YYacCTHUKOB oOydaromiero npouecca. Ounocopckre NpUHIMIBI TPAH3aKTHOTO aHATIM3a
CIOCOOCTBYIOT BHEJIPEHHIO B 00pa30BaTEIbHBIA MPOLIECC T'YMAaHUCTHYECKOTO CTHIIS
00y4eHUsl, UMEIOLLETO TAKWE MPU3HAKU: MOJIOKUTENFHOE OTHOILIEHHE Tearora kK cede u
APYTUM, OpUEHTAIMS HAa BHYTPEHHHE, a HE HA BHEIIHWE IIEJIM B3aHMMOJCHCTBUS, KOH-
CTPYHpPOBaHUE 00pa30BaTENBHOIO MpoLecca KaK Iuaiora co CTyJeHTaMH, UCTIONIb30Ba-
HHE KOHTPAKTHOTO METOJa JISI YETKOTO OIpENENICHHS OTBETCTBEHHOCTH KaXKIOTO
YYaCTHHKA B 00y4arOIIEM MPOLIECCE, OTKPHIThIE KOMMYHHUKALIH.
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l.arkhipova@gmail.com
AHHOTaHHﬂ. B craTtbe HU3Y4YarOTCA BOIIPOCHI, CBA3AHHBIC C MApPKCTUHTOM COIIUAJIb-
HBIX CCTCI\/’I, KOTOpBIﬁ paccMaTpruBaACTCA KaK MHCTPYMCHT U KaHAJI IIPOABHUIKCHUS, O6CCHC—
LII/IBaIOI_I_II/II\/'I IMPUBJICYCHUC Tpa(1)I/IKa Ha CalT KOMIIaHUU NMOCpCACTBOM IIPAMBIX LICJICHAIIpAB-
JICHHBIX KOMMyHHKaLII/Iﬁ.
KuroueBsble ciioBa: mapkemune coyuanvhvix cemeti (SMM); npoosudicenue, coyu-
ajlbHble cemu, CRM'CMCmeMbl OJZ}Z COYUAIbHBLX cemezZ,‘ 606J1e4€eHHOoCMb.
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SOCIAL MEDIA MARKETING AS THE CHANNEL OF
COMMUNICATION
L.1. Arkhipova
Belarusian State University of Informatics and Radioelectronics
P.Brovki str., 6, 220013, Minsk, Republic of Belarus
Annotation. There are questions connected with Social Media Marketing are investi-
gated in the article. Social Media Marketing is considered as the tool and the promotion channel
for the traffic attraction on a site of the company by means of direct purposeful communications.
Keywords: Social media marketing; promotion; social network; social CRM; en-
gagement rate.

SMM (Social Media Marketing) wau MapkeTHHT COIMATBHBIX CETEH — 3TO KOM-
TUIEKC MEPOTIPUATHIA TI0 MCTIONH30BAHUIO COLMANBHBIX MEHa B KQUECTBE KAHAIOB IS
TIPOJBIDKEHUS] KOMITAHUH FJTH OpEH/Ia, a TaKkKe PEIIeHHs 33/1a4 OM3Heca, CBS3aHHBIX C
(dbopmMHpoBaHHEM MMUKA W TMpHBIeYeHUeM KineHToB. SMM chopmupoBan ceroass
HOBYIO (hOpMy KOMMYHHUKAIIMH MEXKIY JIFOIbMH, KOTOpas 0a3upyeTcst Ha MpoIiecce Co-
371aHusI COOOIICHUH U UX JIEKOJIMPOBAHHMH TIOyYaTeIISIMU B SJICKTPOHHOM cpejie, Te UH-
TEpaKTUBHBI 0OMEH MHEHHUSIMU M OTTBITOM COKpAIIAET pa3pbiB MYy OTIPABUTEIEM H
nomyyareneM. ColuanbHast ceThb siBsieTcsi KoM(OpTHOM miatdopMoi, rae hopMupyeT-
csl OOIIIECTBEHHOE MHEHHE O OpPEHIe M KOMITAaHWH, UCTIONB3Ys! KOHKPETHBIC OTKIMKU Ha
npeaaraéMblii KOHTEHT B PEKMME PEaTbHOTO BPEMEHH.

OpaHuM U3 KITIOYEBBIX KOMIOHEHTOB SMM sBIIsieTCsl ONTUMU3AIMS COLIUAIBHBIX
cereit Social Media Optimization (SMO) uix MapKeTHHIOBBIM HHCTPYMEHT IpHBJICYe-
HUS TIOCETUTEIICH COIMATBbHBIX ceTei Ha caiiT. OnTHUMU3anus caifta Mo COlMatbHbIC
Me/a — 3TO Habop Mep 0 MHTETpAIMH caiiTa ¢ COIMALHBIMU ceTssMu. Hanbornee Bax-
HBbIM HHCTpyMeHTOM SMO sBIIsieTCsl KOHTEHT, HaIllpaBJICHHbBIN Ha TO, YTOOBI CaT yaile
IIUTUPOBAJIM B COIMAIBHBIX CETSX, Onorax u (opymax, mpuBieKas moceTuTene. 1o
O3Hayvaer, 4yTo ocHOBHas 3a1adya SMO — HamnvcaHue KOHTEHTa, KOTOPbI OyJeT uHTepe-
CEeH TOCETUTENSIM COIMaIbHBIX Meara. SMO peKoMeHIyeTCs pPealn30BbIBATH JBYMS
crioco0amu: yepes MaccuBHOE U akTUBHOE TpoiBrkeHrne SMM. Ilaccusnoe npoosudice-
Hue O03HAa4yaeT TPOJIBWKEHHUE JEATEbHOCTU B COLMUAIBHBIX CETSIX MyTeM OOHOBIICHHUS
CTaTycoB, 0J10T0B, (HOPYMOB, COOOIIECTB. AKmuHoe npoosudicenue 0O3HaYaeT N00aBIe-
HUE CCBUIOK, KOTOPBIE BEIyT OT KOHTEHTA Ha BE0-CaifTe K COIAIbHBIM CETSIM.

J171st TOro 4To0Bl PUBIIEKATh U YAEPKUBATH 1IEJIEBYIO ayAUTOPUIO, PEIIaTh MPO-
OJeMbl U YCTPaHATh HEYIOBJIETBOPEHHOCTh, HEOOXOAUMO OTCIICKHUBATh U MOCTOSHHO
aHAJIM3UPOBATh PEAKIIMIO M OTKJIMKU TIOCETUTENIEN COLMATbHBIX TUIOMaI0K. Peratoriee
3HAYEHHWE JUISl TIOJIH30BATENsl MMEET TOJy4eHHE aKTyaIM3MpOBaHHOW MHQOpMAIMU B
pPEeXHMME PEATbHOTO BPEMEHH, YTO JIOJDKHO YCKOPSTH MPOLIECC MPUHATUS PEIICHHS WIN
coBepiiieHus: moneszHoro neiictBus. Ilpunnmmner ontumuzaimu SMO  dokycupyrorcs
TaKKe Ha YJITydIlIeHUH UMHJDKA KOMITAHUH B COLMANIBHBIX ceTsiX. [IpakTtuuecku Bce u3-
BECTHBIC CerofHs comnuainbHble cetH: Facebook, Twitter, BKonrakre, LinkedIn,
Instagram, YouTube, ontumuszupyrotcs ¢ yaerom SMO.

ITo manHBIM OTpOCa, mpoBeaeHHOTO B benapycu «Jlaboparopueit Kacniepckoroy,
COCTaBJICH CIIMCOK TOMYJISIPHOCTH COLMABHBIX ceTedl. Ha mepBom MecTe Takke Haxo-
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mutes counanbHas ceth BKonTakre (ncnonb3yror 90% pecroHIeHToB), Aajiee Mo Momy-
nsipHocTH uaet Youtube (85%), Onnoxnaccuuku (60%), Instagram (59%) u Facebook
(55%) [1]. Ananorununoe uccnenoBanue SMM-peiHka benapycu npoBeneHO aHAIUTH-
kamu kommnanuu ARTOX Media. B aBrycre 2018 roma 6but0 nmpoaHaim3upoBaHo 235
aKKayHTOB BeIylIMX OpeHJ0B M KomnaHuil bemapycu B conpanbhbix ceTsx. Llens uc-
clieZIoBaHUsI — OlIeHKa 3(()EKTUBHOCTH BEJICHHUS COOOIIECTB B TSATH COLMATBHBIX CE-
Tsx: BKonrakre, Facebook, Onnoxnaccauku, Instagram u Twitter. Mecra pacnpenenu-
JIMCh aHAIOTUYHBIM 00pazoM. AHanmntrkn ARTOX Media orMeuaroT, 4To eciii paHsbIie
KOMITAaHUH OOCCIICUMBAIIA CBOE TMPHCYTCTBHE B MAaKCHMAIBHOM KOJIHYECTBE COITUAITh-
HBIX CETEH, TO CETOHs HAOIIOIAeTCs TCHICHITUS (DOKYCHUPOBAHUS HA COIMATBHBIX Ce-
TSIX, KOTOPBIC B HAMOOJIBIIICH CTENICHN COOTBETCTBYIOT IMOPTPETY UX UACATHHOTO KIINEH-
Ta ¥ 0>KMJIAEMOMY YPOBHIO BOBJICYEHHOCTH [2].

NHTepakTUBHOCTh COIMANBHBIX CETEH JaeT BO3MOXKHOCTh 00ecreuuTb d(dek-
TUBHYIO KOMMYHHUKAIIMIO B IIETIOYKE: KIIMEHT — KOMIaHus (OpeHI)— KIMEeHT. DTOT Mpo-
1IECC JIOJDKSH OCYIIIECTBISITHCS B HEITPEPHIBHOM 3aMKHYTOM ITUKJIC, HO C OTKPBITBIM JI0-
CTYIIOM JUIl «TPEThEro» YYaCTHHKA, KOTOPbIN Onmaromapsi unctpyMmeHtaM SMO MoskeT
TIOBJIMSTH Ha (DOPMHPYIONTYIOCS HITH YKE CIIOKHMBIIYIOCS KOMMYHHUKAIIHIO, U TAKUM 00-
pa3oM MO3UTHBHO WJIM HEraTHBHO TOBJIMATH Ha ¢¢ pa3BuThe. KOHEUHO, 0)KHIaeMoi sB-
JSIETCS TIOJIOXKUTEIIBHAS PEAKIIHS, €CITH «TIOMEXa» B BHJIC «TPETHET0» JINIA HEe OyIeT HO-
CHTb JICCTPYKTHBHBIN XapakTep (HarpuMmep, UCXOUTh OT KOHKYPEHTA).

SMM o0ecrieurBaeT KOMIIAHUU TMOTY4YEHHE MPSIMBIX OT3bIBOB OT MOTEHIHAJIb-
HBIX KIIMEHTOB, JieJlasi KOMIAaHUI0 0oJiee OTKPBITON sl KOMMYHHUKauil. MHTepakTuBs-
HOCTb COLMANIbHBIX CETeH MaeT KIMeHTaM BO3MOXHOCTh 3af[aBaTh BOMPOCHI, MMOIyYaTh
KOHKPETHBIE OTBETHI, YTO CIIOCOOCTBYET (DOPMHUPOBAHUIO JIOBEPHS K KOMITAHUH U OpeH-
ay. Otot acniekT SMM sBisieTcss HEOThEMJIEMOM YacThiO KIIMEHTO-OPUEHTUPOBAHHOTO
TIO/IX0/Ia B YIIPABJICHUH OTHOLICHUSAMHU C colMaibHbIMK KiireHTamu (Social CRM) [3].

Copemennas napaaurma Social CRM cBsi3aHa ¢ MHTErpaluel conuaabHbIX ce-
teit B CRM. D10 Gu3Hec-cTparerusi, KoTopas 00ecIieYrMBaeTCs 1 MOIICPKUBACTCS TEX-
HOJIOTUYECKUMH TIaThopMaMy U MHCTPYMEHTaMHU ISl 00eCTICUeHHsI B3aMMOBBITO/THOM
KOMMYHUKAIIUA KOMITaHUU C KieHTaMu. CerofHsi Ha pbIHKE CYIIECTBYIOT d((EeKTHB-
HbIE TpOrpaMMHbIe MPoayKThl rpymmbl Social CRM, crienmann3upoBaHHbIe MO COLH-
aNIbHBIE CETH, KOTOPhIE 00ECTICUMBAIOT CBSI3b C CETSIMU «B OJIMH KIIMK». BCTpoeHHbIe MH-
CTPYMEHTHI PabOTAIOT CO BCEMH MOMYJISIPHBIMU COIMATIbHBIMU CETSMH (TLIOIIAIKAMU) U
TIO3BOJISIIOT B PEXHMME PEeajbHOTO BPEMEHHM M3y4yaTh aKTUBHOCTH Molb3oBareneil. Cu-
creMel CRM msi colManbHBIX CeTel TMO3BOJSAIOT BBIICIUTH TAaKUE MPUOPUTETHBIC
HarpaBJICHHUs], KaK: 00eCIIeYeHHE MPOIIECCOB KOMMYHUKAITUH C KJIMEHTAMH 110 TIeperc-
Ke; MHTETPUPOBAHNE MHTEPECOB B CETH; MOTy4YEHHE JOCTOBEPHON MH(OPMAIIUN B MO-
MEHT ee BOCTpeOOBaHHOCTH; PACIPOCTPAHEHHE aKTyanbHOU HH(pOopMaImu; GopMUpOBa-
Hue ordyeroB. HambGonee m3BectHpiMu uHCTpyMeHTamu Social CRM sisitoTest mipen-
CTaBJICHHBIC HA PHIHKE CIICIMATM3UPOBAHHBIE U AIaITHPOBAHHBIC TTO] COIMAIILHBIE Ce-
i cucremsbl Tumna: e-CRM u social-CRM [4]. UroObl nipyBiieYs BHUMAHKUE B COLIUAITb-
HBIX CETSX K CBOCH KOMITAaHUU U OpeH/Iy, TPeOYIOTCs 4eTKO c(hopMyTUpOBaHHAsS CTpaTe-
TUs ¥ HAJTMYUE HABBIKOB KOMMYHUKAIMU. KOMaH/IbI WK CIICIIUAMCTHI, PEaTU3YIOIINe
SMM B KOMIaHuH, TOKHBI OBITH KpOCC-(DYHKIIMOHAIBHBIMA ¥ MHOTONPO(UIIEHBIMY,
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CIIOCOOHBIMU 00€CIIeYnTh KOHCANTHHT, PR, Meana-ruiannpoBanue, MpOBOIUTh MapKe-
THHTOBBIE UCCIICIOBAHMS U KPEATHBHO MBICIIHTD.

KoMMyHUKammu B COIMANBHBIX CETSX MOAPA3yMEBAIOT HAIMYHE TaKHX Soft
skilles (ru0Okue HaBBIKH), KaK: YMEHHE OOIIATHCS B COOTBETCTBUH CO CTaTyCaMH U POJIs-
MH cOOECeHIKA; YMEHHE «CUHMTHIBATHY CUTYAIlMIO W aJICKBATHO HAa HEE PearupoBaTh;
yYMEHHEe TPaMOTHO HAa4YMHATH W 3aBEpIIaTh OOIICHWE, TIOABOJUTH WTOTH B3aUMOJCH-
CTBUS, apryMEHTHUPOBATh M PE3IOMUPOBATH; YCTAHABIMBATH KOHTAKT C COOECETHUKOM;
(hopMupoBarth AoBepue K cede, OpeHIy U KOMITaHUH.

OuennBath PPEKTHBHOCTH JESATEIFHOCTH KOMAH/BI, a TaKXKE HCIOIb3yEeMBIX
MHCTPYMEHTOB, MPUHATO MO0 HAOOpy CHEUMATM3UPOBAHHBIX METPUK, Hanbojee 0000-
IIIEHHOM M3 KOTOPBIX SIBIISETCS 8osewernocms win Engagement Rate (ER). Bosneuen-
HOCTh — KOJIMYECTBEHHAs XapaKTEPUCTHKA, KOTOPasi TIO3BOJISICT OIICHUTh KA4eCTBO KOH-
TEHTa C TOYKM 3pEHHUs MONydeHus oOpaTHOM CBsI3M OT mosb3oBarteneil. Ha mpaxruke
BBIJIEJISIIOT HECKOJIbKO K03¢duiineHToB BoBiieueHHOCTH: ER B nepecuere Ha aens (daily
engagement rate uiu ER day), ER B nepecuete Ha noct (engagement rate mim ER post)
u ER B nepecuete Ha oxBaT (engagement rate by reach i ERR) [5].

ER — ko3¢ duimeHT BOBICUEHHOCTH TOIB30BaTENEH, paccuuThIBaeTCs 1o (op-
MyJie: (KOIM4ecTBO aeicTBuii/unciio noanucuuko)*100 %. Hapsay ¢ koadduuenra-
MH BOBJICYCHHOCTH, TOIYJISIPHBIMHU SIBJISIOTCS TaKHUE KOJIMYCCTBEHHBIC METPHKH, KakK:
1) Love Rate — ypoBeHb MPUBIICKATEIBHOCTH (ITOKA3aTelb PACCUUTHIBACTCS MO (POPMY-
Je: (KOJMYeCTBO JIakoB / konuvecTBo mozamucurkoB)*100 %); 2) Talk Rate — mokas3a-
TeMb  OOIIMTENbHOCTH  (TOKa3aTelh  paccuuThiBaeTcs 1o  dopmyne:  (duc-
710 kKoMMmeHTapueB / urcio noamcurukoB)* 100 %). [l momydeHusl TOCTOBEPHON HH-
(hopmaruu 1o couuagIbHBIM MEIMa MOXKHO MCTIONB30BaTh CHEIMAIbHBIE CEPBUCHI 110 aB-
ToMaTu3au cobopa aHamuTHueckux MaHHBIX (Popsters, Livedune mmm ap.). MonuTo-
PHUHT U aHAJIN3 KAUECTBEHHBIX U KOJMYECTBEHHBIX IMOKa3aTesieil cooOIIeCTB MO3BOJISIET
COCTaBUTHh KOMIUIEKCHYIO OIIEHKY 3(QEeKTUBHOCTHU MpoaBMkKeHus Ha 6aze SMM u pas-
pabaTbIBaTh KOMMYHHUKAIIMOHHBIE MEPOMPHSITHS TI0 MPUBJICYEHHUIO U YICPKAHUIO KITH-
CHTOB.

bubmmorpaduyeckne CCbUIKH

1. OunmaneHplii caiT GenopyccKUX HCCIeNoBaHMi [DneKTpoHHbI pecype]. Pexum
nocryma:  https://thinktanks.by/publication/2018/10/31/  sostavlen-top-5-samyhpopulyarnyh-
sotssetey-i-messendzherov-v-belarusi.html. Tara nocryma 6.06.2019.

2. Digital Review 2.0 3a asryct 2018 [Onektponnbliii pecypc]. Pexum mocryma:
http://marketing.by/analitika/belaruskie-brendy-ukhodyat-iz-twitter-v-drugie-sotsseti-digital-
review-2-0-za-avgust-2018/. [Tata noctyma 6.06.2019.

3.CRM  gna  com.cereif  [OmekTpoHHblii  pecypc].  Pexxum  pmoctyma:
https://amocrm.by/biznes-praktika/crm-dlya-sots-setej.html. lara gocryma 6.06.2019.

4. IHCTpyMEHTBI yiepkaHHusi U KOMMYyHHKaiu ¢ kimieHtamu e-CRM, social-CRM
[DnextponnbIit pecype]. Pexum mocryma: https://mawww.shopolog.ru/services/section/e-crmy/. Jla-
Ta foctyna 6.06.2019.

5. Engagement rate: kak nmpaBUJILHO CUUTaTh KOI(D(MHUIIMEHT BOBJICYEHHOCTH B COLMAITb-
HBIX CeTsX [ DNeKTpoHHbIH pecypc]. Pexxum nocryma: https:/popsters.ru/blog/post/55. Jlara mo-
cryma 6.06.2019.

633


http://marketing.by/analitika/belaruskie-brendy-ukhodyat-iz-twitter-v-drugie-sotsseti-digital-review-2-0-za-avgust-2018/
http://marketing.by/analitika/belaruskie-brendy-ukhodyat-iz-twitter-v-drugie-sotsseti-digital-review-2-0-za-avgust-2018/
https://amocrm.by/biznes-praktika/crm-dlya-sots-setej.html
https://www.shopolog.ru/services/section/e-crm/
https://popsters.ru/blog/post/55

