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OBIIAA XAPAKTEPUCTUKA PABOTbI

KJIMEHTOOPUEHTUPOBAHHOCTbD, KJIMEHTOOPUEHTUPOBAHHBIN
[oAXoA B YIIPABJIEHUU, JIOAJIBHOCThL KIIMEHTOB, CRM, CUCTEMA
KIIMEHTUHI'A, CUCTEMA VIIPABJIEHUA TIPEAIIPUATUEM, CUCTEMA
CBOPA  MH®OPMAIIMHU, CUCTEMA  CTAHIJAPTOB, CHUCTEMA
JIOAJIBHOCTHU, METOAMKA OLIEHKMN.

[lenp Marucrepckoil auccepranuu: pa3padoTaTh CUCTEMY KIMEHTHUHTA IS
000 «OHJIAVHEP».

AKTyaJIbHOCTh PabOThI: 00YCIOBJIEHA PACTYyIIe KOHKYpPEHIIMEH Ha pPBIHKAX
MOOBIX  OpraHu3alii, B CBI3M C YeM  YIpPaBJICHUE HA  OCHOBE
KJIIMEHTOOPUEHTUPOBAHHOTO  MOJIX0/Ia CTAHOBUTCS  00s3aTeNbHBIM  (haKTOpOM
YCHEUIHOTO (PYHKIIMOHUPOBAHUS U CYIIECTBOBAaHUS OM3HECA.

O0OBeKT uceienoBanus: cucrema kinentuara 000 « OHJTAVMHEPY.

[IpenMer wuccienoBaHus: YNpaBJICHUE MNPEANPUSITHEM HA OCHOBE CHCTEMBI
KJIIMEHTUHTA U KJIIMEHTOOPUEHTUPOBAHHOIO MOIX0/1a.

Pesynbrarel u HOBHM3HA: pa3paborka cucrembl kiaueHTHHra B 00O
«OHJIAIHEP» Ha ocHOBe HNPUHLUMIIOB KIMEHTOOPUEHTUPOBAHHOCTH I103BOJIUT
YIPaBJISATh yIOBJICTBOPEHHOCTHIO JIFOOBIX KATETOPHi KIMEHTOB KOMIIAHUH, YBEJIMUUTh
00bEM BBIPYYKH M YPOBEHb PEHTAOCIBHOCTH, HU3MEPSITh YPOBEHb JIOSUIBHOCTH
KJIMEHTOB C MPUBS3KON K (PMHAHCOBBIM PE3yJIbTaTaM.

Crpyktypa pabOThl: THUTYJbHBIA JIUCT, TEpPEYCHb COKpAIICHUN U (WJIH)
YCIIOBHBIX 0003HAYEHHUH, 00111ast XapaKTepUCTUKa paboThl, BBEJICHHE, OCHOBHAS YaCTh,
3aKJIFOUYCHHE, CIUCOK UCIOJb30BAHHOW JTUTEPATYPBHI.

O6BeM paboThl: 63 CTpaHUIIBI.

KomnnuectBo Tabmui: 6.

KosnmuecTBo pucynkos: 19.

Ncnonb30BaHHBIX UICTOYHUKOB: 41.

[Tpunoxenuii: 0.



ATI'YJIBHAS XAPAKTAPBICTBIKA ITPALIbBI

KIIIEHTAAPBIHTABAHACIb, KIHIEHTAAPBIEHTABAHBI ITAIABIXO/]
V KIPABAHHI, JIAGJIBHACIb KJIIEHTAY, CRM, CICTAOMA KJIIEHTBLIHT'Y,
CICTOMbI  KIPABAHHA  ITPAJIIPBIEMCTBAM, CICTOMA  3BOPY
[HOAPMAILBIIL, CICTOMA CTAHIAAPTAY, CICTOMA JIASAJIBHACIII,
METOBIKA ALIDHKI.

Mbsta Maricrapckaid JpicepTalipli: pacrpanaBarh cicTaMy KIHEHTHIHTY ¥ TAA
«OHJIAIHEP>.

AKTyanpHaclp npaupl: a0yMOYJIeHa pocTaM KaHKYpAIHIbII Ha PbIHKAaX JIFOOBIX
apraHizanpblii, y CyBsi3i 3 UbIM KIpaBaHHE Ha aCHOBE KJII€HTaapbleHTaBaHara majibIxoay
cTaHOBILLa a0aBs3KOBBIM (hakTapaM NacmsxoBara (YHKUbISIHABaHHSA 1 ICHaBaHHS
O13Hecy.

AOG'ekT macnenaBaHHs: cicToMa KialeHTBIHTY TAA « OHJIAMHEP ».

[IpaagmeT nacnenaBaHHs: KipaBaHHE MPAANPLIEMCTBAM Ha ACHOBE CICTIMBI
KJIMEHTBIHTY 1 KJIIeHTaapbleHTaBaHal MaJbIX01y.

BhIHiKi i HaBi3Ha: pacnpanoyka cictamsl knnenTuara ¥ TAA « OHJTAWTHEP »
Ha aCHOBE MPBIHIBINAY KJIl€HTaapblHTaBaHACLI Ja3BOJIIb KipaBallb 33/1aBOJIEHACIILIO
JTHOOBIX KaTAropblid KIIEHTAy KammaHii, NaBsaiyblllb a0'éM BBIpYYKI 1 Y3pOBEHb
paHTa0eNbHACI, BBIMSpAllb Y3POBEHb JIasibHACI KJII€HTAy 3 TMphIBSI3Kal Ja
(1HaHCaBBIX BBIHIKAY.

CrpykTypa mpaiibl: THITYJIBHBI JICT, TEpajik ckapaudHHAY 1 (a00) yMOYHBIX
Na3HAYHbHAY, aryjibHas XapaKTapbICTbIKa pa0OThbl, yBSA3E€HHE, aCHOYHas 4acTKa,
3aKJIFOUIHHE, CITIC BBIKApBICTAHA JIITapaTyphbl.

A6'ém mparipl: 63 cTapoHKi.

Konbkacis Tabmiix: 6.

Konbkacup mantonkay: 19.

BrikapbicTanbiX KpbIHIIL 41.

[Ipeiknaganusy: 0.



GENERAL CHARACTERISTICS OF THE WORK

CUSTOMER ORIENTATION, CUSTOMER-ORIENTED APPROACH TO
MANAGEMENT, CUSTOMERS LOYALTY, CRM, CLIENTING SYSTEM,
ENTERPRISE MANAGEMENT SYSTEM, INFORMATION COLLECTION
SYSTEM, STANDARDS SYSTEM, LOYALTY SYSTEM, ASSESSMENT
METHODOLOGY.

The purpose of the master's thesis: to develop a clienting system for ONLINER
LLC.

Relevance of the work: management based on a customer-oriented approach is
an indispensable factor in the successful functioning and existence of a business due to
growing competition on markets of any organizations.

Object of research: clienting system of ONLINER LLC.

Subject of research: enterprise management on the basis of clienting and a
customer-oriented approach.

Results and novelty: the development of clienting system in ONLINER LLC
based on the principles of customer-orientation is crucial to manage satisfaction of any
categories of customers of the company, increase revenue and profitability, measure
customer loyalty in relation to financial results.

Structure of the work: title page, list of abbreviations and (or) symbols, general
characteristics of the work, introduction, main part, conclusion, list of used literature.

Volume of work: 63 pages.

Number of tables: 6.

Number of drawings: 19.

Sources used: 41.

Applications: 0.
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