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MO3BOJIMT PYKOBOJUTEIIO BBIICIUTH NMPU3HAKK CUCTEMHBIX MpobieM: caalyro CTpyKTypUpo-
BAaHHOCTb, KOH(DJIUKTHOCTb, HEONPEAEICHHOCTh, HEOJHO3HAYHOCTh, HAJIMYUE PUCKA, MHOTO-
ACIEKTHOCTb, KOMIUIEKCHOCTh, CAMOPA3PEIIMMOCTb, IBOJIOLUOHHOCTS [2, c. 17].

[Tpu stom aBtopel (HoBocensiieB B. U., Tapacos b. B.) ormeuatoT n3menenue obianka
[10JIb30BaTENsl TEOPUM CUCTEMHOIO aHanu3a. VIHBIMM ClloBaMU, HaBbIKAMU CHUCTEMHOIO aHa-
JIM3a CErOJHS TOJKHBI BJIAJIETh HE TOIBKO PYKOBOAMTEIH BBICIIETO YPOBHS, HO U CIIELUAJIN-
CTHI Ha 00JIee HU3KUX YPOBHSX OpTraHU3aIllMOHHON CTPYKTYpHI [2, c. 11].

OnHaKo BO3HHUKAET BOIPOC: MOXKHO JIM HAYYUTHCS ONPENENATh MpoOsieMbl U pa3padatsl-
BaTh YNPABJICHYECKUE PELLICHNS, HE UMesl MPAKTUYECKOro ornbita? CylecTBYIOT yTBEPAUTEIbHbIE
OTBeTHI Ha 3TOT Bonpoc. CoBeTckuil U poccuiickuil yuensii . I1. lllenpoBurikuii HEOJHOKPATHO
CTaBWJI BOIIPOC O BO3MOXKHOCTH y3HAaTbh, KAKOB OOBEKT «HA CaMOM [IeJie», BHE 3aBUCUMOCTH OT
Haiiero 3HaHus. M, Takum oOpa3oM, mpuxoaui K BeiBoy: «EcTh onpezeneHHas (opma 3HaHuUS,
3a 9TUM 3HaHHUEM CTOUT OOBEKT, U OOBEKT BCErJa TAKOB, KAKMM MBI €T0 3HaeM. 3HaHHE KaK Obl
NPOCIMPYETCS] HAMA B MHP OOBEKTa: OOBEKT BUAWTCS TaKUM, KaKoe 3HaHHE MBI MMeeM» [3,
c. 364]. B 1o xe Bpems A. JI. Koponb moguepKuBaeT: «eCTb BO3MOKHOCTh MCIIOJIb30BaTh TAKUE
(dopMbl 00ydeHHsI, PU KOTOPBIX, HE OyIy4d HA TPEINPHUATHH, YEIOBEK HAYUUTCS «CTPOUTHY.
[IpakTrka HauMHAETCS C YENIOBEKa, a He co cpenbh» [4, c. 55]. Merononorueil Hay4HoOro mno3Ha-
HUS TIPU 3TOM SBJIIETCSI TIOUCK OTBETOB Ha BONpOChl «UTo?», «Kak?», «Ilouemy?», a pe3yibTa-
TOM — [TO3HAHKE UCCIIeayeMoit 00acTu peanbHocTu [4, ¢. 103].

Takum 00pa3oM, KITFOYEBBIM (DAKTOPOM B PEIICHUH YIPABICHYECKON MPOOIIEMBI SBISETCS
ee OIpezieNieHNe, a YIpaBJIeHIeCKHe POOIeMbl PEryJIsIpHO BO3HUKAIOT HA BCEX YPOBHSX OpPraHu-
3aI[MIOHHON CTPYKTYpPBI, U MOTYT OBITh YCTPaHEHBbI TOJIBKO MPH MOMOIIN CUCTEMHOTO MBIIILIEHHS.
OTO 03HAyaeT, YTO B PACCMOTPEHHBIM B Hayaje CTaThbH AITOPUTM pEIIEHUS MPOOIEMbI MOXKHO
J00aBUTh KJIFOUEBOM IyHKT: (JOPMUPOBAHUE CUCTEMHOIO MBIIUIEHUS] PyKOBOAUTENS, T. K. UMEH-
HO OHO (MBIIIUICHHE) HANPSIMYIO BIHSAET Ha 3P PEeKTHBHOCTH onpenesneHus nmpodiemsl. [Ipu sTom
(opMUpOBaHHE CHCTEMHOTO MBIILICHUS YMECTHO HayMHATh B CT€HaxX BrIcuiel IIKOJbI, a HE B
IPOLIECCE NPAKTHUYECKOM NESTEEHOCTH CIENUATINCTA U PyKOBOIUTEIIS.
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Kaxxnass komnaHus Ha IyTH CBOETO Pa3BUTUS HEU30EKHO CTAIKUBAETCS C HEOOXOAMMO-
CTBIO TpaHC(OpPMALUK MPUMEHSIEMBIX MoJeel (YHKIMOHUPOBAHUS JUIS TIOBBIIICHUS (peK-
TUBHOCTU. AHQJIN3 PEAIN3YyEMBIX CTPAaTETHIl YYaCTHUKOB PBIHOYHOM JEATEIILHOCTH Ha COBpE-
MEHHOM JTalle MOKa3bIBAET, YTO CKOPOCTh U3MEHEHUI 3HAYUTENILHO BO3pociia 3a nocneanue 50
ner. Ilo mamueiM Harvard Business Review «[loutu 3a mro0oe IecsTWieTHE HayuHAs
¢ 1950-x cocraB pelTHHTa CaMBIX JOPOTHX MOTpeOuTensckux OpeHmoB — ot Oreo no AT&T —
OCTaBAJICS PAKTUYECKA HEU3MEHHBIM. J[aXke B HOBOM TBICSIUENIETUN 9Ta TEHAEHIMS €lIe COXpa-
Hsmack: Mexxay 2000 u 2010 rogom B crimcke tor-10 OpernoB ot Interbrand cMEeHUITHCH TONBKO
nse koMrnanuu. Ho B 2019-M B 3TOM CITUCKE OCTanach y’Ke TOJIBKO IOJIOBUHA TEX, KTO BXOJWI B
Hero B 2010 romy» [1]. DTomy ecTh psii OOBEKTUBHBIX MPUYKH: OT TIOBCEMECTHOTO PaCIpOCTpa-
HEHUS HHTepHeTa U LU(PPOBU3ALIMHI TOTPEOUTENILCKOT0 NoBeieHus 1o nanaeMun 2020 romy.

Bce daxropel n3meHeHuii BHELIHEN cpejibl MOOYKIat0T KOMIIAHUK K TPaHC(HOPMAaLUIM,
NpEeBpAaILEeHUI0 B Oosiee THOKKUE CTPYKTYPbI, Pa3BUBAIOLIME B3aUMO/CHCTBIE BHYTPU PA3IMYHBIX
OT/EJIOB, MPHUBJIEKAIOIINE JUIsl BHICTPAWBAHMS B3aMMOOTHOILIEHUN C KIMEHTaMH COBPEMEHHBIE
MH(pOPMALMOHHbIE TEXHOJIOTHH (BIUIOTh A0 MCKYCCTBEHHOIo MHTeIUIeKTa). [lonBepraercst ume-
HEHMIO U KJIAaCCHYECKasi KOHLENIMUs MapKkeTuHra. OJJHaKoO B CIOXKMBIIMXCS YCIOBUSAX TpaHCHOp-
MalMy MAapKETUHIOBBIX OTZENIOB U CTPAaTErMi JIMAEPh! KOMIIAHUM CTAJIKUBAIOTCS C PSIOM TPYH-
HOCTeH. B OTAENbHBIX Cllydasx MPOUCXOIUT MOAMEHA MOHATHS «TpaHCc(opMaIis» Ha MPOLEeCcC
«OOHOBJICHUS UCTIOJIb3YEMbIX TEXHOJIIOTHI U CTPYKTyp» 0€3 CO3/JaHusI HOBBIX THIIOB IIEHHOCTEH
JUISL KITMEHTOB/KOMITAaHUM. B HEKOTOPBIX KOMIIAHUSX TOJ «TpaHChOpMaIyei» MOHUMAIOT «IIpsi-
MOH Iepexol K HOBOMY THUITy MapKETHUHIa»: OT OpEeHA-MapKeTHHIa K mnep(oMaHc-MapKETHHIY
i uHpIoeHcep-mapkeTuHry. [Ipu 3Tom paspymaercs: cuaepreTudeckuit 3pdexT TpaaumoH-
HBIX ¥ HOBBIX IIOAXOJOB, BO3MOXKHBI KaJPOBBIC U3MEHEHMs, HE TPUBOSAIIME K POCTy. Tak xke
MO’KHO BCTPETUTH MPUMEPBI, KOIZIA JIUAEPbl KOMIIAHUI HAUMHAIOT PAaCHbUIATH MPOEKTHl MOAEP-
HU3ALUKM MEXy Pa3IM4HbIMU MOApA3/IENCHUSIMUA WM KOMaHJaMH, YTO TIPUBOIUT K pa3o0IIeH-
HOCTH U OTCYTCTBHIO CTUMYJIMPOBAaHUS pocTa [2].

CoBpeMeHHBIN MOTPEOUTENh U 00BEM €ro MOTPEOJICHUSI MEHSIETCS O] BO3JICHCTBHEM
Pa3BUTHS TEXHOJIOTUH U PAacHpOCTPaHEHUEM B OOIIecTBe MJeH ycToiumuBoro paszsurtus. Ilo-
KOJICHUS MWIJIEHHAJIOB U LEHTEHUAJIOB HE TOTOBbI K MOTPEOJIEHUIO Pagu MOTPeOJICHUs.
BoNbIIMHCTBO PHIHKOB CETOHS MEPEXHUBAIOT CIHaj, BhI3BaHHBIA maHnemueil. Ilotpedurenn
skoHOMAT. Camounsonauus U oQUUUaNbHBIE JIOKAAYHBl NMPUBOJSAT K BBIHYKICHHOH CMEHE
MPUBBIYHOTO criocoba mpuodpereHust ToBapoB. [To manusiM Nielsen morpedutenu, npuaep-
YKUBAIOLIUECs] MPUHIMIIOB YCTONYMBOrO MOTpedaeHus, Ha 67 % uyarie moyb3yrTcs nudpo-
BBIMH TEXHOJIOTUSIMU IIPU BBIOOPE TOBapa U Mokymnke. Bee 3To, moaKperuieHHOe TeXHOIOTUsI-
MU BUPTYaJIbHOU M JOTNIOJHEHHON PEAIBHOCTH, CYIIECTBEHHO MEHSET TPaJULIMOHHOE B3aUMO-
neiicteue ¢ knueHtoM. Kommnanus lkea yxe ceromns mpemiaraer KJIHMEHTaM «IPUMEPUTH
peaMeTsl MeOesn K cCOOCTBEHHBIM MHTEPhEpaM C MOMOIIIBIO CIIEUATBHOIO MPEUIOKEHUS Ha
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OCHOBE TEXHOJIOT'MH JOTMOJHEHHOH peanbHOCTU. [Ipunoxenne L'Oreal Makeup Genius mos-
BOJISIET KJIMEHTaM «HAJIOKUTh» MaKHUsDK Ha JIMIO WK CMEIIaTh OTTEHKU Pa3HbIX CPEJCTB, Ue-
pe3 cuuThiBaHue mTpux-koaa. Ilpunoxenus Diamond Hedge mo3Bosisier yBuaeTs 00pyyaiib-
HOE KOJIBIIO HE TOJBKO B PEKJIAMHOM KaTajore, HO ¥ Ha Majiblle KJIUEHTa.

OnHoit u3 cTpareruii BeICTpanBaHUs 3((HEKTUBHOTO OM3HECA HA COBPEMEHHOM JTarie
MOJKET CITY’KUTh OMHUKAHAJbHBIA MapKETUHT. DTO CPAaBHUTENIbHO HOBBINM CIIOCOO MPOABIMKE-
HUSI TIPOIYKIIMK W yBETHMUEHUs pojiaxk. CorJacHO HEMY, B3aMOJCHCTBUE C ayIUTOPHEH BbI-
CTpauBaeTCs MyTeM WHTETPAIIMN HECKOJIBKUX TPAJAUIIMOHHBIX M HOBBIX (IIM(PPOBBIX) KAaHAIOB.

Wnest OMHUKAaHATBHOCTH JISKUT HA HAOIIOJIEHUH 32 POCTOM YHCIIA TOYEK KOHTAaKTa I0-
TpebuTens ¢ OpeHaoM, KoTopoe 3a nocneanue 20 et 3HaYuTeIbHO Bo3pociio. TpaauiinoHHo,
KJIMEHT UMEJ 10 TpeX (Jallle oAHY) TOUYeK KOHTAKTa: CTallMOHAPHBINA Mara3uH, 3a1poc B KOM-
NaHMIO, PEKJIaMHas pacchiIka. Bo BTOpoit nekane 21 Beka TaKuX TOUYEK MOXKET HACUUTHIBATh-
cst ot pecstu: CMC, email-pacchiiky, COIMATBHBIC CETH, YaT-00ThI, MECCEHIKEPHI, CEPBHUCHI
00paTHOTrO 3BOHKA, BeO-CalThl KOMITAHUH, IPUIIOKEHUS, MAPKETIUICHCHI U TakK Jajee.

Crout pa3nensiTh «MHOTOKaHAIBHYIO» CTPAaTErHi0 — pa3HOOOpas3HbIe, HCIONIb3yeMble
HE3aBHCHMO, HE CBSI3aHHBIE MEKIY co00il KaHallbl U «OMHUKAHAJIbHYI0» CTPATErnio — UHTE-
TPUPOBAHHBIE KOHTAKThI Yepe3 HECKOJIBKO YCTPOICTB C HAKOIUIEHHBIM («OECIIOBHBIMY) OIBI-
TOM B3aMMOJAEUCTBUS. [IpM MHOTOKaHAIEHOM ITOJXOJE CJIOKHO aHAIM3HPOBATH U TUIAHUPO-
BaTh MapKETUHTOBBIC 3aTPAThl, TAaK KaK PacXoJ0BaHHE OIOKETa MOXKET OCYIIECTBISTH pa3-
PO3HEHHOI'O HAa Ka)KIbI U3 KaHaJOB. B3aMMONENCTBHE KIMEHTA C KaXIbIM U3 KaHAJIOB IPO-
UCXOAHUT HE3aBUCUMO, OTIBIT U3 OJJHOTO KaHaua (3ampoc 1o TenedoHy ¢ caifta) He nepenaeTcs
B napyroi (opma oOpaTHOM CBsI3M Ha caiiTe). OMHMKaHAJIBHBIN IMOIXO0] MPEIIoIaraeT ecre-
CTBEHHOE IepeMelIeHNEe KIMEeHTa 10 KaHainaM (KUK Ha OaHep MPUBOAUT K MEPEX0/y Ha CAMT
K (hopMe oOIIeHus ¢ 4aT-00TOM, B PE3yJIbTaTe YETO KIUEHT MOXKET Ha IOYTY MOJIyYUTh Ipaiic
U ObITh BKIMIOUeHHBIM B CRM 151 mocneaytoriero 380HKa ot oneparopa). Ilpu stom muanu-
pOBaHME 3aTpaT MPOUCXOUT CUCTEMHO.

[To manubM uccnenoBanust Coresight Research [3], mumeps! peiHka (T€, KTO BHEAPHIA OM-
HUKAHAIGHBII MapKETUHT U MPU 3TOM MOKa3aJl pocT BeIpydku He Menee 4 % 3a 2019 ¢gunanco-
BBII T'OJ1) OTMEYAIOT, YTO BHEAPEHHE OMHUKAHAIBHOTO MAPKETHHTA TIPHBOJIHT K CIICYIOIIEMY:

- yBenuueHue CLV (Ku3HEHHOU LIEHHOCTHU KIJIMEHTA);

- 0XBAT HOBBIX CETMEHTOB KJIHECHTOB,

- YIIy4IlIEeHUE ONeparuoHHON 3 (HEeKTUBHOCTH;

- YBEJIMUEHUE JI0JIU PBIHKA;

- YBEIIMYCHHUE MPOJAK;

- yBEIIMYEHUE 000POTa;

- YBEJIMYEHHUE IOXOTHOCTH.

Poccuiickue aHanUTUKHN B 00JIaCTH MapKETUHTa CUMTAIOT, YTO OMHHKAHAIbHBIN MapKe-
THHT TIPEJICTaBIIAET cOO0M nHTerparuio online u offline ¢ nemnpio:

- pacuIupeHus 1eIeBol ayauTopun (MIpUBJICYCHHE HOBOM BO3PACTHOW KaTETOPHH, pac-
MIMpeHne reorpaduu oxBara KJIMEHTOB 3a CYET APYTHX TOPOJIOB);

- IOBBIIICHUS MPOJAXK CYIIECTBYIOIETO TOBAPA;

- YBEJIMYEHUS TPUOBLIN;

- pacIIUpeHHs aCCOPTUMEHTA;

- OTCJICKHUBaHUs (PMHAHCOBBIX TOKAa3aTeNiel, TaHHBIX MPoJax, F3(h(PEeKTUBHOCTH peKIia-
MBI ¥ TIPOYHX TTAPAMETPOB.

Pa3paboTtka u BHeIpeHHE OMHUKAHAILHOW CTPATETHH MAapKETHHTa BKITIOYAET:

1. M3ydyeHue Touek KOHTAKTa KIMEHTa ¢ OpeHaoM (BeOcailT, MOOMIBLHOE MPHIIOKEHHE,
COLIMATIbHBIE CETH, MECCEH/KEPHI, TOPTOBbIE TOYKH). (151 3TOro HeoOXOIUMO MOCTPOEHUE
«xapThl aBuxkeHus noTpedutens (CJM)» Ha KOTOpoil OyneT OTpaskeH BECTh MPOLECC/OMBIT
KJIMEGHTa, UCTOPHUIO €r0 KOMMYHHKAIUi ¢ O6permoM online u offline. Heo6xonumo mposecTn
OLICHKY BKJIaJia Ka)KJJOT0 KaHaja B peali3alliio CTPATErHH MPOJaX U OTCIEIUTh UCIIONb3Ye-
MbI€ KOHKYPEHTaMU TOYKHA KOHTaKTOB.
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2. VHrerpanys Bcex KaHAIOB (TOYEK KOHTaKTa) B eIuHyl0 cuctemy. llokyn-
Ka/pa3paboTka miaTHopm, MO3BOJISIONINX KIUEHTY 0€3 MOTepbh UCTOPHH KOHTAKTA MEPEKITIO-
4aThCsl MEXKIY KaHallaMu B3auMoJIeHCTBUs. [Ipy 3TOM BakKHBIM SIBIIIETCS (POPMUPOBAHUE CH-
CTEMBI «IIEPCOHATU3ALNN KOHTAKTa» — ONpEeJeIeHHEe U MpeUIoKeHHe Haubosee MpearnovTu-
TEJILHOTO JIJIsl KJIMEHTA CII0c00a B3auMOICHCTBH.

3. Ionnepxka knueHTa. OpraHuzanus UHPOPMAIMOHHON, TEXHUYECKOW MOIIEPIKKH
KJIMeHTa Ha BCEX JTamax B3aUMOJCHCTBUS C KOMIIAHMEH Ha OCHOBE HCTOpUH 0O0IIe-
HUS/KOHTAKTA.

4. OGecnieveHre €IMHCTBA OMBITA BO BCEX KaHATIAX.

5. MnTerpamnus naHHBIX BCeX KaHAJOB B €UHYIO0 cucTteMy. Hambonee mepcrnekTuBeH B
9TOM ciy4ae SIBJsieTcss CMapTPOH (HAIMYUE aaliTUBHON BEPCUU caiiTa ISl HETO), TO3BOJIS-
IOIIUI OTCIEKHUBATh MOJOKEHUE MOJIb30BATENs, UCIIOJIb30BaTh KaMepy, JOMOIHEHHYIO pe-
QIBHOCTh, OTIIPABJIATH MEPCOHATU3UPOBAHHBIC YBEIOMIICHUS «TOYHO B CPOK» MPHU HATUYUU
3ampoca Wil HaMeKa Ha 3alpoc CO CTOPOHBI MOJIb30BATENs.

6. COop oOpaTHO# cBsA3U. JlaHHBIN 3Tam MO3BOJSET OLEHHUTH MTPOCTOTY/CIOKHOCTh OIIBITA
B3aMMOJICHCTBUS C KKIbIM KaHAIOM JUIS JAJBHEHMINEro WX COBeplieHCcTBOBaHUsS. OOIIeHue ¢
KJIMEHTOM TI0CJI€ B3aMMOZEHCTBHS ISl TOJyYEHUST OOpPAaTHOW CBSI3U MOBBIIIAET BOCTIPUSATHE Kade-
CTBa 00CITyKMBaHUS KIIMEHTOB, IEPEBOIUT €r0 B pa3psi KOHKYPEHTHBIX IPEUMYIIECTB.

7. Ananutndeckas pabora. OMHHUKaHAIBHOCTb, Onarojapsi 0ojiee IHUPOKOMY HCIOJIb-
30BaHHIO0 TEXHOJIOTUH, MO3BOJIAET MPOBOJUTH OTCIC)KUBAHUE KOHBEPCUU KIIMEHTA €XKEIHEB-
HO, MOTU(UIIUPOBATh KaHAIBI MUCXOAS M3 pe3ylbTaToB aHaim3a. CepBHCH BeO-aHATUTUKU
MO3BOJISIIOT MPAKTUYECKH B PEKHUME PEaJTbHOTO0 BPEMEHHM OTCIICKUBATh JIEHCTBUS I1I€JIEBOTO
KJIMEHTa, YTOOBI IMETh MAHEBP ISl OBICTPOI ONTUMU3ALNY MAPKETUHTOBOM KaMIaHUH. AHa-
JUTHKA TIOMOTAeT MOHATH MMOBEACHHE MMOKYNATeNsl U €r0 MHTEPECH, a 3aTEM MPEIOKHUTH KIIU-
€HTY TO, YeTO OH YKEJIaeT.

Brenpenne oMHUKaHAJIBHOW CTpaTETMM MapKETHMHTA 4Yepe3 CBSI3h MEXIy cOo00W Bcex
KaHAJIOB MPOJIaX HE TOJIBKO MOMOTaeT MapkeTojoraMm 3G GeKTUBHEE MPOIBUTATH U MPOJIaBaTh
TOBApbl, HO U CO3AAET JOMOTHUTEIbHBIA KOM(OPT 7151 KJIMEHTOB, YBEJIIMYMBAET UX BOBJICUCH-
HOCTB U JIOSTIBHOCTD K OpeHy, MIPUBOJMUT K MOBHIIEHUIO 3¢ pekTrBHOCTH OU3HECa.

Bubauorpadguyeckue cChLIKH

1. Kommue V., Kommuce /. He ctath quHO3aBpOM: Kak OpeHIy BBDKUTH B U(POBYIO 30Xy : [caiit]. URL:
https://hbr-russia.ru/marketing/marketingovaya-strategiya/846011 (mzata moctyma: 20.02.2021).

2. Pompurec-Bumna O., bxapanBamk C., Mopran H., Mutpa III. MapkeTHHI B MEHSIOIIEMCS MHUPE .
[caiiT]. URL: https://hbr-russia.ru/marketing/marketingovaya-strategiya/854819 (mara nocryma: 20.02.2021).

3. Weinswig D. Omnichannel in Europe Today. Lessons from Leading Retailers: [caiit]. URL:
https://c1.sfdcstatic.com/content/dam/web/en_ie/www/PDF/omnichannel-in-europe-today Salesforce-and-Core-
sight.pdf (zata moctyma: 20.02.2021).

VIIK 339.9:330.341

OCOBEHHOCTH COLIMAJIBHOM HAITIPABJIEHHOCTH
WHHOBAIIMOHHOM NOJIMTUKU YKPAUHBI

C. H. YepHeHnko

Kanouoam sxonomuueckux HayK, cmapuiuti Hay4Hvli compyoHUK
omoena UHHOBAYUOHHOU NOTUMUKY, IKOHOMUKU U OP2AHUZAYUU 8bICOKUX MEXHOL02ULL
Hucmumyma sxonomuxu u npoenosuposanus Hayuonanenoii akademuu nayx Yxpaumol,
2. Kues, Yxpauna


https://hbr-russia.ru/marketing/marketingovaya-strategiya/846011
https://hbr-russia.ru/marketing/marketingovaya-strategiya/854819
https://c1.sfdcstatic.com/content/dam/web/en_ie/www/PDF/omnichannel-in-europe-today_Salesforce-and-Core-sight.pdf
https://c1.sfdcstatic.com/content/dam/web/en_ie/www/PDF/omnichannel-in-europe-today_Salesforce-and-Core-sight.pdf

