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PE®EPAT

Junomuas padora: 61 c., 10 puc., 10 ta6:n., 33 ucrounnka, 3 mpu.

CUCTEMA, ABTOMATU3ALNA, NHOOPMAILIMOHHASA CHUCTEMA,
[MPOEKTUPOBAHUME, MO/IEJIb

[lens mpoekTa: pa3paboTka WHPOPMAITMOHHOW CHCTEMBI I O(DOPMIICHHS
pOAaKi aBTOMOOMIIEH B aBTOCAJIOHE.

OOBEKT UCCIIEI0BaHUA: ABTOCAJIOH.

[IpenmMet uccneaoBaHus: MPUHIIMIIBI IPOAAXK B aBTOCAJIOHE.

MeTtoabl HMCCIEAOBAaHUS: OMNMCATEIbHBIA, CTATUCTUYCCKHH, aHAJIUTHYECKHUU,
rpaduyueckuii, METOJ] CpaBHEHUSI.

HccnenoBanust u  pa3paOOTKU: pPacCMOTPEHbl  METOAbl U MPHEMBbI
IPOEKTUPOBAHUS HHPOPMAIIMOHHBIX CUCTEM, U3yU€HbI MPEUMYILECTBA U HEJJOCTATKU
CYLIECTBYIOIINX UH(POPMAIIMOHHBIX CUCTEM.

OOnacTh MPAaKTHUUECKOTO MPUMEHEHHUS: pa3pabOTaHHbIE METOAbI M HPUEMBI
MOTYT OBITh UCIIOJIb30BaHBI IIPH BHEAPECHUH UH()OPMALIMOHHONW CUCTEMBI B aBTOCAJIOH
WIH B CETU aBTOCAJIOHOB.

TexHuko-3KOHOMHUYECKasi, COLMalIbHAsl 3HAYUMOCTh: aBTOMATH3alMs OT/Aea
npofax, ohopMIIEHHs 3aKa3-Hapsaa MO3BOJIUT pabOTHUKAM M30aBUTHCS OT MHOTHX
PYTHUHHBIX IPOLECCOB, YTO oOecreyuT Hanbosee ObICTPOE, MOJHOE U KaUeCTBEHHOE
o0cIy>)KMBaHUE TIOJIb30BATEIICH.

ABTOp pabOTBl TOATBEP)KIACT, YTO MPUBEACHHBIH B HEW pacueTHO-
aHAJIMTUYECKUIT MaTepuad OOBEKTUBHO OTpPa)XaeT COCTOSHUE HCCIETyeMOro
mpolecca, a BCE 3aMMCTBOBAHHBIE W3 JIMTEPATYpHBIX U JAPYTUX HCTOYHUKOB
TEOPETUYECKHE, METOAOJIOTHYECKHE M METOAMYECKHE IMOJOXKEHUS U KOHIEHINH
COIIPOBOXIAIOTCSI CCHUIKAMH Ha UX aBTOPOB.



POD®EPAT

Jermmomuas mipara: 61 c., 10 mai., 10 Ta6s., 33 kpeiHimm, 3 171.

CICTOMA, ABTAMATALIbISI, IHO®APMAIIBIMHASL CICTAOMA,
JIbIBAVH, MAIDJIb

MbTa nmpaekTa: pacnparnoyka iHhapMmalbliiHail CiCTIMBI PIriCTpalibli Mpoaxay
ayTaMaOUIAy y BbICTaBauHai 3aje.

AO'eKT macnegaBaHHs: ayTo.

Tama nacnenaBaHHs: NPBIHIBINGI IPOAAXKay Y BbICTaBayHaM 3aJIe.

Metanpl  fgacnenaBaHHS: — amiCalbHBIS,  CTATBICTHIUHBISA,  AHAJTITHIYHBIA,
rpadiuHbist, METaAbl HapayHaHHS

JlacnenaBaHHi 1 pacnparoyki: pa3risgaronia METaabl 1 METaIbl TpacKTaBaHHS
iH(papMalbIiHBIX ~ CICTAOM, BBIBY4YaHbl IepaBari 1 HEAAXOMbl  ICHYIOYBIX
1H(apMaIbIHHBIX CICTIM.

Bob6uacip Mardysimara npeIMsIHEHHSI: paciipaliaBaHbls METaJIbl 1 METa Il MOTYIIb
OBIIb BBIKAPBICTAHBI MIPbl YKapaHEHH] 1H(apMalbpliiHail cicTaMbl ¥ ayTacanone abo ¥
CETIIbI AyTacajJoHay.

ToxHiuHae, skaHaMmiuHae, calblsIbHAE 3HAUSHHE: ayTaMmaTtbI3allbls ajji3ena
pojiaxay, 3aka3 3aKkazay Ha Ipaily Ja3BoJiiibh paOdOoTHIKaM ma30aBilia aj MIMaTIiKIX
3BBIYAMHBIX Mparcay, sAKis 3a0scredBarolb HalOOJbII XyTKae, MOYHae 1 sKacHae
abcmyroyBaHHE KapbICTaIbHIKAY.

A¥yTap mauBsApakae, IITO ¥ MPajCTayICHBIM IM aHATITBIYHBIM MAaTAIPbISIIE
a0'eKThIYHA aJUTIOCTPOYBAaELla CTaH IMpalpCy, SKi BhIByYaela, a yce TIapIThIYHbIA,
MeTafajariyHplsl 1 MeTafajaridyHplsl HOajakdHHI 1 MaHAIMIl, 3ama3blyaHbll 3
JITApaTypHBIX 1 IHIIBIX KPBIHII, CYIIpaBajKarolliia criackuikaMi Ha 1X ayTapay.



ABSTRACT

Abstract: 61 p., 10 img., 10 tab., 33 sources, 3 adj.
SYSTEM, AUTOMATION, INFORMATION SYSTEM, DESIGN, MODEL

The purpose of the project: the development of an information system for
registration of car sales in the showroom.

The object of study: auto.

Subject of research: the principles of sales in the showroom.

Research methods: descriptive, statistical, analytical, graphic, comparison
method.

Research and development: the methods and techniques of designing
information systems are considered, the advantages and disadvantages of existing
information systems are studied.

Area of possible application: the developed methods and techniques can be used
when implementing an information system in a car dealership or in a network of car
dealerships.

Technical, economic, social significance: the automation of the sales
department, ordering work orders will allow workers to get rid of many routine
processes that will provide the most rapid, complete and high-quality service to users.

The author confirms that the analytical material presented in it objectively
reflects the state of the process being studied, and all theoretical, methodological and
methodological provisions and concepts borrowed from literary and other sources are
accompanied by references to their authors.



