKyIl TOIUIUBA IPH
IOAATOTOBKE K IPOAYKTUBHOMY COKUTAHMUIO.
Ha ocHOBaHMM U3JI0KEHHOIO C(HOPMYIHPYEM CIIEIYIOIIUE IIPOMEXKYTOUHBIE
BBIBOJIBL:
*  (aKT MOJOKUTENHFHOTO BIUSHUS (hu3mueckorl aktusauy I'CM moaTBepxkieH
MHOTOYMCIICHHBIMH MCCIIEIOBAHUSMHE C OOJIBIION CTETIEHBIO JOCTOBEPHOCTH;
*  MeXaHW3M BIMAHMA XapakrepucTuk MII Ha (U3HKO-dDHEPreTHYEeCKUE U CIIy-
skeOHbIe Xapakrepuctukun ['CM TpeOyeT MpoBEACHUS JOMOIHUTEIbHBIX HC-
ClIeZI0BaHUH.
B mpornecce dKcIiepuMEHTANbHBIX HCCISIOBAaHUM OBIT OCYIIECTBICH 3aMep
pacxozia TOIUIMBA, TOKCUYHOCTH U MoutHocTy asurarens «BA3-2114». Wcnbita-
HUS TPOBOJUJIMCH HaA PAa3JIMYHBIX PEKHUMaX pa60T1>1 JABUTaTCIIA C IMOCTCIICHHBIM
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