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ПРЕДИСЛОВИЕ 
 
Практикум по контролируемой самостоятельной работе (КСР) сту-

дентов является одним из важнейших компонентов УМК по английскому 
языку для студентов экономических специальностей. Наряду с базовым 
учебником профессионально-ориентированного характера, терминоло-
гическим словарем, а также методическими рекомендациями для препо-
давателей практикум входит в число обязательных элементов УМК, спо-
собных интенсифицировать учебный процесс по иностранному языку и 
разнообразить традиционные формы его проведения. 

Актуальность издания практикума обусловлена увеличением удель-
ного веса КСР в учебном процессе по иностранным языкам (до 20 %) и 
связанной с этим необходимостью методического обеспечения данного 
направления учебной деятельности. КСР предполагает планируемую 
внеаудиторную работу студентов, которая выполняется по заданию и 
при методическом руководстве преподавателя. Следовательно, учебное 
пособие является своего рода информационным ресурсом, путеводите-
лем самостоятельной деятельности студентов. Оно позволяет создать не 
только новые формы языковой подготовки специалиста, связанные с 
умением самостоятельно добывать знания, но и помогает обучаемым 
также формировать свои образовательные программы в целом и само-
стоятельно их реализовывать (является резервом формирования интереса 
к познавательной деятельности в целом) 

Учебно-методические материалы, содержащиеся в пособии преду-
сматривают использование возможностей информационно-
телекоммуникационных технологий, библиотечных, в том числе элек-
тронных научно-образовательных информационных ресурсов, где само-
стоятельная учебная деятельность студентов занимает ведущее место. 
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MODULE  1 
 
Self study material for Units 1, 2.12.2 
 
PROFESSION  OF  AN  ECONOMIST 
ECONOMICS  AND  ECONOMIC  METHODS 
ECONOMIC  SYSTEMS 
 
VOCABULARY  FOCUS 
 

There are different ways to store, remember and extend your vocabulary. 
Spidergram is one of them. Spidergram is a useful way to identify gaps in your 
vocabulary and to revise the words you know. It shows how one general word 
can be divided into more specific words. 
 
Ex. 1. Revise all the texts from unit Profession of an Economist and complete 
the spidergram. You may use the same technique to revise the vocabulary of 
Economic Systems. 

 
Ex. 2. Check the knowledge of your vocabulary on Module 1 by giving the 
English equivalents for the following word combinations:  
a) приобрести профессию экономиста; заниматься коммерцией; чисто 

теоретическое доказательство; доход от налогов/налоговые поступле-
ния; частный предприниматель; обнаруживать способность; 

b) независимый предприниматель; управлять работой; предоставить до-
полнительные льготы; ограниченные ресурсы; удовлетворить неогра-
ниченные потребности; быть связанным с производством; производ-

 

Business 

Economist 

Government Financial 

entrepreneur auditor 

lecturer Science and academic 
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ство, распределение и потребление товаров; торгово-промышленная 
деятельность; альтернативные издержки; 

с) экономическая модель; экономика переходного периода; средства 
производства; индивидуальное домохозяйство; экономическая систе-
ма; подход, ориентированный на рынок. 

 
Ex. 3. Imply the acquired vocabulary while translating the sentences into Eng-
lish. Mind there might be more than one option. 
1. Экономическое образование – это подготовка специалистов по плани-

рованию, учету и финансам. 
2. Цель изучения теории – это ее практическое применение в реальных 

жизненных ситуациях. 
3. Многие страны ставят целью развитие и рост экономики страны, но 

лишь немногие достигают этой цели. 
4. Экономика изучает факты повседневной жизни. 
5. Народное хозяйство Великобритании основано на частной собствен-

ности. 
 
Quiz 
 
A. Questions 1–14 are incomplete sentences. Beneath each sentence you will 
see four words or phrases, marked a), b), c), and d). Choose the one word or 
phrase that best completes the sentence. 

1. One of the most difficult decisions is choosing what to do for a … . 
a) salary; 
b) living; 

c) employee; 
d) work. 

2. She has always wanted to follow a definite …  
a) company; 
b) training; 

c) business; 
d) career. 

3. She likes the company because it trains its … . 
a) employers; 
b) crew; 

c) staff; 
d) persons. 

4. Working for IBM as a manager he gained useful … . 
a) experiences; 
b) experienced; 

c) experience; 
d) experiencing. 

5. She is so … on getting to the top of her profession and she never lets any-
thing get in her way. 
a) willing; 
b) desperate; 

c) eager; 
d) intent. 
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6. He proved to be distinctly … to working in a position of responsibility. 
a) incompatible; 
b) inapt; 

c) unfit; 
d) unsuited. 

7. They started the business in … of making a lot of money quickly, but 
things didn’t work out that day. 
a) expectation; 
b) belief; 

c) certainty; 
d) likelihood. 

8. I’d like to start my own business, but I’m not sure how to … about it. 
a) come; 
b) bring; 

c) go; 
d) see. 

9. He has been with the company for 30 years, but the management has now 
decided to … with his services. 
a) discard; 
b) dispense; 

c) disuse; 
d) dismiss. 

10. Eventually he … up the courage to ask for a pay rise. 
a) plucked; 
b) grabbed; 

c) grasped; 
d) snatched. 

11. She took the course with … to improving her employment prospects. 
a) regard; 
b) view; 

c) consideration; 
d) relation. 

12. Despite having a low income, she manages to … . 
a) get by; 
b) keep up; 

c) live on; 
d) stand for. 

13. She was on her … throughout the interview because she didn’t want to 
say anything stupid. 
a) defence; 
b) lookout; 

c) caution; 
d) guard. 

14. What was is that … you to change career so suddenly? 
a) moved; b) resulted; с) originated; d) drew. 

 
B. Choose the correct option. 
1. Among the various definitions of economics, which of the following is 

most widely used? 
a) The study of exchange (with or without money) between people. 
b) The study of how production and consumption activities are organized. 
c) The study of wealth. 
d) The study of how people choose to use scarce or limited productive re-

sources to produce various commodities and distribute them to various 
members of society for consumption. 
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2. Which of the following is not a distinguishing feature capitalism? 
a) Freedom of enterprise. 
b) Government control of industry. 
c) Freedom of consumer choice. 
d) Competition. 

3. The circular flow model of capitalism illustrates… 
a) how the prices of resources, goods, and services are I determined. 
b) how competition achieves economic efficiency under capitalism. 
c) how resources are allocated. 
d) how households and firms interact through markets. 

 
TARGETING  GRAMMAR 
 
Ex. 1. Identify the countable and uncountable nouns in the list below. Give 
their singular/plural forms if possible. 

Economy, economics, money, profit, loss, stimulus, debt, machinery, ma-
chine, production, product, spokesman, statistics, inflation, benefit, wages, 
salary, cost, goods, business, inventory, fortune, staff, headquarters. 
 
Ex. 2. Add articles, if necessary, in the following business quotes. Find some 
other business quotes and prepare an exercise on articles for other students to 
do it in the class. 
1. International business may conduct its operations with scraps of paper, 

but(1) … ink it uses is human blood. (Eric Ambler, 1909, British novelist.) 
2. It is (8)… interest of commercial (9) … world that wealth should be found 

everywhere. (Edmund Burke, 1729 – 1797, Irish philosopher and states-
man). 

3. … Client is to me … mere unit, … factor in … problem. (Sir Arthur Conan 
Doyle). 

4. It is very vulgar to talk about one’s business. Only (10)… people like 
stockbrokers do that, and then merely at dinner parties. (Oscar Wilde, 
1854 – 1900, Anglo – Irish playwright and author). 

5. What’s good for (11)… country is good for General Motors, and vice versa. 
(Charles Wilson, 1890 – 1961, US industrialist, Secretary of Defence). 

 
Ex. 3. Test your skills in translating the sentences. Pay attention to nouns with 
articles. 
1. Это исследование проводилось несколько лет назад. 
2. Как объясняется спад в производстве на данный момент? 
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3. За успехом фирмы наблюдали по всей стране. 
4. Имея дело со статистическими данными, необходимо учитывать все 

возможные факторы. 
5. Необходимо, чтобы бизнес-образование стало частью университет-

ского учебного плана. 

 
Ex. 4. Look through economic texts and prepare a short test on nouns and ar-
ticles(10–15 sentences). Mind the use of articles with the names of companies, 
banks, with countable and uncountable nouns. 

 
Quiz 
 
In questions 1–10 each sentence has four underlined words or phrases. Identi-
fy the one underlined word or phrase marked A),B),C) or D) that must be 
changed and correct the mistake. 

1. The first major book (A)on economics “An Inquiry (B)into the Nature and 
Causes of the Wealth of Nations” (C)was published with great 
(D)successes in 1776. 

2. According to (A)great American economist Paul, (B)every economic soci-
ety (C)has to answer three (D)fundamental questions: What, How, and For 
whom. 

3. We (A)could define economics (B)as the human science which studies the 
(C)relationships among scarce resources and the various uses (D)who 
compete for these resources. 

4. (A)A business becomes profitable when (B)it makes more money (C)than 
the sum (D)of their expenses. 

5. The government (A)is making (B)every effort (C)to avert (D)an economic 
crises. 

6. (A)The focus of (B)economics (C)is (D)the production and distributing of 
goods and services. 

7. J.P. Morgan (A)had (B)a reputation (C)in being a prudent 
(D)businessman.  

8. An American college (A)typically offers (B)a blend of (C)naturally and 
social sciences and (D)humanistic studies. 

9. The work performed (A)by these officers (B)are not (C)worth our paying 
(D)them any longer.  

10. (A)The amount of women earning (B)Master’s Degrees (C)has risen 
sharply in (D)recent years. 
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EVALUATING  THROUGH  READING 
 

Types of Reading 

There exist different types of reading the text and looking for information. Pre-
viewing, scanning and skimming are examples of them. 

Previewing an academic text. Good readers preview the text, or look over the 
text completely, before they begin reading it in depth. 

To preview a text, do the following: 
 Read the headings and subheadings of the text. These provide you with sense of 

the text global organization. 
 Read the first and the last paragraph of the passage. They often contain the au-

thor’s purpose and a summary of the main points. 
 Read the first and the last sentence of each paragraph. These usually contain the 

paragraph’s topic sentence and its conclusion. 
 Look at the charts, graphs, and pictures contained in the reading. 

Formulate questions about the content of the passage that you think will be an-
swered in the text itself. As you reread, try to answer these questions in your mind. 

Skimming is used to quickly identify the main ideas of a text. When you read the 
newspaper, you're probably not reading it word-by-word, instead you're scanning the 
text. Skimming is done at a speed three to four times faster than normal reading. Peo-
ple often skim when they have lots of material to read in a limited amount of time. Use 
skimming when you want to see if an article may be of interest in your research. 

There are many strategies that can be used when skimming. Some people read 
the first and last paragraphs using headings, summarizes and other organizers as 
they move down the page or screen. You might read the title, subtitles, subheading, 
and illustrations. Consider reading the first sentence of each paragraph. This tech-
nique is useful when you're seeking specific information rather than reading for 
comprehension. Skimming works well to find dates, names, and places. It might be 
used to review graphs, tables, and charts. 

Scanning is a technique you often use when looking up a word in the telephone book 
or dictionary. You search for key words or ideas. In most cases, you know what you're 
looking for, so you're concentrating on finding a particular answer. Scanning involves 
moving your eyes quickly down the page seeking specific words and phrases. Scanning 
is also used when you first find a resource to determine whether it will answer your 
questions. Once you've scanned the document, you might go back and skim it. 

When scanning, look for the author's use of organizers such as numbers, letters, steps, 
or the words, first, second, or next. Look for words that are bold faced, italics, or in a dif-
ferent font size, style, or colour. Sometimes the author will put key ideas in the margin. 

One important difference between skimming and scanning is that in skimming 
readers do not have a goal other than acquiring a general overview of the text. In 
scanning, on the other hand, readers know specifically what information they want 
to locate. 
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Text A 
Below is the text about the famous American manager Lee Iacocca. Skim the text 
for the main ideas. 

Iacocca was born in Allentown to Nicola and Antoinette Iacocca, both Ital-
ian immigrants. His given name was Lido Anthony Iacocca. 

Iacocca graduated from Lehigh University with a degree in industrial engi-
neering. After graduating from Lehigh, he went to Princeton where he took his 
electives in politics and plastics. He then began a career at Ford Motor Com-
pany as an engineer. Unhappy with the job, he switched career paths at Ford, 
entering the company's sales force. He was very successful in sales and moved 
up through the ranks of Ford. 

Iacocca was involved with the design of several successful Ford automo-
biles, most notably the Ford Mustang. Eventually, he became the president of 
the Ford Motor Company, but he clashed with Henry Ford II and in 1978, was 
forced to leave the company. 

After leaving Ford, Lee was aggressively courted by the Chrysler cor-
poration, which was on the verge of going out of business. Iacocca joined 
Chrysler and began rebuilding the entire company from the ground up, 
laying off many workers, and bringing in many former associates from 
Ford. 

Realizing that the company would go out of business if it did not receive a 
significant amount of money, Iacocca approached the United States Congress 
and asked for a loan guarantee. After receiving it, Chrysler released the K-
car, the small automobile based on design proposals that Ford had rejected 
during Iacocca's tenure there. This small, inexpensive car sold rapidly. In ad-
dition, Chrysler released the minivan. To this day, Chrysler leads the auto-
mobile industry in minivan sales. Because of these two cars, and the reforms 
Iacocca implemented, the company turned around quickly and was actually 
able to repay the government-backed loans several years earlier than ex-
pected. 

Iacocca also was responsible for Chrysler's acquisition of AMC in the late 
1980s, which brought the profitable Jeep division under Chrysler's corporate 
umbrella. He continues to serve on the board of the foundation. Iacocca left 
Chrysler in 1992 and currently works with a company making electric bicy-
cles. 

In order to remember the correct spelling of his name, Iacocca, Chrysler 
Corporation employees devised the mnemonic; I Am Chairman Of Chrysler 
Corporation Always. 
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Ex. 1. Scan the text and choose the best answer to the questions 1–5. 
1. Iacocca graduated from Lehigh University with a degree in … 

a) business administration; c) management; 
b) industrial engineering; d) economics. 

2. According to the passage Iacocca began a career at Ford Motor Company … 
a) in a company's sales force; c) as an engineer; 
b) in product development; d)  at design department of Ford automo-

biles. 
3. The passage suggests that a successful manager should be… 

a) competent; c) persuasive; 
b highly educated; d) all of the above. 

4. Which of the following jobs Lee Iacocca did not perform… 
a) was involved in the Ford  

Mustang design; 
c) rebuilt the entire Chrysler company; 

b) asked for a loan guarantee  
from the Congress; 

d) participated in the elections. 

5. In order to remember the correct spelling of his name, Iacocca, Chrysler 
Corporation employees devised the mnemonic… 
a) I am crying over covered  

copper aid; 
c) I Am Chairman Of Chrysler Corpora-

tion Always; 
b)  iron amber copper of crystal 

automobile; 
d) I am Chairman of Coca-Cola Asso-

ciation. 
 

Text B 
What do you think about women’s career in business in the world and in your 
country? 
Before reading the text look through the underlined words and make up an 
idea of the main character.  

Enterprising Lady 
by Caroline Bird 

1. Have you ever heard someone referred to as a self-made man or woman? 
Perhaps you’ve wondered how people “make” themselves. Many people today 
who become leaders of government or industry have gone to a university. In 
fact, sometimes children in school are led to believe that they must go to a 
university if they want to get a good job. But there are always men and women 
who become highly successful in their work without special degree or formal 
training. They have their own ideas. They work to make these ideas a reality. 
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They learn by doing. These are the people who are said to “make” themselves. 
Tillie Lewis was a self-made woman. She introduced the Italian tomato indus-
try to the United States. She also began the dietetic (sugar-free) food industry. 
And she was a very successful businesswoman. 

2. Tillie was born in Brooklyn, New York, in 1901. Her father was a Jewish 
immigrant who ran a music shop. Her mother died when she was small. Then, at 
the age of fifteen, she married a grocer twice her age just to get away from home. 
Tillie always said the idea of growing Italian tomatoes popped into her head 
one Sunday when she was helping her husband take inventory in his shop. 
Looking over his stock, she wondered why the expensive tomatoes and the 
tomato pastes, or thick sauces, were all from Italy. She knew that the tangy, 
pear-shaped tomatoes (pomodori) make Italian sauces unique. But why 
couldn’t these special tomatoes be grown in the United States? 

3. Nobody seemed to know. Tillie asked experts at the Brooklyn Botanical 
Gardens. “Wrong soil and climate”, they explained. She learned that people 
had once said the same thing about French grapes. But wine makers had taken 
vines from France to California and made fortunes. She had never been to Cal-
ifornia, but she decided that pomodori might grow there. Tillie spent time 
reading about tomatoes in public libraries. She wrote to experts asking why 
pomodori couldn’t be grown in the United States. Those who replied were not 
encouraging. Some told her to forget the whole idea. She didn’t forget it, but it 
was years she could do anything about it. 

4. Some time later Tillie and her husband were divorced. She worked for a 
stockbroker for a time and went to business school at night. Soon she was sell-
ing stocks and bonds on commission, and she was good at it. She made 
$12,000 in 1932, one of the worst years of the depression. 

5. One day in 1934, Tillie heard in the office that the United States Congress 
had imposed a 40 percent tax on tomatoes imported from Italy. Tillie knew that 
it was time for her to do something about her dream of growing, canning, and 
selling pomodori. She bought a new hat and a book on learning. Then she 
bought a second-class ticket to Naples on the steamship Vulcania. Aboard the 
ship she met Florido del Gaizo. He owned a cannery in Naples and was the 
leading exporter of pomodori. He feared that the tax would cut down on the 
amount of pomodori he exported to the United States each year. He was also 
fascinated by Tillie, who had never been in a cannery, but talked confidently of 
growing and canning pomodori. The courteous Italian showed her his cannery 
and the pomodori growing around Naples. He entertained her in his home. 

6. Two weeks later, Tillie left Italy with a check of $10,000 and four bags 
of pomodori seedlings. Under the arrangement with Florindo del Gaizo, he 
would send her equipment for the cannery and an expert to install it. Her job 
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was to supervise the growing, preserving, and selling of Italian-styled toma-
toes in the United States. For this, she was to be paid a salary of fifty dollars a 
week. 

7. Tillie named their company Flotill Products, Incorporated, using his first 
name and her nickname. She went to California, taking with her the names of 
business people who might be able to help her. They suggested various sites for 
her to visit. The San Joaquin Valley looked like the best place because it had soil 
and climate much like that of Naples. Tillie also found a canner who agreed to 
pack the tomatoes. Farmers, however, were reluctant to plant the seedlings she 
distributed to them. They didn’t think pomodori would grow in the San Joaquin 
Valley. Finally they agreed to plant enough to can, or preserve, 100,000 cases of 
whole tomatoes and 100,000 cases of tomato paste. Then Tillie set out on a tour 
of the East to get wholesalers to buy the crop she expected. Before the tomatoes 
were even grown, the whole crop had been sold. 

8. The pomodori grew beautifully, but there weren’t enough of them. The 
farmers had been so doubtful the pomodori would grow that they had not been 
willing to use all their land for the new crop. Tillie had to answer to the angry 
wholesalers. The second years she had her own cannery. The crop was bigger 
and there was a profit, but there were always problems. Tillie had to learn all 
about commercial canning. In the beginning, she used second-hand equipment 
that was always breaking down. Once, just when tons of tomatoes were wait-
ing to be processed, a steam boiler stopped working. At the very moment Til-
lie was wondering what to do, the wail of a train whistle reminded her that lo-
comotives produce steam. Tillie called up railway company and asked what 
they would charge to lend her a locomotive. They let her borrow two locomo-
tives, and she was able to save her tomatoes. Florindo del Gaizo died in 1937. 
Tillie borrowed money to buy his stock and keep control of the company. 

9. In 1940 there was a strike by union workers in Tillie’s plant, even 
though she was paying more than the union asked and providing additional 
benefits to workers. The strike was settled with the help of Meyer Lewis, the 
western director of the union. A year later he became her general manager. 
Seven years later, he and Tillie were married. 

10. As the only woman canner in the business, Tillie attracted much atten-
tion. But it wasn’t until 1952 that she began to establish consumer recognition 
of her brand name. Her attempts to lose weight led her to produce the first arti-
ficially sweetened canned fruit. The diet pack turned out to be popular and 
profitable. In 1966 she sold her stock in Tillie Lewis Foods, Incorporated, to 
the Ogden Corporation for nine million dollars. Tillie then became that com-
pany’s first woman director. The idea conceived one Sunday in a grocery had 
taken her a long way! 
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Ex. 1. After reading the text, choose the best  answer to each question. Answer 
all questions on the basis of what is stated or implied in that text. You may re-
fer back to the text. 

1. What is the main idea of the text? 
a) As the only woman canner in the business, Tillie attracted much attention. 
b) Tillie named their company Flotill Products, Incorporated, using his 

first name and her nickname. 
c) Tillie Lewis was a self-made woman. She introduced the Italian tomato 

industry to the United States. 
d) People may become highly successful in their work if they have their 

own ideas, work to make these ideas a reality and learn by doing.  

2. Tillie Lewis was a self-made woman. 
a) She made her clothes herself. 
b) She was successful through her own actions. 
c) She introduced the Italian tomato industry to the United States 
d) She lived in a flat alone. 

3. Pomodori is a special kind of … 
a) fruit. c) tomato. 
b) train. d) vine. 

4. Tillie was a successful business woman in … 
a) selling products on a grocery store; 
b) growing, preserving and selling pomodori; 
c) railway business; 
d) selling stocks and bonds on commission. 

5. In her youth Tillie lived with … 
a) her parents; 
b) her father, who ran a drug store; 
c) her father, who ran a music store; 
d) alone. 

6. Tillie decided that … might grow in California. 
a) grapes; 
b) pomodori; 

c) vine; 
d) rice. 

7. At night Tillie went to … 
a) clubs; 
b) her divorced husband; 
c) business school; 
d) a driving course. 
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8. The farmers had been so doubtful the pomodori would grow that they had 
not been willing to … 
a) use all their land for the new crop; 
b) plant them; 
c) take care of them; 
d) buy the seeds. 

9. Why was 1932 a successful year for her? 
a) She got $12,000.00 for selling stocks and bonds on commission. 
b) She was selling her own stocks and bonds. 
c) She commissioned $12,000.00. 
d) She started her own business with pomodori. 

10. What idea came to her mind when one day a steam boiler stopped working? 
a) She got them fixed. 
b) She borrowed a new steam boiler from the railway company. 
c) She bought a new one. 
d) Borrowed two locomotives from the railway company instead. 

 
Ex. 2. Find in the text the paragraphs which contain the answers to the fol-
lowing. Put down the number of the paragraph next to the question. 
1. How did the idea of growing Italian tomatoes pop into her head? 
2. What role did Florindo del Gaizo play in her life? 
3. How did Tillie come up with the name of her company Flotill Prod-

ucts, Inc.? 
4. When did she begin to establish consumer recognition of her brand name? 
5. What led Tillie to produce the first artificially sweetened canned food? 
 
Ex. 3. Be ready to dwell on: a) Tillie Lewis’s private life; b) her commercial 
career in the class. 
 
UNDERSTANDING  THROUGH  LISTENING 
 

You are going to listen to the lecture “Leadership and Vision” from the 
MBA course. It consists of seven segments or keys as the lecturer calls them. 
The information is crucial for  managers in different fields. How do we define 
manager? According to the speaker a manager is a person who integrates the 
work of others. That might mean direct responsibility for a group of people. It 
might mean supervising a single person. It might mean coordinating individu-
als in other departments or working with people from other organizations. And 
it includes facilitators or leaders who integrate work – team activities. 
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Before listening to each key look through the task you are supposed to do 
in order to get the main idea of the lecture. As you hear each segment take 
notes to do the exercises that follow. Listen to each key as many times as it is 
necessary. 

In Key 1 “Leadership and Vision” the lecturer dwells on the problems he 
is going to analyze in the next segments. 

As you hear Key 1, take notes to answer the following questions: 
1. Leadership and Vision. 

Vision is an idealized goal that proposes a future better than the status quo. 
It is a vivid description of a person’s or organization’s future. It can be 
simple or complex, but it must be clear, concise and vivid. 

2. What are you supposed to be able to do if you want to lead others? 
3. What questions may help you continue your life leadership exploration? 
 
EVALUATING  THROUGH  WRITING 
 
Task 1. Write an outline of the text about Tillie Lewis. Make use of the follow-
ing tips. 

 
Outlining 

Outlining is a useful strategy to aid comprehension of readings and to prepare 
to write essays and study for exams. To outline, follow these steps: 
 Preview the entire passage. 
 Read the passage for general understanding of the ideas. 
 Read the passage for a second time, highlighting the main ideas. 
 On a separate piece of paper, organize the main ideas and supporting details, 

following the format below: 

I. Topic 1    II. Topic 2 
A. Main idea    A. Main idea 
1.detail     1.detail 

 

 
Task 2. Find more information about Lee Iacocca. Imagine that he decided to 
change his job and work for Cadillac as the Executive Director. Write his re-
sume and a cover letter. Use the information you have found, as well as the 
following resume and a cover letter as models. 
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Resume / CV 

 Carol Garcia 
87 Wilmington Drive 
San Rafael, CA 94903 

415-975-4975 
Objective To secure a position of office manager offering responsibility, 

growth and interaction with people. 
Experience  
1996-present Resvail Office Equipment, San Rafael, CA 

Regional Sales Support Manager 
 
 Hire, train, supervise, and evaluate an office staff of six. 
 Monitor and control regional expense budget. 
 Develop marketing plans and activities designed to generate 

new business. 
 Assist in planning and organizing sales meetings, workshops, 

and conferences. 
 Research and recommend systems, equipment, and supplies to 

maintain office productivity. 
 Conduct training sessions on new products, equipment, and 

software. 
 Develop and maintain excellent customer relations with key 

customers. 
1988–1996 Statistical Specialist 

 Analyzed sales figures and reported trends to regional manag-
er. 

 Prepared monthly sales reports. 
 Computed end-of-year sales figures for bonus plan. 
 Trained sales representatives on the sales information systems. 
 Monitored and reported out-of-stock problems. 

Education  
 San Francisco City College, San Francisco, CA 

Degree: Associate in Arts and Science 
Major: Accounting and Business Administration 
 
Special courses: Customer-Oriented Setting, Supervision, and 
Management 
 
Attended Certified Professional Secretary Seminar, Savannah, 
GA, 2004. 

References Available upon request 
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Cover Letter 

 
394 East Forest Avenue 
Sonoma CA 95476 
May 7, 20... 
 
Mr. Richard Herndon, Director 
Valley of the Moon Hospital 
384 Oak Leaf Lane 
Sonoma CA 95476 
 
Dear Mr. Herndon: 
 

I am applying for the administrative assistant position advertised on May 7 in 
the Press Democrat. I am skilled on IBM compatible computers, detail-oriented, 
and able to work under pressure. 

With five years of experience as an administrative assistant in the advertising 
department of a Fortune 500 firm, I know the importance of meeting deadlines 
and following through on details. I am exceptionally well organized with a wide 
range of experience, including supervising and training a staff of twenty. My 
computer skills include expertise in Lotus 1-2-3, Microsoft Word, WordPerfect, 
PageMaker, and dBASE IV software. 

I feel I have much to offer Valley of the Moon Hospital, and I would enjoy 
discussing my qualifications and your needs in person. Please contact me at 707-
555-4883 after 3:00 p.m. to schedule an appointment. 

 
Sincerely, 
Maralee Shadle 
 

 
PROJECT 
 
Task 1. Prepare a report of your possible business career. Be ready to discuss 
your way to success in the class and your working environment. Use the ex-
amples how well-known economists made their careers. 
 
Task 2. Act as a lecturer for school-graduates. Give a lecture on funda-
mentals of economics, macroeconomics, microeconomics. Exemplify it 
with the facts from the economic development in Belarus/Great Brit-
ain/USA. 
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Task 3. Describe a successful economist. Use the following features as a 
guide. 

Being decisive and efficient; friendly but authoritative; logical, rational and 
analytical; highly educated and competent; persuasive; able to motivate, in-
spire and lead people. 

Do you think that wanting to make a lot of money is essential for a successful 
manager? 
 
EVALUATING  ISSUES 
 
Revise the material of Units 1, 2.1–2.2 from the textbook and be ready to 
speak on the following: 
Profession of an Economist 
 Types of economists: academic, business and government economists. 
 Degrees in economics: Bachelor of Art, Master of Art, Ph. D, M.B.A. (the 

Master of Business Administration). 
 Outstanding economists of the world. 
 Your profession and plans for the future. 

Economics and Economic Methods 
 Economics and economy. Economics as the study of people’s choices in a 

world of scarcity. Opportunity cost. Three basic factors of production. 
 Two main disciplines of economics: macroeconomics and microeconomics. 
 The basic economic questions: what, how, for whom. 
 Economic methods. 

Economic Systems 
 Basic kinds of economic systems. 
 The main task of transition economies. 
 The type of the economic systems your country belongs to. The way of its 

development. 
 



20   

MODULE  2 
 
Self-study material for Units 3.1–3.3 from the textbook 
 
GROSS  DOMESTIC  PRODUCT 
INFLATION 
ECONOMIC  BUSINESS  CYCLES 
AND  UNEMPLOYMENT 
 
VOCABULARY  FOCUS 
 
Tree diagram may be used to illustrate how words are related to a general top-
ic. 

Write down the vocabulary in the form of a tree to revise the vocabulary on 
Macroeconomics. 

To help you in mastering the vocabulary from time to time you can write 
four columns as below. 
 

I can use these 
words correctly 

I recognize these 
words but cannot 
use them correct-
ly yet 

I think I know the 
meanings of 
these words but I 
am not entirely 
sure 

I don’t know 
these words at all 

 
 
 

   

 
Ex. 1. Draw a table in your vocabulary page and fill in the each column with 
words from Units 3.13.3. Then come back two weeks later, and read the col-
umns again. Can you move any of the words from one column to another? 
 

Macroeconomics 

GDP Unemployment 
Inflation 

Business cycle 



21   

Ex. 2. Give the English equivalents for the following word combinations:  
a) промежуточный продукт; конечный продукт; предоставление неры-

ночных услуг; чистый внутренний продукт; материально-
производственные запасы; доход предприятия; 

b) инфляция спроса; инфляция издержек; инфляционные ожидания; из-
быточный спрос; индекс потребительских цен; реальная покупатель-
ская способность денег; 

с) экономический подъем; экономический спад; низшая точка цикла; 
подъем экономики; оборот капитала; полная занятость; отрицательный 
рост; ограниченные ресурсы. 

 
Ex. 3. Check your vocabulary while translating the sentences into English. 
1. Инфляция, вызванная ростом издержек производства, начинается с ро-

ста некоторых элементов издержек, например бурный рост цен на 
нефть. 

2. Галопирующая инфляция – инфляция, при которой цены начинают 
удваиваться, утраиваться ежегодно. 

3. Высокий уровень безработицы объясняется спадом в экономике. 
4. Безработица – одна из серьезных проблем, с которыми сталкивается 

любое общество. Состояние безработных приводит людей к поиску 
незаконных заработков. 

5. Экономический цикл характеризуется подъемом и спадом производ-
ства. Пик экономического производства характеризуется высоким 
уровнем инфляции и низким уровнем безработицы. 

 
Quiz 
 
A. Directions: Substitute the underlined word without changing the meaning 
of the sentence. Choose only one word out of the four given. 
1. Unemployment has certain benefits 

a) approach; 
b) characteristics; 

c) features; 
d) advantages. 

2. The work manager has laid off some workers. 
a) cancelled; 
b) hired; 

c) fired; 
d) rejected. 

3. Unemployment gives people time to search out the best position. 
a) proves; 
b) pays for; 

c) provides; 
d) promotes. 

4. Young workers snap up any kind of available job. 
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a) way of; 
b) part of; 

c) trend of; 
d) sort of. 

5. Unemployment is considered to search out the best job. 
a) oversee; 
b) look for; 

c) look after; 
d) examine. 

6. Unemployed people can snap up any kind of employment going. 
a) coming; 
b) proposed; 

c) available; 
d) given. 

7. The rapid expansion of jobs in high-tech sector is evident. 
a) fast; 
b) internal; 

c) urgent; 
d) prompt. 

8. The main aim for running a company is to make profits. 
a) objective; 
b) prospect; 

c) object; 
d) penalty. 

 
B. Choose the correct option. 
1. GNP is not a very good measure of economic welfare because … 

a) it is a monetary measure; 
b) it takes into account pollution and abatement services; 
c) the expenditures and income approaches to GNP yield different results 

because the units of measurement are not the same; 
d) it does not include nonmonetized activities. 

2. Real GNP and nominal GNP are similar in the sense that … 
a) real GNP and nominal GNP are both adjusted for changes in the price level; 
b) they refer to all economic activities, monetized and nonmonetized; 
c) they determine the market value of all monetized goods and services 

produced in an economy, usually for a year; 
d) they are good measures of the distribution of resources in the world 

economy. 
3. NNP is … 

a) GNP adjusted for depreciation charges; 
b) national income plus corporate income taxes; 
c) NI minus indirect business income; 
d) NI plus personal income and disposable income. 

4. Personal income equals disposable income plus … 
a) personal income taxes; 
b) personal savings; 
c) dividend payments; 
d) payroll taxes. 
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5. Which of the following is not a phase of the business cycle? 
a) Recession. 
b) Expansion. 
c) Inflection. 
d) Peak. 

6. The secular trends refers to … 
a) fluctuations in business activity which average 40 month in duration; 
b) fluctuations in business activity which occur around Christmas, Easter, 

and so forth; 
c) fluctuations in business activity which average eight or nine years in du-

ration; 
d) the long-term expansion or contraction of business activity which oc-

curs over 50 or 100 years. 
7. “Stagflation” refers to … 

a) a simultaneous increase in output and the price level; 
b) a simultaneous reduction in output and the price level; 
c) an increase in the price level accompanied by decreases in real output 

and employment; 
d) a decline in the price level accompanied by increases in real output and 

employment. 
8. Inflation is undesirable because… 

a) it arbitrarily redistributes real income and wealth; 
b) it tends to be cumulative; that is, creeping inflation invariably causes 

hyperinflation; 
c) it always tends to make the distribution of income less equal; 
d) it is typically accompanied by a declining real output. 

 
TARGETING GRAMMAR 
 
Ex. 1. Replace the underlined words with a word or phrase from the box. 

a  few  much  all  no  few  most 

1. Not many but some of our clients responded to the survey. 
2. The majority of them had some positive comments to make. 
3. Not one of our customers thought our products were unreliable. 
4. A lot of constructive criticism centred on product distribution and delivery. 
5. Not many and not enough customers wanted regular news on our new prod-

ucts and services. 
6. Every one of the respondents said our packaging was good. 
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Ex. 2. Prepare a test (10–15 sentences) to demonstrate the difference between 
some/any, neither/none, all/the whole. Make it based on the topic you are do-
ing at the classes of Economic English. 
 
Ex. 3. Many of the words used to describe the features of a product are com-
pound adjectives. These are made up of two words joined by a hyphen. For 
example: brand-new, record-breaking. These compound adjectives have been 
jumbled. Try to sort them out. 

1) economy- 
2) multi- 
3) precision- 
4) relief- 
5) space- 
6) trouble- 
7) ultra- 
8) user- 

a) purpose 
b) friendly 
c) free 
d) saving 
e) modern 
f) size 
g) giving 
h) built 

Think of the words these adjectives might describe. 
 
Ex. 4. Choose the correct adjective or adverb from the sentences below. 
1. The President sounded optimistic/optimistically about the prospects for 

growth. 
2. The profit forecast is real/really good. 
3. Poor/poorly sales were caused by a drop in confidence. 
4. The presently/present board has insufficient experience. 
5. We are very interesting/ interested in your proposal. 
6. He spoke enthusiastic/enthusiastically about the new products. 

 
Ex. 5. Read the following extract from a sales manager's presentation on the 
sales of two ranges of personal computers over five years. He is describing the 
graph. Use adjectives or adverbs from the box to fill in the spaces. 

clearly  important  gradual  considerable 
faster   naturally  dramatically firstly  greater 
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(1)___________ I'd like you to look at the graph here which compares the 

sales of the 386 models with the 286s over five years. (2)__________there 
has been a (3)__________change with the consumer showing (4)___ taste 
for 386 machines. The (5)__________decline in the popularity of the 286 re-
flects the complexity and range of software and the fact that users need to 
have (6)__________operating machines. As for the 386, sales have indeed 
increased (7)__________. In response to these (8)__________changes, we 
have (9)__________concentrated our efforts on developing improved 386 
models. 
 
Quiz 
 
In questions 1–12 each sentence has four underlined words or phrases. Identi-
fy the one underlined word or phrase marked A),B),C) or D) that must be 
changed and correct the mistake. 

1. (A)Economics is (B)as old like the human race: it is probably (C)the first 
art which (D)man acquired. 

2. Economics Today(A) is(B)interesting, informative, and (C)it is easy (D)to 
read. 

3. Reserves are the amount of gold (A)this is immediately (B)available in the 
vault (C)to meet (D)depositor’s demands. 

4. Merchants and (A)others people have kept (B)records of (C)their transac-
tions since very (D)early times. 

5. (A)In general, (B)the faster a country’s economic growth, the faster the 
(C)rising in (D)living standards. 

6. Major (A)advertising companies have (B)traditionally volunteered (C)its 
time (D)to public service accounts. 

7. (A)The high the rate of inflation, (B)the higher (C)the price of 
(D)commodities. 

8. (A)Prices for (B)bikes can (C)run (D)as high to $250. 
9. The new model (A)costs twice (B)more than (C)last (D)year’s model. 

10. (A)The Consumer Price Index (B)lists (C)how many every car (D)costs. 
11. That product that you (A)bought at a lower price is (B)the more inferior to 

the (C)one that we see at a (D)slightly higher price.  
12. (A)It becomes (B)obviously that making and selling (C)are two facets of 

the same (D)undertaking. 
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EVALUATING  THROUGH  READING 
 
Text A 
After reading the passage, choose the best answer to the questions following 
the passage on the basis of what is stated or implied in that passage. You may 
refer back to the passage. 

The Works Progress Administration (WPA) was formed in 1935 during the 
height of the Great Depression as part of President Franklin Delano Roose-
velt’s New Deal package to bring the economy around and provide relief for 
the millions of unemployed throughout the country. The goal of the program 
was to maintain people’s skills and respect by providing work to as many as 
possible during this period of massive unemployment. For the eight years that 
the WPA was in existence from 1935 to 1943, the WPA was responsible for 
providing jobs to approximately eight million people at a cost of more than 
eleven billion dollars. 

One of the most controversial programs of the WPA was the Federal Arts 
Project, a program to employ artists full-time at such tasks as painting murals 
in libraries, theatres, train stations, and airports; teaching various techniques of 
art; and preparing a comprehensive study of American crafts. Criticism of the 
program centred on what was perceived as the frivolity of supporting the arts 
at a time when millions were starving, industry was sagging, farms were bar-
ren, and all that could flourish were bankruptcy courts and soup kitchens. 
 
1. This passage mainly discusses … 

a) the Great Depression; 
b) the benefits of Franklin Delano Roosevelt’s New Deal; 
c) the New Deal and one of its controversies; 
d) bankruptcy courts and soup kitchens. 

2. The word ‘package’ in line 3 could best be replaced by… 
a) carton; 
b) secret gift; 

c) box; 
d) bundle of related items. 

3. According to the passage, the stated purpose of the WPA was to … 
a) create new American masterpieces; 
b) raise the standard of American art; 
c) introduce new art techniques to the American public; 
d) improve the economy. 

4. The word ‘massive’ in line 6 is closest in meaning to… 
a) tremendous; 
b) rocky; 

c) clustered; 
d) dangerous. 
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5. The word ‘controversial’ in line 10 is closest in meaning to … 
a) disputed; 
b) successful; 

c) creative; 
d) comprehensive. 

6. All the following probably helped to make the Federal Arts Project contro-
versial except that … 
a) the Federal Arts Project employed many who would otherwise have 

been out of work; 
b) train stations and airports were decorated with murals; 
c) the Federal Arts Project commissioned art works; 
d) a tremendous study of American crafts was produced. 

7. The expression ‘centered on’ in line 14 could best be replaced by … 
a) encircled; 
b) located on; 

c) focused on; 
d) surrounded. 

8. When the author states that ‘… all that could flourish were bankruptcy 
courts and soup kitchens’, he probably means that … 
a) banks and restaurants did well during the depression; 
b) the poor could not afford to use banks or eat soup; 
c) the only organizations to thrive were those that dealt with the poor; 
d) many restaurants declared bankruptcy during the Depression. 

 
Text B 

Preview the text and formulate questions about the content of the passage 
that you think will be answered in the text itself. As you reread, try to answer 
these questions in your mind. 

Great Business Deals 

Part 1 
Once upon a time there was an enterprising Scottish actor, called Arthur 

Furguson, who discovered that he could make a very good living selling things 
that didn't actually belong to him, in other words he was a con man. He first 
got the idea when he was sitting in the middle of Trafalgar square. This was in 
1923, and he saw an American tourist admiring the stone lions and the foun-
tains and Nelson's Column He introduced himself as the 'official guide' to the 
Square and started to explain the history of the place. And while he was doing 
this he also slipped in little mention that as Britain was heavily in debt, the 
British government looking for the right kind of person to buy the Square. He 
said that he was the official government salesman and that the asking price 
was around 6.000 pounds. 

The American said that this was a good price and offered to pay by 
cheque right away, so Mr. Furguson went off to okay this with his superiors 
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- in other words he went off for an hour and a half and kept the American 
waiting. Well, he then came back and said, yes, they were willing to sell to 
the American at that price. The American wrote a cheque and Furguson 
gavel him a receipt and the address of a company who would dismantle the 
Square and get it ready for shipping it to the States. Then he went off to 
cash the cheque. 

Soon after that he sold Big Ben for 1.000 and took a down payment on 
Buckingham Palace of 2.000 pounds. Two years later he went to the United 
States and leased the White House to a Texas cattleman for 99 years for 
$100.000 per annum. Later he arranged to sell the Statue of Liberty to an Aus-
tralian for $100.000, but unfortunately Furguson allowed the buyer to take a 
photograph of him and the Australian, feeling slightly suspicious, showed the 
photograph to the police. Fugruson was identified and sent to prison for fraud 
for five years. When he came out he retired to California where he lived in 
luxury until he died in 1938. 

Part 2 
In 1925, in Paris, there was a man called Victor Lustig, he was actually a 

Czechoslovakia but he was living in Paris. And one day, he noticed a new 
item in the paper that said that the Eiffel Tower was badly in need of repair! 
He used his connections and got hold of some official notepaper from the 
Ministry of Posts and wrote letters to five businessmen inviting them to a 
meeting with, as he signed it, 'Count Lustig', at a famous hotel. All of them at-
tended this meeting and they were told in so-called complete confidence that 
the Eiffel Tower was in a terrible condition and would have to be demolished 
and rebuilt, and they were invited to submit tenders for 7.000 tons of scrap 
metal. 

After the meeting, Lustig got in touch with one of them, Monsieur Andre 
Poisson, and told him that the deal would go through more smoothly if he 
could manage to pay a little extra money, in other words a bribe. Well, Poi-
son being greedy, agreed to this and paid the full price for the scrap metal 
and the bribe. Now, he paid it in a banker's draft, so Lustig took the banker's 
draft and left the country. Poisson was so ashamed of what he'd done that he 
didn't dare tell the police. So Lustig came back again – and repeated the trick 
on another businessman. However, this time after this he left the country and 
emigrated to America, where he continued his trade on that side of the Atlan-
tic. 

One of his deals here was to sell a machine, to a millionaire, that would 
duplicate bank notes and for this he got $50.000. In the 1920s he persuaded Al 
Capone, the famous gangster, that he had a system by which he, Capone, 
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could double his money on Wall Street and Capone gave him $5.000 for this. 
However, Lustig, probably for obvious reasons, thought better of this deal and 
paid Capone back his money. He became an associate of Capone's and started 
a new line of business, printing bank notes. But in 1934 he was caught and 
imprisoned. However, he escaped. Eventually, after eleven years, in 1945, he 
was rearrested and found guilty of printing $134 million!! He died in prison in 
1947. 
 
 
Ex. 1. Choose the best answer according to the information stated or implied in 
the text. You may refer back to the text. 

1. Define the style of the text B: 
a) scientific; c) publicistic; 
b) belle lettre; d) informal. 

2. A con man means … 
a) a dealer; c) an agent; 
b) a constructor; d) a fraud. 

3. The main “deals” of Arthur Furguson are: 
a) inventing a money shop; 
b) selling Trafalgar Square; 
c) selling a machine, to a millionaire, that would duplicate bank notes; 
d) selling post cards with the view of Trafalgar Square. 

4. The author’s attitude to Arthur Furguson is: 
a) sarcastic; c)accusing; 
b) admiring; d) ironic. 

5. Arthur presented himself as … 
a) official guide' to the Square; c) a restore man of the Square; 
b) a safeguard; d) an unofficial government salesman. 

6. They were invited to submit tenders for 7.000 tons of … 
a) timber; c) scrap metal; 
b) marble; d) lime stone. 

7. The main idea of the text is… 
a) You may get money by fraud, but in final course you’ll be caught. 
b) You should be inventive to make money. 
c) It is easy to make fortune on greedy people. 
d) All of the mentioned above. 
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Ex. 2. Find the elements that involve the following information. Fill the gaps 
in the chart opposite with the information given in the texts. 

Part 1 
1923-5 Seller: Arthur Furguson 
 

Place 
London 
London 
London 
Washington 
New York 

Product 
Trafalgar Square 
… 
Buckingham Palace 
The White House 
… 

Price 
£ ... 
£1,000 
£... deposit 
$ ... per annum 
$ 100,000 

Purchaser 
an American 
a tourist 
another tourist 
a Texan 
an... 

 

Outcome: Arthur Furguson was ____ , arrested and imprisoned for five years. 
After his release he retired to _____ and lived a life of luxury. 

Part 2 
1925-34 Seller: 'Count' Victor Lustig 
 

Place 
Paris 
 
USA 
… 
Chicago  

Product 
Eiffel Tower: as 7,000 tons of ...  
A machine to print  
… 
A 'system' to double money on 
Wall Street  

Price 
(Not known) 
… 
$... 
… 
$ 5,000  

Purchaser 
Andre Poisson 
… 
a millionaire 
… 
… 

 

Outcome: Victor Lustig was _______ in 1934 but____. He was rearrested in 
_______ and found guilty of printing $____. He died in prison in____. 
 
UNDERSTANDING  THROUGH  LISTENING 
 

In Key 2 “Develop Emotional Intelligence” the lecturer goes beyond IQ 
(Intelligence Quotient) as academic intelligence. 

He discusses the so-called emotional intelligence which is subdivided into 
interpersonal and intrapersonal intelligence. Emotional intelligence is im-
portant in organization and in life in general. 

A. Listen to Key 2 as many times as necessary to complete the task. 
1. Traditional conception of IQ implies two types of academic intelligence, 

that is … 
2. Emotional Intelligence defines … 
3. Intrapersonal Intelligence is the ability to … 
4. Interpersonal Intelligence is the capacity to … 
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B. The lecturer lists many reasons why emotional intelligence is critical in or-
ganizations and in life in general. What are they? 

The next segments of the lecture “Manage Your Time Wisely; “Learn to 
Manage Stress” and “Practice Self-Motivation” will help develop your emo-
tional intelligence which is critical for a leader. 
 
EVALUATING  THROUGH  WRITING 
 
Study the possible ways of describing trends and do the tasks that follow. 

 

1. Trends are changes or movements. There are three basic trends: a) an increase, 
b) a decrease and c) a stable process. 
For each trend there are a number of verbs and nouns to express the movement.  
a) Verbs: increase, raise, rise, put/push/step up, go/be up, grow, extend, ex-

pand, boom, zoom, rocket. 
Nouns: increase, rise, growth, extension, expansion, boom (dramatic rise). 

b) Verbs: decrease, fall, drop, put/push down, go/be down, decline. 
Nouns: decrease, fall, drop, decline. 

c) Verbs: keep/hold …stable/constant, maintain…(at the same level), remain 
stable…, stay constant…  

 

2. Describing the degree of change. 

3. Describing the speed of change. 

4. Describing the difference: 
e.g. This year profit has increased by 5 per cent. 
(The difference between this year and last year is 5 per cent). 
This year there has been an increase in profit of 5 per cent. 
 

5. Describing the end point: 
e.g. This year turnover has risen to $3m. 
(The end result is that turnover is up to $3m. 
This year there has been a rise in turnover to $3m. 

slight(ly) 
a little 

moderate(ly) 
substantial(ly) 
considerable 
(considerably) 
significant (ly) 

vast(ly) 
huge(ly) 
enormous(ly) 

dramatic(ally) 

slow(ly) gradual(ly) 
rapid(ly) 
quick(ly) 
swift(ly) 
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Ex. 1. Match each sentence below to one of the following pictures (a)-(h). 

 
1. The rate of inflation rose suddenly. 
2. Sales fell slightly in the final quarter. 
3. The R@D budget has stabilised over the past few years. 
4. At the end of the first year interest rate stood at 50 per cent of the present level. 
5. The GDP reached a peak before falling a little and then maintaining the 

same level. 
6. There has been a steady increase in unemployment over several years. 
7. The sudden collapse in share prices has surprised everyone. 
8. The value of the GDP has shown a steady decline. 
 
Ex. 2. Draw a graph according to the description below. 

The graph compares the performance of three products: A, B, and C. The hor-
izontal axis shows time over ten years. The vertical axis shows the volume of 
sales in number of units. Product A is represented by the solid line. The perfor-
mance of Product is shown by the broken line. You can see the performance of 
Product in the dotted line. Clearly Product A is the most successful product. Sales 
of Product B have maintained the same level in recent years. Sales of Product C 
have declined. Product A has shown a steady rise. 
 
Ex. 3. Draw a graph which shows developing trends, then write a short para-
graph describing your graph. Choose any of the following subjects: 

Economic growth/Inflation/Unemployment/Development of tourism, in-
dustry or leisure interests, etc. 
 
PROJECT 
 
Task 1. Suppose you know that the rate of inflation for the next five years is 
rising / falling. What financial decisions would you make if you had a business 
of your own? 
 
Task 2. Study the present day situation on job market in your country. Com-
ment on the rate of unemployment, define its type and the prospect for future. 
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Write a project proposal to reduce the unemployment rate. Use the following tips. 

Research-Project Proposal 
Project proposal differ according to the audience addressed. For example a pro-

posal may be submitted to the immediate supervisor who is directing the research 
and is familiar with the details. Or a project may be a grant application submitted to 
a private organization or government agency. 
1. Selecting a topic. Go for hot topics; go for general interest topics; go for extend-
able information; go for basic research. 
2. Basic format. After you have selected topics decide on the basic format for the 
proposal: 
 Cover page. 
 Project summary. 
 Project description: 
introduction; objectives; rational and significance; research update (новизна 
исследования); literature cited; experimental plan; materials and methods; timeta-
ble; facilities and equipment; budget; budget explanation; current and pending sup-
port; special considerations; 
3. Writing a proposal Now it is time to write a synopsis (short summary) of the 
proposal. It is important that the title and the synopsis match the proposal purpose 
and objectives. 

Write an introduction and general description of the project, keeping in mind 
the following points. 

Background. Describe the background and the issue, or the opportunity. Try to 
show that you understand the context f the problem, the circumstances that led to 
discovery, the relationship or event that will affect the issue and its solution. Be as 
specific as possible. 

Literature cited. It is essential to show that you are familiar with the literature 
by referring to the relevant studies. Devote several pages or several pages to such a 
discussion. 

Proposal program. In describing the program say how you are going to proceed 
and how you are going to analyse the data. Use recent research to sketch in the nec-
essary background and provide the justification of the your proposed program. 

Quantify the problem. The problem must be described in monetary terms be-
cause the proposal includes a budget section and you want to be able to convince 
readers that money spent on the proposal would e a wise investment. 

Construct the list of references as you go along. In most proposals references 
are given within the text, rather than in a separate bibliography. 

Methods, expected results and discussion sections. In the method section the ob-
jective is to demonstrate that the applicant is familiar with the methods available. In 
stating expected results, the potential significance of the work should be clearly 
brought out, though exaggerations should be avoided. 
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EVALUATING  ISSUES 
 
Revise the material of Units 3.1–3.3 from the textbook and be ready to speak 
on the following issues: 
Gross Domestic Product 
 The definition and components of GDP. 
 The indicators of the economic development of a society GDP encom-

passes. 
 The way GDP is measured in Belarus. 

Inflation 
 Inflation and hyperinflation. Their effects on economy and well-being. 
 Consumer Price Index. 
 Demand-pull inflation. Cost-push inflation. 
 Inflation and the real and nominal interest rates. 

Economic Business Cycles and Unemployment 
 The basic cause and the phases of the business cycle. 
 The definition of unemployment, its types. 
 The reasons for unemployment. 
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MODULE  3 
 
Self study material for Units 3.43.6 
 
BANKING 
MONETARY  POLICY 
FISCAL  POLICY 
 
VOCABULARY  FOCUS 
 

Every time you come across a new word that you want to learn, write it on a 
card or a Post-it. And write its equivalent in Russian or Belarusian on the opposite 
side. Then stick it somewhere in the room. Then, every time you go past it, try to 
remember what the word means, and imagine the context where you could use it in. 

ценные бумаги 
 

securities 
 

 
 
 

One way of building your vocabulary is to ask yourself how many words you 
can write down about a certain subject. After you have made your list, and checked 
the spelling and pronunciation, you can add any new words you meet. Before you 
do this exercise, see how many words you can write down on the subject of bank-
ing. After you have done the exercise, add any new words to your list. 
 

security  
authorisation  
mortgage 
endorsement 
building 

bankrupt 
money laundering 
bankruptcy 
counterfoil  
excess 

payer 
credit 
guarantor 
negligent 
discount rate 

application 
overdraft 
liquidity 
withdraw 
confidentiality 

 

 
Ex. 1. Group these words into eight pairs of related words and explain the 
way in which each pair is connected. For example: 
 Collateral and security because they are synonyms. 
Balance deposit pay in collateral 
Beneficiary credit card security cash dispenser 
Withdraw Head Office  payee overdrawn 
Branch in the red statement Visa 
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Ex. 2. Which of the following benefit most if interested rates are high, and 
which benefit most if they are low?  
a) banks; 
b) loan companies; 

c) manufacturing industry; 
d) consumers; 

e) people with savings; 
f) credit card companies. 

 
Ex. 3. Think of the best English equivalents. 
a) обеспечение кредита; залог; учетная процентная ставка; получать 

ссуду; снимать деньги со счета; денежное обращение; депозитный 
счет/сберегательный счет (BrE/AmE); покупать в кредит; платить 
наличными/кредитной карточкой; отмывать деньги; текущий счет 
без процентов (BrE/AmE); давать взаймы по ставке 6 % годовых; 
финансовый посредник; платежеспособность; взимать проценты; 
выпускать облигации; размещать деньки за рубежом/отмывать день-
ги; заморозить счет; 

b) денежно-кредитная политика; неразменные бумажные деньги, денежные 
знаки; средство обращения; средств сбережения; единица отсроченно-
го платежа; счетная единица; спрос на деньги для совершения сделок; 
спрос на деньги для непредвиденных расходов; спекулятивный спрос 
на деньги; финансовые активы, приносящие доход; деньги, которые 
будут получены по необеспеченному обязательству платежа; законное 
средство платежа; 

с) потребительский спрос; стимулирующая фискальная политика; сдер-
живающая фискальная политика; потребительские расходы; подоход-
ный налог; невмешательство; налоговые поступления; дефи-
цит/профицит бюджета; спад/рост экономики. 

 
Ex. 4. Check your vocabulary while translating the sentences into English. 

1. Кредитные союзы принимают вклады от своих “членов” – людей, 
работающих в одной компании. 2. Федеральная Резервная Система 
несет полную ответственность за регулирование денежного предложе-
ния. 3. В последнее время заметно усилилась интеграция мировых фи-
нансовых рынков. 4. Денежно-кредитная политика – это изменение 
процентных ставок или контроль за денежной массой со стороны пра-
вительства или Центробанка с целью оказания воздействия на эконо-
мику. 5. Налогово-бюджетная политика реализуется путем изменения 
налоговых ставок. 
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Quiz 
 
A. Sentences 1–10 are incomplete. Beneath each sentence you will see four 

words or phrases, marked a), b), c), and d). Choose the one word or phrase 
that best completes the sentence. 

1. Investors are influenced by the projected …… on their capital. 
a) market; 
b) return; 

c) rate; 
d) interest. 

2. A bank will sometimes give you a loan if someone is prepared to stand as 
your guarantor, agreeing to … the loan if you fail to do so. 

a) resurrect; 
b) repay; 

c) resign; 
d) clear. 

3. Persons are described as … when they cannot meet their liabilities. 
a) bankrupt; 
b) affluent; 

c) dishonest; 
d) solvent. 

4. Before you … a check for more than you have on your account you must 
apply for an overdraft. 
a) withdraw; 
b) withhold; 

c) draw; 
d) pay. 

5. You will be deemed negligent if you do not … the bank when you have 
lost your check book. 
a) inform; 
b) instruct; 

c) indemnify; 
d) communicate. 

6. The Bank of England is a … bank and acts as a banker for the govern-
ment and the other banks. 
a) data; 
b) central; 

c) local; 
d) federal. 

7. When the payee signs on the back of a check it is described as an en-
dorsement and can be … to another person. 
a) debited; 
b) charged; 

c) transferred; 
d) conveyed. 

8. If you wish to … a large sum from your bank the branch manager may 
require authorisation from the Head Office. 
a) receive; 
b) convey; 

c) borrow; 
d) lend. 

9. The … date is the date in the future when the policy comes to an end. 
a) fixed; 
b) official; 

c) maturity; 
d) final. 
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10. The banker is expected to treat any information he has in regard to his 
customer’s … affairs as confidential. 
a) private; 
b) domestic; 

c) financial; 
d) privacy. 

 
B. Choose the correct option. 
1. In determining the government's fiscal posture, one should look at … 

a) the actual surplus or deficit; 
b) the full-employment budget surplus or deficit; 
c) the personal income tax; 
d) the inflationary impact which the automatic stabilizers have in full em-

ployment economy. 
2. A large public debt may … 

a) impair incentives to innovate and invest; 
b) decrease inflationary pressures in a full-employment economy; 
c) shift the consumption schedule down; 
d) create a larger stock of private capital for future generations. 

3. The value of money depends on … 
a) the cost of producing it; 
b) the amount of gold the government backs each dollar with; 
c) how much each dollar will buy; 
d) what the government says each dollar is worth. 

4. A bank's assets include its … 
a) loans and deposits; 
b) net worth and reserves; 
c) reserves and loans; 
d) deposits only. 

5. Keynes held that the rate of interest's effect on saving or investment is … 
a) strong; 
b) not a strong determinant; 
c) an inverse relationship; 
d) None of the above. 

6. Keynes' view of greater savings was that this … 
a) was necessary to move the economy ahead; 
b) was not always a good thing; 
c) would prove disastrous; 
d) None of the above. 

7. Keynes held that government's fiscal policy role in the economy should be … 
a) significant; 
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b) nonexistent; 
c) minimal at best; 
d) None of the above. 

 
TARGETING  GRAMMAR 
 
Ex. 1. JBM is a Financial Services Company. The Managing Director is Mar-
tina Pavlovski. Here is an extract from a speech she made to shareholders at 
the AGM. 
Read the extract from her speech and place the different actions in bold in the 
appropriate column in the box below, according to the meaning in the context.  

For our sector, recent times have been difficult. However, it is clear that 
we are not alone. The world economy has suffered a downturn and all sec-
tors of industry have experienced difficulties. But this year we have already 
seen signs of improvement. I am sure you know that especially in Asia there 
has been increased growth and this will benefit us greatly. Also, turning to 
insurance, we have been involved in the insurance market for only a relative-
ly short time, but it is good to see that this sector has grown rapidly since 
1991. 
 

Activity at some non-
specific time in the past 
with an impact or re-
sult in the present or 
future.       (1) 

Activity within a peri-
od of time which is not 
yet finished. 
 
              (2) 

Activity which started 
in the past and contin-
ues to the present.  
 
             (3) 

   

 
Ex. 2. Complete the following extract by choosing the correct form of the verb 
in brackets. 

Last year our company (1)___________ (report) a small increase in profits. 
This year we (2)___________(see) continued improvement and our turnover 
(3)___________(rise) by 15 per cent. This is very good news in a difficult 
world market. In fact internationally, the market (4)___________ (fall). Natu-
rally, our costs (5)___________(go up) and so the rise in profits is not so 
great. It is true that our domestic performance (6)___________(be helped) by 
the collapse of our competitor, Capra & Pecora, which (7)___________(go 
out of business) in January. 
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Ex. 3. Complete the sentences with the correct tense forms. 
1. The business (to produce) a profit at present. 
2. What shall we do if we (make) a loss? 
3. The company’s share price (rise) by 10% on the Milan Stock Exchange. 
4. They (do) more business in Belarus now. 
5. How long your bank (provide) this service? 
6. Our branch (be) in close cooperation with them for some years. 
7. The number of commercial banks (increase) lately. 
 
Ex. 4. Translate from Russian into English. 
1. Правительство ввело ограничения на импорт автомобилей. 
2. Президент компании держит ситуацию под контролем. 
3. Ожидается сдерживание инфляции после того, как Центробанк повы-

сит ставку рефинансирования. 
4. Уровень безработицы будет возрастать, если только правительство не 

примет соответствующие меры. 
5. Не успел банк снизить процентную ставку, как объем кредитов резко 

увеличился. 
6. Активы банков возросли на 10 % за последний квартал. 
 
Quiz 
 
In questions 1–10 each sentence has four underlined words or phrases. Identi-
fy the one underlined word or phrase marked A),B),C) or D) that must be 
changed  and correct the mistake. 

1. Alexander Hemilton’s financial program (A)was including (B) a central 
bank to serve the Treasury, (C)provide a depositary for public money, and 
(D)regulate the currency. 

2. Since banks usually (A)give gifts to customers who (B)are depositing 
large amounts to savings accounts; it is a good idea (C)to ask the bank of-
ficials whether you (D)are entitled to receive one.  

3. Neither my traveler’s check nor the money that my father (A)cabled me 
(B)are sufficient (C)to pay (B)for the tickets. 

4. Tea (A)did not become popular in Europe until (B)the mid-17th century 
when it (C)has been (D)first imported to England and Holland. 

5. In the 1980s the government (A) removed control on the amount of depos-
its the banking sector (B)could attract, and (C) has increased the range of 
deposit accounts which could (D)pay interests. 

6. The value (A)of the dollar (B)declines (C)as the rate of inflation (D)raises. 
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7. This year home buyers (A)proceeded  (B)cautiously (C)because of the 
high interest (D)rates. 

8. The interest (A)rate on a (B)minimum balance savings account is a little 
higher (C)then the interest rate on a regular (D)savings account. 

9. The manufacturer is not only (A)raising his price but (B)also decreasing 
the (C)production of his goods.  

10. Statistics (B)show that (C)the greatest number of B.A. degrees in recent 
years (D)has been conferring in the fields of business management, educa-
tion, and social science. 

 
EVALUATING  THROUGH  READING 
 
Text A 
The passage below describes the banking crisis in the US. Read the passage. It 
is followed by several questions about it. Choose the best answer, a), b), c), or 
d), to each question. 

A massive banking crisis occurred in the United States in 1933. In the two 
preceding years, a large number of banks had failed, and fear of lost savings 
had prompted many depositors to remove their funds from banks. Problems 
became so serious in the state of Michigan that Governor William A. Com-
stock was forced to declare a moratorium on all banking activities in the state 
on February 14, 1933. The panic in Michigan quickly spread to other states, 
and on March 6, President Franklin D. Roosevelt declared a banking morato-
rium throughout the United States that left the entire country without banking 
services. Congress immediately met in a special session to solve the banking 
crises and on March 9 passed the Emergency Banking Act of 1933 to assist 
financially healthy banks to reopen. By March 15, banks controlling 90 per-
cent of the country’s financial reserves were again open for business. 
 
1. The passage states that all the following occurred prior to 1933  except that … 

a) many banks went under; 
b) many bank patrons were afraid of losing their deposits; 
c) a lot of money was withdrawn from accounts; 
d) Governor Comstock cancelled all banking activities in Michigan. 

2. The word “moratorium” in line 5 is closest in meaning to which of the fol-
lowing? 

a) death; 
b) temporary cessation; 

c) murder; 
d) slow decline. 
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3. The passage indicates that the moratorium declared by Roosevelt affected 
… 
a) the banks in Michigan; 
b) the banks in most of the U.S.; 
c) only the financially unhealthy banks; 
d) all the banks in the U.S. 

4. Which of the following can be inferred from the passage? 
a) Congress did not give any special priority to the banking situation. 
b) The Emergency Banking Act helped all banks to reopen. 
c) Ten percent of the country’s money was in financially unhealthy banks. 
d) Ninety percent of the banks reopened by the middle of March. 

5. Which of the following best describes the organization of the passage? 
a) A theme followed by an example. 
b) A problem and a solution. 
c) Opposing viewpoints of an issue. 
d) A problem and its causes. 

 
Text B  
Below is an abstract from the novel The Moneychangers by a famous Ameri-
can writer Arthur Hailey. In the Moneychangers the genius of Arthur Hailey 
combines Money, People, and Banking into a suspenseful, totally absorbing 
story of the financial and personal crisis behind the dignified bronze doors of 
a major U.S. bank. Interwoven with the dreams, passions, rivalries and guilty 
secrets of his employees are currency and credit frauds, embezzlement, a pris-
on gang-rape, Mafia torture, and the call-girl sex that sweetens irregular 
business deals. 

The bank's public relations chief, Dick French, had set up the arrangements. 
The reporter was a middle-aged, floppy blonde called Jill Peacock, no Pulitzer 
journalist, but the story interested her and she was friendly. 

Alex and Ms Peacock stood together in one of the new branch banks, lo-
cated in a suburban shopping precinct. It was about equal in size to a family 
drugstore, brightly lighted, and pleasantly designed. The principal furnishings 
were two stainless steel Docutel automatic tellers (ATM), which customers 
operated themselves, and a closed-circuit television console in a booth. The 
auto-tellers, Alex explained, were linked directly to computers at FMA Head-
quarters. 

“Nowadays,” he went on, “the public is conditioned to expect service, 
which is why there's a demand for banks to stay open longer, and at more con-
venient hours. Money shops like this one will be open twenty-four hours a 
day, seven days a week.” 
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«With staff here all that time?» Mr. Peacock asked. 
“No. In daytime we'll have a clerk on hand to handle queries. The rest of 

time there'll be one except customers.” 
“Aren't you afraid of robberies?” 
Alex smiled. 'The auto-teller machines are built like fortresses, with every 

alarm system known to man. And TV scanners – one in each money shop – 
are monitored at a control centre downtown. Our immediate problem isn't se-
curity – it's getting our customers to adapt to new ideas.' 

“It looks,” Ms Peacock said, “as if some have adapted already.” 
Though it was early – 9.30 am – the small bank already had a dozen people 

in it and other were arriving. Most were women who accept merchandising 
changes faster, which is probably why department stores have always been so 
innovative. Men are slower, but eventually women persuade them. 

Short lines had formed in front of the automatic tellers, but there was virtu-
ally no delay. Transactions were completed quickly after each customer had 
inserted a plastic identifying card and pressed a simple selection of buttons. 
Some were depositing cash or cheques, others withdrawing money. One or 
two had come to pay  bills - either for their bank card account or electricity 
and other public services. Whatever the purpose, the machine swallowed pa-
per and cash or spat them out at lighting speed. 

Ms Peacock pointed to the auto-tellers. “Have people learned to use these 
faster or slower than you expected?” 

“Much, much faster. It's an effort to persuade people to try the machines 
the first time. But once they have, they become fascinated, and love them.” 

“You always hear that humans prefer dealing with other humans, rather 
than machines. Why should banking be different?” 

“Those students I mentioned tell us it's because of privacy.” 
There really is privacy (Jill Peacock acknowledged in her by-lined, Sunday 

edition feature story), and not just with those Frankenstein-monster tellers. 
Sitting alone in a booth in the same money shop, facing a combination TV 

camera and screen, I opened an account and then negotiated a loan. 
Other times I've borrowed money from a bank I felt embarrassed. This time 

I didn't because the face in front of me on the screen was impersonal. The 
owner of it - a disembodied male whose name I didn't know – was miles away. 

“Seventeen miles, to be exact,' Alex had said. 'The bank officer you were talk-
ing with is in a control room of our downtown Headquarters Tower. From there 
he, and others can contact any branch bank equipped with closed-circuit TV.” 

Ms Peacock considered. “How fast, really, is banking changing?” 
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Technologically, we're developing more swiftly than aerospace. What you're 
seeing here is the most important development since introduction of the checking 
account and, within ten years or less, most banking will be done this way. 

“Will there still be some human tellers?” 
“For a while, but the bread will disappear quickly. Quite soon, the notion 

of having an individual count out cash by hand, then pass it over a counter will 
be antediluvian - as outmoded as the old-fashioned grocer who used to weigh 
out sugar, peas and butter, then put them into paper bags himself.” 

“It's all rather sad,” Ms Peacock said. 
“Progress often is.” 
Afterwards I asked a dozen people at random how they liked the new mon-

ey shops. Without exception they were enthusiastic.  
Judging by the large numbers using them, view is wide-spread and their 

popularity, Mr. Vandervoort told me, is helping a current savings drive... 
 

Ex. 1. Choose the best answer according to the information stated or implied 
in text B. 

1. In what way does the style of the novel differ from the scientific and pub-
licistic styles? 

a) it contains less terms; c) is easier to acquire; 
b) it creates a certain image; d) all of the above. 

2. What is the best title for the extract. 
a)Bank Shops; c) Cash Withdrawal; 
b) Money Frauds; d) New Technology. 

3. The advantages of the new bank shop are: 
a) it is open 24x7; c) privacy; 
b) security; d) all of the above. 

4. ATM does not perform the following operation: 
a) depositing cash or checks; c) transmitting money; 
b) withdrawing money; d) giving the balance of your account. 

5. Alex’s attitude to ATM is … 
a) skeptical; c) negative; 
b) admiring; d) perfunctory. 

6. Mr. Peacock’s attitude to ATM is… 
a) sad; c) melancholic; 
b) optimistic; d) uncertain. 

7. The way people felt in new money shops. 
a) no embarrassment; c) irritated; 
b) uncomfortable; d) confused. 
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8. What are the weak points of ATM? 
a) currency stealing; c) a limited number of services provided; 
b) lack of currency; d) all of the above. 

9. People prefer dealing with automatic tellers because … 
a) people do not feel embarrassed; c) they are given certain privileges; 
b) commissions are lower; d) it is easier to get a loan. 

10. A human teller is compared to … 
a) the old-fashioned grocer; c) old fashioned officer; 
b) successful entrepreneur; d) receptionist. 

 
Ex. 2. Be ready to discuss the following issues in the class. Make use of the 
new vocabulary you acquired. 
1. Speak on the advantages and disadvantages (if any) of the new branch banks. 
2. Describe the procedure of money transactions in a new branch bank. 
3. Imagine that one day you've come to such a bank. Speak about your im-

pressions. 
 
UNDERSTANDING  THROUGH  LISTENING 
 

Communication is the glue that holds organizations together. Communica-
tion assists organizational members to accomplish both individual and organi-
zational goals, as well as coordinate organizational activities. 

The pressure of time is an important barrier which prevents managers from 
communicating with their subordinates. 
Key 3 “Manage Your Time Wisely” is concerned with the problem of time 
pressure, the only resource we have on this planet.” As the lecturer says, “Eve-
ry second counts.” 
A. Listen to the lecture and comment on the following time robbers and solu-
tions: 

1. Lack of awareness. 
2. No planning. 
3. Lack of priorities. 

4. Action distraction. 
5. Procrastination. 
6. Lack of delegation. 

 
B. The lecturer suggests we should think of time as money invested to reach 
some goals. What about you? Are you making wise investments? What wastes 
your time without contributing to your effectiveness? How are you going to 
make use of the tips given in Key 3? 
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WRITING 
 
Task 1. Give your own ideas on organizing money shops in your country. Write a 
report for "Minsk News" about the first new branch bank, which has been set up in 
your city. You can start writing with the following words: “I’ve just visited a new 
branch bank opened recently and must admit that I was greatly impressed ...” 

Finish your story like this: "I wish you to become customers of this wonder 
of the new banking service". Make use of the following tips. 

Checklist for Writing Essays and Reports 
1. Has the subject been narrowed to a topic that can be covered in a few paragraphs? 
2. Does the composition deal with a single topic or idea? 
3. Does each paragraph begin with a clear and interesting topic sentence? 
4. Does the introduction present the main idea? Does it catch the reader’s attention? 

Does the body explain or support the main idea? Does the conclusion summariz-
es the information or comment upon it? 

5. Do the paragraphs work together to develop a single topic or idea that is the sub-
ject of the essay? 

6. Are the ideas presented in a clear, logical order? Are there sufficient details to 
develop each idea? 

 
Task 2. Make use of the table below and write a short essay to compare the 
macroeconomic theories of different schools of economic thought. Explain the 
difference between the Keynesian and the monetarist views on how an in-
crease in the money supply causes inflation. Note the similarity between the 
classical and the monetarist schools. You may use the following tips. 

Organizing an Argumentation Essay 
When writing an argumentation essay, the task of the writer is to convince the 

audience of the validity and superiority of her/his position. To do so, organization 
and structure are very important. 
 INTRODUCTION. The purpose of the introduction is to engage the reader’s in-

terest and clearly state the thesis, or main idea of the essay. The thesis statement 
should concisely identify the author’s position on the topic. 

 BACKGROUND. A background paragraph presents information necessary to 
understand the issues related to the topic and why the topic is controversial. This 
paragraph should treat the topic as objectively as possible. 

 ARGUMENTS. This section of the essay identifies the reasons usually in order 
of importance, that support the author’s position. It is important to support each 
reason with examples and details that prove the argument.  

 REFUTATION OF COUNTERARGUMENTS. The purpose of this section is to 
demonstrate that the author has examined the issue from both sides and chosen 
the superior position. To do so, the author should present each counterargument 
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and then refute, or disprove it. 
 CONCLUSION. To end the essay, the author should summarize the arguments 

both for and against and reiterate strongly his or her position. 
 

Comparison of Macroeconomic Theories 

Issue Classical Keynesian Monetarist 
 

   
 Adam Smith John Maynard Keynes Milton Friedman 
Stability of economy 
 
 
Price-wage  
flexibility  
 
Velocity of money 
 
Cause of inflation  
 
 
Causes of  
unemployment 
 
 
Effect of monetary 
policy  
 
 
Effect of fiscal 
policy 

Stable in long run at 
full employment 
 
Yes 
 
 
Stable 
 
Excess money supply 
 
 
Short-ran price and 
wage adjustment 
 
 
Changes aggregate 
demand and prices 
 
 
Not necessary 
 

Inherently unstable at 
less than full employ-
ment 
No 
 
 
Unstable 
 
Excess aggregate de-
mand 
 
Inadequate aggregate 
demand 
 
 
Changes interest rate, 
which changes invest-
ment and real GDP 
 
Spending multiplier 
changes aggregate de-
mand 

Stable in long run 
at full employment 
 
Yes 
 
 
Predictable 
 
Excess money sup-
ply 
 
Short-ran price and 
wage adjustment 
 
 
Changes aggregate 
demand and prices 
 
 
No effect because 
of crowding-out 
effect 

 
PROJECT 
 
Task 1. Make a report on the present-day monetary and fiscal policy of any 
country in the world. Use different sources: books, magazines, newspapers, 
the Internet, etc. Be ready to make a presentation in the class. 
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Task 2. Act as a head of the marketing department of a bank which offers a 
new service of home banking. Prepare a report about the service to attract the 
clients. 
 
Task 3. Make a research on the state-of-art incorporate lending in Belarus. 
Get ready to report on the subject. 
 
PROBLEM ISSUES 
 

Revise the material of Units 3.4–3.6 from the textbook and be ready to 
speak on the following issues: 
Banking 
 The main types of banks and their functions. 
 Types of accounts in a bank. 
 Types of services banks offer to their clients. 
 The two main ways in which banks lend money. 
 The main types of loans made by banks. 
 Banking in Britain/America/Belarus. 

Money and Monetary Policy 
 Money and its functions. 
 Different kinds of money (commodity, fiat, IOU money). 
 The demand and the supply for money. The basic motives for the transac-

tions demand, precautionary demand, and speculative demand. 
 Measures that can be taken to regulate the money supply. 
 The basic instruments of monetary policy. 

Fiscal Policy 
 Strong and weak points of the Keynesian theory. 
 Ways of promoting economic stability. 
 Discretionary and non-discretionary fiscal policies. 
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MODULE  4 
 
Self-Study for Unit 4.1–4.2 
 
SUPPLY  AND  DEMAND 
MARKET  STRUCTURE 
 
VOCABULARY  FOCUS 
 

Word Groups 
When noting down the vocabulary you learn, it is a good idea to write not just 

the word itself but also other words which are grammatically related. In this way, 
you can build up tables like the following one. 

 
Complete the table below. 

Nouns Verbs Adjectives 
 acquire  
  achievable 
interaction   
success   
promotion   
 expand  
  promising 
  innovative 
 compete  
  productive 

 
Words of Reporting 

While reporting ideas we choose a verb which most accurately reflects what 
was said and makes our speech more expressive. Below is a list of most common-
ly used verbs of reporting: to agree, to promise, to wonder, to argue, to claim, to 
confirm, to add, to reject, to suggest, to demand etc. 

 
Ex. 1. Match the verbs of reporting in column A with their meaning in column B. 

A B 
1) to agree a) to argue forcefully 
2) to deny b) to win someone over by reason or advice 
3) to promise c) to commit oneself to do or give 
4) to declare d) to come to an understanding 
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5) to refuse e) to make aware in advance of harm or danger 
6) to urge f) not to agree 
7) to suggest g) to say that something is not true 
8) to warn h) to request formally 
9) to persuade i) to propose 

10) to invite j) to state authoritatively 
 
Ex. 2. Read this extract from the minutes of a meeting in which “just-in-time” 
procedures are discussed. Choose the verb which suits the situation the best.  

Ms Andersson1 disagreed with/raised/objected to the problem of just-in-
time supply procedures. While she2 questioned/accepted/denied that they had 
saved the company a great deal of money in warehousing, she3 admit-
ted/claimed/doubted that they actually caused more problems than they 
solved. She4 added/replied/interrupted that she believed they had been in-
troduced simply because Japanese management techniques were fashionable. 

Ms Deiss5 acknowledged/disagreed/maintained that this was the real rea-
son. She6 argued/denied/boasted that an idea should be judged by its success 
and that just-in-time procedures had proved their effectiveness by saving money. 

Ms Andersson7 decided/replied/denied that they also led to considerable 
logistical problems due to the large amount of necessary transportation. 

Mr. Blasetti8 admitted/advised/disagreed with abandoning the use of just-
in-time procedures. 

The Chairman9 admitted/urged/appealed that it was desirable but doubted 
whether the solution could be applied. 

Ms Deiss10 wondered/asked/inquired whether the logistics problem was 
as bad as stated. 

The Chairman11 concluded/encouraged/continued the discussion at this point 
and12 discussed/recommended/remembered obtaining further information. 

 
“No!” shouted Mr. Bigsby, slamming his fist down on the table. The floor 
shook, the walls rumbled. Mr. Watson turned askew. 'Y-y-you m-m-mean w-w-
we...” The words wouldn't come out. He seemed to choke on each syllable.” 
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Ex. 3. Give the English equivalents for the following: 
a) превышать спрос; потребительский рынок; доход на человека/на душу 

населения; потребительские товары; объем промышленного производ-
ства; перекрестная эластичность спроса; 

b) чистая монополия; бесценовая конкуренция; не допустить слияния 
компаний; внешний вид изделия; жесткие конкуренты; надежность 
и долговечность товара; ценообразование по принципу «издержки-
плюс»; конкурентоспособная цена; оптовая торговля; розничная 
торговля. 

 
Ex. 4. Check your vocabulary while translating the sentences into English. 
1. Насколько спрос на товар чувствителен к изменению цены? 
2. Существует обратная связь между ценой и величиной спроса. 
3. Цены снижаются до тех пор, пока не достигается цена равновесия. 
4. С целью увеличения объема продаж товар продается со скидкой. 
5. Компания устанавливает монопольные цены на предметы потребления. 
6. Антимонопольное законодательство вступит в силу после обсуждения 

в парламенте. 
7. Почти каждый день мы слышим о слиянии каких-либо компаний. 
 
Quiz 
 
A. The following sentences are incomplete. Choose the one word or phrase 
that best completes the sentence. 

1. The greater the demand, … the price. 
a) higher; 
b) high; 

c) the higher; 
d) the high. 

2. … in the world export diamonds. 
a) Only little nations; 
b) Only few nations; 

c) Only a little nations; 
d) Only a few nations. 

3. … the law of demand consumers will ordinarily buy larger quantities of 
units of a product at a low price than they will at a higher price. 
a) In accordance of; 
b) In accordance to; 

c) According with; 
d) According to. 

4. The price … which goods are sold is determined by the interaction of 
both demand and supply. 
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a) at; 
b) with; 

c) for; 
d) in. 

5. A demand curve shows how many products will be … at different prices. 
a) demand; 
b) demanding; 

c) demanded; 
d) being demanded. 

6. The law of demand and supply was first worked … by D. Lardner, an 
Irish professor of philosophy. 
a) through; 
b) out; 

c) back; 
d) off. 

7. Whole-grain food products … in most large supermarkets across the U.S. 
and Canada. 
a) now can purchase; 
b) can now be purchased; 

c) now to purchase; 
d) the purchase of which. 

8. Prices for bikes can run … $250. 
a) as high as; 
b) as high to; 

c) so high to; 
d) so high as. 

9. To generate income, magazine publishers must decide whether to in-
crease the subscription  price or … . 
a) to sell advertising; 
b) if they should sell advertising; 

c) selling advertising; 
d) sold advertising. 

10. The level of aggregate demand is … factor in the economic system. 
a) the most important determined; c) the more important determined; 
b) the most important determining; d) the more important determining. 

 
 
B. Choose the correct option. 
1. The cost of a good in terms of the amount of other goods forgone in order 

to allow its production is called … 
a) a fixed cost; 
b) a variable cost; 

c) economic rent; 
d) an opportunity cost. 

2. The economizing problem may be defined as the attempt to allocate re-
sources among various production uses in the most efficient manner. The 
necessity of dealing with the problem is caused by … 

a) the law of increasing costs; 
b) scarcity; 

c) the “Invisible Hand” doctrine; 
d) the division of labor. 

3. The production possibility (or transformation) curve illustrates the basic 
principle that … 
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a) an economy will automatically seek that level of output at which all of 
its resources are employed; 

b) an economy's capacity to produce increases in proportion to its popula-
tion size; 

c) if all the resources of an economy are in use, more of one good can be 
produced only if less of another good is produced; 

d) None of the above. 
4. The production possibility curve of two goods is usually drawn concave, 

as viewed from the origin, because … 
a) all resources are scarce; 
b) of the Law of Diminishing Returns; 
c) not all economic resources can be used equally efficiently in the alterna-

tive uses; 
d) of a convention. 

5. Assume that the demand for product A is downward sloping. If the price 
of A falls from $3.00 to $2.75. 
a) the demand for A will fall; 
b) the demand for A will rise; 
c) the quantity demanded of A will fall; 
d) the quantity demanded of A will rise. 

6. One reason why the quantity demanded of a good tends to rise as its price 
falls is that … 
a) the decrease in price shifts the supply downward; 
b) the decrease in price shifts the demand curve upward; 
c) people's real incomes are greater so they increase their consumption of 

the good; 
d) demand has to rise to restore equilibrium after a price fall. 

7. As the equilibrium price of butter decreases … 
a) the demand curve for margarine shifts to the left and downward; 
b) the demand curve for margarine shifts to the right and upward; 
c) the demand curve for margarine remains the same; 
d) the supply curve for margarine shifts left and downward. 

8. Price ceilings and price floors… 
a) shift supply and demand curves and, therefore, have no effect on the ra-

tioning of prices; 
b) clear the market; 
c) always result in shortages; 
d) interfere with the rationing function of prices. 
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TARGETING  GRAMMAR 
 
Ex. 1. Open the brackets. Use the correct voice and tense-form. 
1. These goods (produce) in Minsk and (export) to different countries. 
2. Corporate income (tax) twice. 
3. The size of the company (measure) often in terms of its assets. 
4. Partnerships (find) most often in professions, such as law, medicine, and 

accounting. 
5. First-line managers (call) usually supervisors. 
6. Efficiency and effectiveness (interrelate). 
7. Goods and services (purchase) and (sell), credit (extend) to customers, 

debts (incur) and cash (receive) and (pay out). 
8. The user of any accounting report needs to understand the standards which 

(use) in preparing that report. 
 
Ex. 2.Match the following signs with their definitions: 
cigarettes mustn’t be smoked; cars can’t be parked; money can be exchanged; 
information can be obtained; cases must be opened; computers can be con-
nected; passports must be shown; telephone calls can be made. 

 
1   _________________________      5   _________________________ 
2  _________________________       6   _________________________ 
3   _________________________      7   _________________________ 
4  _________________________       8   _________________________  
 
Ex. 3. Here is an extract from a meeting in which a company's financial prob-
lems are being discussed. Complete the report of the meeting below. Mind the 
sequence of tenses. 
John:  We face a serious problem and need to cut the company's running 

costs by at least 12 per cent. If we don't, then we may face closure. 
Mary: So, why don't we look for areas where savings can be made?  
Alan:  I can't agree with the proposed budget cut. In fact, if my depart-

ment's budget is reduced, it will be very difficult for us to meet the 
targets.  

John:  Yes, but please remember that if we can't make the savings, then 
there will be no targets to meet. 

Alan:  But if my budget is cut, then there will be no products to sell. Un-
less we have the new products for the beginning of next year, 
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we'll lose many of our customers. Then we'll be in the same posi-
tion as we were when we started 10 years ago.  

John:  I realize that we face a serious problem, but we need to find a 
workable solution. 

 

1. John pointed out that the company______________.2. We warned 
that______________. 3. Mary suggested______________. 4. Alan stated 
that______________. 5. He warned that______________. 6. John reminded 
him that______________. 7. Alan replied that______________. 8. He added 
that ______________ and that then they would be in the same position they 
were______________ . 9. John answered that_______________, but empha-
sized that_______________. 
 

Quiz 
 
In questions 1–10 each sentence has four underlined words or phrases. Identi-
fy the one underlined word or phrase marked A),B),C) or D) that must be 
changed and correct the mistake. 

1. Small drops in (A)business activity (B)is called recessions, (C)while sub-
stantial declines (D)are called depressions. 

2. Scarcity (A) is resulted from (B)a misbalance between (C)unlimited wants 
and (D)relatively limited resources. 

3. You can write a cheque to yourself or (A)a third party and the bank (B)is 
obliging (C)to pay whenever the cheque (D)is presented. 

4. The crucial feature of banks (A)are that some of their liabilities (B)are used 
as a means of payment, and (C)therefore part of (D)the money stock. 

5. In 1605 a Dutchman, Simon Stevin, (A)advocated that (B)the profit and  
loss account should (C)produce at (D)yearly intervals.  

6. As the demand (A)increases, manufactures who previously produced only 
a large luxury car, (B)is compelled (C)to make (D)a smaller model in or-
der to compete in the market. 

7. Public Opinion Magazine reported that 57 percent of Americans (A)strongly 
(B)believe that mothers with young children (C)should not work outside of the 
home unless (D)their families badly needed the extra income. 

8. He (A)has been hoped for a rise for (B)the last four months, but his boss is 
reluctant (C)to give him (D)one. 

9. Public relations (A)concern primarily with people outside (B)the target 
market, although (C) they (D)may include them. 

10. A new product (A)should judge not (B)by the promises made in commercials 
and advertisements, (C)but also by the results (D)demonstrated in actual use. 
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EVALUATING  THROUGH  READING 
 
Text A 
The passage below describes US monetary system. Scan it for the main ideas. 
Then skim it to choose the best answer to the questions that follow the passage. 

In the American colonies there was little money. England didn’t supply 
colonies its coins and it didn’t allow the colonies to make their own coins, ex-
cept for the Massachusetts Bay Colony, which received permission for a short 
period in 1652 to make several kinds of silver coins. England wanted to keep 
money out of America as a means of controlling trade: America was forced to 
trade only with England if it didn’t have the money to buy products from other 
countries. The result during this pre-revolutionary period was that the colonies 
used various goods in place of money: beaver belts, Indian wampum, and to-
bacco leaves were all commonly used substitutes for money. The colonists al-
so made use of any foreign coins they could obtain. Dutch, Spanish, French, 
and English coins were all in use in the American colonies. 

During the Revolutionary War, funds were needed to finance the war, so 
each of the individual states and the continental congress issued paper money. 
So much of this paper money was printed that by the end of the war, almost no 
one could accept it. As a result, trade in goods and the use of foreign coins still 
flourished during this period. 

By the time the Revolutionary War had been won by the American colo-
nists, the monetary system was in a state of total disarray. To remedy this situ-
ation, the new Constitution of the US, approved in 1789, allowed congress to 
issue money. The individual states could no longer have their own money 
supply. A few years later, the Coinage Act of 1792 made the dollar the official 
currency of the US and put the country on a bimetallic standard. In this bime-
tallic system, both gold and silver were legal money, and the rate of exchange 
of silver to gold was fixed by the government at sixteen to one. 
 
1. The passage mainly discusses … 

a) American money from past to present; 
b) the English monetary policies in colonial America; 
c) effect of the Revolution on the American money; 
d) the American monetary system of the seventeenth and eighteenth centu-

ries. 
2. The passage indicates that during the colonial period, money was … 

a) supplied by England; 
b) coined by the colonists; 

c) scarce; 
d) used extensively for trade. 
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3. The expression ‘a means of’ in line 5 could best be replaced by … 
a) an example of; 
b) a method of; 

c) a result of; 
d) a punishment for. 

4. Which of the following is NOT mentioned in the passage as a substitute for 
money during the colonial period? 

a) Wampum; 
b) Cotton; 

c) Tobacco; 
d) Beaver furs. 

5. How was the monetary system arranged in the Constitution? 
a) Only the US Congress could issue money. 
b) The US officially went on a bimetallic monetary system. 
c) The dollar was made the official currency of the U.S. 
d) Various state governments, including Massachusetts, could issue money. 

 
Text B 
As you read the text The Verger by Somerset Maugham, think in what way Al-
bert had good business sense. What is your general impression of the text? 
While reading the text think how the author develops the following: 

– If you have to survive you become inventive. 
– You could built up a business and amass a fortune without being able to 

read and write. 
– Strange how things come to you when you least expect it. 

Albert Edward Foreman had been verger at St. Peter's, a fashionable church 
in Neville Square, London, for sixteen years. Albert Edward was very proud 
of his job and his church. But there was one special feature about Albert: he 
couldn't read and write. When one day a new vicar discovered this, he told 
him that unless he learnt to read and write within three months, he would lose 
his job. Albert Edward refused and the vicar gave him a month's notice to 
leave. That evening Albert sadly locked the church and began to walk home. 

Albert Edward was a non-smoker and a total abstainer, but with a certain 
latitude; that is to say he liked a glass of beer with his dinner and when he was 
tired he enjoyed a cigarette. It occurred to him now that a cigarette would 
comfort him and since he did not carry them he looked about him for a shop 
where he could buy a packet of Gold Flake. He did not at once see one and 
walked on a little. It was a long street but there was not a single shop where 
you could buy cigarettes. 

“That's strange”, said Albert Edward. 
To make sure, he walked right up the street again. No, there was no doubt 

about it. He stopped and looked reflectively up and down. 
“I can't be the only man who walks along this street and wants a cigarette”, 
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he said. “A person who had a little shop here selling tobacco and sweets would 
do very well.” He stopped suddenly. 

“That's an idea”, he said. “Strange how things come to you when you least 
expect it”. He turned and walked home and had his tea. 

Next day he went along the street and by good luck he found a little shop to 
let that looked as though it would exactly suit him. Twenty-four hours later he 
had taken it, and when a month later after that he left St. Peter's, Neville 
Square, for ever, Albert Edward Foreman set up in business as a tobacconist 
and newsagent. His wife said it was a dreadful come-down after being a ver-
ger at St. Peter's, but he answered that you had to move with the times, the 
church wasn't what it was.  

Albert Edward did very well. He did so well that in the course of ten years 
he had acquired no less than ten shops and he was making money hand over 
fist. He went round to all of them himself every Monday, collected the week's 
takings and took them to the bank. 

One morning when he was there paying in a bundle of notes and a heavy 
bag of silver, the cashier told him that the manager would like to see him. He 
was shown into an office and the manager shook hands with him. 

“Mr. Foreman, I wanted to have a talk with you about the money you've 
got in deposit with us. Do you know exactly how much it is?” 

“Not within a pound or two, sir; but I've got a pretty rough idea”. 
“Apart from what you paid in this morning, it is a little over thirty thousand 

pounds. That's a very large sum of money to have on a deposit and I should 
thought you would do better to invest it.” 

“I wouldn't want to take any risks, sir. I know it's safer in the bank.” 
“You needn't have the least anxiety. We'll make you out a list of absolutely 

gilt-edged securities. They'll bring you in a better rate of interest than we can 
possibly afford to give you”. 

A troubled look settled on Mr. Foreman's distinguished face. “I've never 
had anything to do with stocks and shares and I would have to leave them all 
in your hands”, he said. 

The manager smiled. “We'll do everything. All you'll have to do next time 
you come in is just sign some forms”. 

“I could do that all right”, said Albert Edward uncertainly. “But how 
should I know what I was signing?” 

“I suppose you can read”, said the manager a trifle sharply. 
Mr. Foreman gave him a disarming smile. 
“Well, sir, that's just it. I can't. I know it sounds funny, but there it is. I can't read 

or write, only my name, and I only learnt to do that when I went into business”. 
The manager was so surprised that he jumped up from his chair. “That's the 
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most extraordinary thing I've ever heard”. 
“You see, it's like this, sir. I never had the opportunity until it was too late 

and then somehow I wouldn't. I got obstinate, if you know what I mean”. 
The manager stared at him as though he were a prehistoric monster. 
“And do you mean to say that you've built up this important business and 

amassed a fortune of thirty thousand pounds without being able to read and 
write? Good God, man, what would you be if you had been able to?” “I can 
tell you that, sir,” said Mr. Foreman, a little smile still on his aristocratic fea-
tures. “I'd be a verger of St. Peter's, Neville Square”. 
 
Ex. 1. After reading the text, choose the best  answer to each question. Answer 
all questions on the basis of what is stated or implied in that text. You may re-
fer back to the text. 
1. Albert Edward Foreman became a businessman because … 

a) he wanted to deposit money; c) he had dreamt about it since childhood; 
b) he could not read and write; d) wanted to invest money. 

2. Albert left his job as verger because … 
a) he didn't like it; 
c) he was asked to leave; 
b) he couldn't do it as there was so much reading and writing involved; 
d) his salary was too low. 

3. Albert opened a tobacco and sweets shop because… 
a) there wasn't one in the street where he lived; 
b) he had always wanted to; 
c) his bank manager had advised him to do so; 
d) his family insisted on it. 

4. The bank manager wanted to see Albert because… 
a) he knew that Albert was having financial problems; 
b) he wanted to know how Albert had made so much money; 
c) he thought Albert should invest his money more sensibly; 
d) he wanted to get a commission. 

5. When the bank manager found out that Albert couldn't read and write he was… 
a) angry; b) amazed; c) amused; d) happy. 

6. Albert said that if he had been able to read and write, he would have… 
a) had a different type of job altogether; c) made a lot more money; 
b) remained in his old job; d) retire. 

7. The manager stared at Albert as though he were … 
a) a prehistoric dinosaurs; c) an unusual customer; 
b) a relict; d) a prehistoric monster. 
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Ex. 2. Complete the references. What do the underlined words refer to? 
1. He didn't at once see one and walked on a little. 
2. Twenty-four hours later he had taken it. 
3. “That's an idea”, he said. 
4. His wife said it was a dreadful come-down. 
5. He went down to all of them himself every Monday. 
6. I should have thought you would do better to invest it. 
7. “I could do that all right”, said Albert uncertainly. 
 
Ex. 3. List the main events of Albert’s life. 
 
UNDERSTANDING  THROUGH  LISTENING 
 

Ethics can affect managerial work in any number of ways. Relationship of 
the firm to the employee is an area of specific concern. Example issues in-
clude hiring and firing, wages and working conditions, early retirements and 
reprimands, etc. Almost anything can be a stressor, the so called environmen-
tal factor which results in a stress. 

In Key 4 “Learn to Manage Stress” the lecturer discusses the problem of 
stressor and stress and dwells on the importance for a manager to provide a 
less stressful environment for the employees. 
A. Listen to the lecture. Agree or disagree with the following statements. If 
you don’t agree, explain what is wrong about them. 
1. Stress is a psychological state resulting from stressors. 
2. All stresses are bad. 
3. There are three types of behavior patterns. 
4. Type A experiences stresses much more than type B. 
5. There are only a few signs of stress, so it is difficult to foresee it. 
6. The lecturer gives useful tips how to avoid stress. 
 
B. Answer the questions 
1. What is the difference between stressors and stress? 
2. What is distress? 
3. What are types A and B behavior patterns? 
4. What are signs of stress? 
5. What can be done about stress? 
6. How can a leader provide a less stressful environment? 
 
EVALUATING  THROUGH  WRITING 
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Task 1. Write an essay on the basis of the story The Verger, prove that Albert 
had a good business sense. The following ideas can help you: a) he spotted a 
need and acted on it promptly b) he bought the shop before he left his job at 
the church; c) he saw an opportunity and expanded it; d) he gave personal time 
and attention to all of his shops. What is ironic about the story? Mind the fol-
lowing tips. 

Make sure you develop the topic sentence which starts each paragraph. Link your 
paragraphs with one of these phrases: 
The first point: First/firstly/first of all...; My first point /reason is that... 
Subsequent points: Secondly, thirdly, ...; Also, ...; In addition to this, ... ; Another 
thing/point/reason is ... 
The last point: Finally, ... ; As well as all this, ...; My final point/reason is ... 

 
Task 2. Find an article in a newspaper, journal or the Internet about competition 
on the world market. Write an abstract and be ready to present it in the class. Use 
the following tips to write it. Make use of the following tips. 

Abstract 
An abstract summarizes, in one paragraph, the major aspects of the entire pa-

per in the following prescribed sequence: the question investigated (or purpose) -
state the purpose very clearly in the first or second sentence; design and methods 
used - clearly express the basic design of the study and briefly describe the basic 
methodology used; the major findings or trends -report those results, identify 
trends; and a brief summary of your interpretations and conclusions - state the 
implications of the results. 

The abstract allows you to elaborate on each major aspect of the paper. The 
length of your abstract should be kept to about 200-300 words maximum. Limit 
your statements concerning each segment of the paper (i.e. purpose, methods, re-
sults, etc.) to two or three sentences, if possible. The abstract helps readers decide 
whether they want to read the rest of the paper, or it may be the only part they 
can obtain via electronic literature searches or in published abstracts. Therefore, 
enough key information (e.g., summary results, observations, trends, etc.) must 
be included to make the abstract useful to someone who may to reference your 
work. 
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How do you know when you have enough information in your Abstract? A 
simple rule-of-thumb is to imagine that you are another researcher doing a study 
similar to the one you are reporting. If your abstract was the only part of the pa-
per you could access, would you be happy with the information presented there? 
Style: The abstract is ONLY text. Use the active voice when possible, but much 
of it may require passive constructions. Write your abstract using concise, but 
complete, sentences, and get to the point quickly. Use past tense.  

The abstract SHOULD NOT contain: lengthy background information, refer-
ences to other literature, elliptical (i.e., ending with ...) or incomplete sentences, 
abbreviations or terms that may be confusing to readers, any sort of illustration, 
figure, or table, or references to them.  

Strategy: Although it is the first section of your paper, the abstract must be 
written last since it will summarize the paper. To begin composing your abstract, 
take whole sentences or key phrases from each section and put them in a sequence 
which summarizes the paper. Then set about revising or adding words to make it 
all cohesive and clear. As you become more proficient you will most likely com-
pose the abstract from scratch. Check your work: Once you have the completed 
abstract, check to make sure that the information in the abstract completely agrees 
with what is written in the paper. Confirm that all the information appearing the 
abstract actually appears in the body of the paper. 

 
PROJECT 
 
Task 1. Make a research on crashes that have recently happened in the world. 
Compare them with the crashes of previous periods. 
 
Task 2. Study supply and demand on the housing market of Belarus. How does 
it influence real estate price? 
 
EVALUATING  ISSUES 
 

Revise the material of Units 4.1–4.2 from the textbook and be ready to 
speak on the following: 
Supply and Demand 

 The relation of the supply of a commodity to its price. 
 Factors that affect the demand for a commodity. 
 The meaning of the concept ‘ the price elasticity of demand’. 
 Interrelation of demand and supply in setting up the price. 
 Equilibrium price. 
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Market Structure 

 The essence of three pricing strategies : cost-plus pricing, competitive pric-
ing, value pricing. 

 The difference between cost-plus pricing, competitive pricing and value 
pricing. 

 Define market leaders, challengers and followers. 
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MODULE  5 
 
Self-study material for Units 5.1–5.2 
 
INTERNATIONAL TRADE 
GLOBAL MARKET AND DEVELOPING NATIONS 
 
VOCABULARY FOCUS 
 

Guessing Meaning from Context 
If you do not know the meaning of a word you read, you may be able to dis-

cover its meaning from the words that surround it. Look at the following extract. 
 

IBM SETS UP OFFSHOOTS 
TO RIVAL CHEAP PC CLONES 

IBM has created independent wholly-owned subsidiaries in 
the UK and Canada to sell low-cost personal computers that 
will compete with cheap look-alikes manufactured in the 
Far East. 

 
We can see that set up and created are close in meaning, as are offshoots  and 
wholly-owned subsidiaries, rival and compete with, cheap and low-cost, clones 
and look-alikes. 

 
Ex. 1. Various nationalities are involved in international trade. The most 
common suffixes for nationalities (and the adjectives from countries) in Eng-
lish are: 

-ian   -an  -ean  ish  -is  -i 
a) What are the names of nations from these countries? 

Belgium, Norway, Germany, Korea, USA, Denmark, Finland, Japan, Chi-
na, Portugal, Vietnam, Iraq, Israel, Kuwait, Belarus, Ireland, Sweden. 
 
b) The adjectives from these countries are irregular. Do you know them? 

Netherlands, Switzerland, Greece, Thailand, Philippines, Wales, Scotland. 
 
Ex. 2. Revise the material to give the English equivalents for the following: 
a) низкая цена на внутреннем рынке; лицензия на экспорт; ограничения, 

наложенные на другие страны; абсолютное преимущество; сравни-
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тельное преимущество; таможенная пошлина; юридический запрет 
торговой деятельности; ограничение; тариф/пошлина/расценка; 

b) возмещать/компенсировать; неудачник/побежденный; передвинуться 
на второе место; доминировать на всемирном рынке; запаздывать; до-
стижения/опыт; неохотно; в лучшем случае; в худшем случае; оспари-
вать превосходство; многонациональные компании; мировое произ-
водство; большая восьмерка; обесценивать валюту; сальдо платежей; 
валютно-финансовые проблемы. 

 
Ex. 3. Render the statements in English. 
1. Маловероятно, что эти страны изменят свою политику. 
2. Иногда сложно понять разницу между видимым и невидимым экспор-

том и импортом. 
3. Важно предотвратить ситуации, когда страна обесценивает валюту с 

целью создания благоприятных условий для экспорта. 
4. Цель ВВФ – создавать благоприятные условия для международной 

торговли. 
5. Вклад США составляет 25 % фонда. 
6. Международный банк реконструкции и развития был создан в 1944 г. 
7. Целью МБРР является привлечение иностранных инвестиций. 
8. Странам предоставляются гарантии или возможность участия в займах 

и иных капиталовложениях. 
 
Quiz 
 
A. Choose a word or phrase that best completes the sentence. 

1. Many countries, such as the United Kingdom and New Zealand, are … 
dependent on international trade. 
a) favourably; 
b) heavily; 

c) perfectly; 
d) grossly. 

2. The fact that labour costs are lower in other countries … us at a tremen-
dous disadvantage. 
a) makes; 
b) does; 

c) puts; 
d) sells. 

3. If a country has a … currency, importers and exporters may have to keep 
changing the prices of their goods. 
a) swimming; 
b) flying; 

c) flowing; 
d) floating. 
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4. Some countries try to be … in certain commodities so that they are not 
dependent on imports. 
a) economic; 
b) sufficient; 

c) self-sufficient; 
d) self-financing. 

5. It’s better to start exporting on a small … and then expand if things go well. 
a) measure; 
b) measurement; 

c) scale; 
d) rate. 

6. Because of high shipping costs, the manufacturer failed to deliver our 
furniture, and we had to … the problem. 
a) license; 
b) lease; 

c) move; 
d) handle. 

7. The government has imposed protective tariffs to stop the … of cheap 
imports which threatened to destroy domestic industries. 
a) rain; 
b) famine; 

c) flood; 
d) storm. 

8. Some manufacturers were accused of …, in other words selling goods 
abroad at a lower price than they were sold domestically. 
a) dumping; 
b) revaluing; 

c) flooding; 
d) devaluation. 

9. Employing more staff has reduced our … time in the port. 
a) turning; 
b) turn-round; 

c) turn back; 
d) turnover. 

10. The technical … for electrical equipment can vary from country to 
country. 
a) justification; 
b) rules; 

c) specifications; 
d) uniforms. 

11. Many goods coming here are subject … customs duty. 
a) for; 
b) to; 

c) of; 
d) with. 

12. Among other things, a … contains details of the goods, their destination 
and the name of the ship carrying them. 
a) bill of lading; 
b) way-bill; 

c) bill of exchange; 
d) receipt. 

13. The person the goods are sent to is called a … . 
a) consignor; 
b) consignee; 

c) commissioner; 
d) master. 

14. She looked at the … to check where the goods were produced. 
a) certificate of origin; 
b) test certificate; 

c) postmark; 
d) trade mark. 
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B. Choose the correct option. 
1. A necessary assumption of the theory of comparative advantage if we are to 

prove gains from trade is … 
a) one country cannot have an absolute advantage in the production of 

both goods. 
b) one country must be relatively more efficient in the production of one of 

the goods. 
c) one country must be considerably larger than the other. 
d) factors of production have to be free to move between countries. 

2. Trade based on comparative advantage improves allocational efficiency because… 
a) less productive countries do not produce anything at all. 
b) absolute efficiency determines which country will produce each product. 
c) of specialization based on relative efficiency. 
d) everyone and every country all benefit equally from it. 

3. The infant-economy argument for tariff protection … 
a) is true if a country specializes in the production of only one good. 
b) contradicts the theory of comparative advantage. 
c) says that the long-run terms of trade are always shifting against agricul-

tural products. 
d) is valid if the production-possibility curve can be shifted outward in the 

direction of a new comparative advantage. 
4. By the "terms of trade," we mean … 

a) the difference between exports and imports. 
b) the ratio of exports to imports. 
c) the difference between current account and capital account. 
d) the ratio of export prices to import prices. 

5. Which one of the following arguments for a tariff may be a valid economic 
argument, in the sense of benefiting all countries in the long ran? 
a) The peril-point tariff. 
b) The cheap-foreign-labour. 
c) The terms of trade. 
d) The infant industry. 

 
TARGETING  GRAMMAR 
 
Ex. 1. Open the brackets in each of the following conditional sentences. 
1. If we (reach) agreement we would sign the contract with our foreign part-

ners the same day. 
2. If he (convince) his German supplier then he (have) no problems today. 
3. If the opportunity (arise), be sure I will help you. 
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4. If you (come) we'll discuss it in detail. 
5. Unless there is a major problem, we (need) only one day. 
6. If we have good advertising, the product (be) a success. 
7. If there (be) an easy solution, we would have avoided the problems. 
8. If we had taken your advice, we (spend) more money. 

 
Ex. 2. Choose the correct option of the Subjunctive Mood. 
1. If you ... I will get you a job in this company. 

a) liked; c) like; 
b) had liked; d) will like. 

2. I wish she ... payment together with their last order. 
a) had enclosed; c) enclosed; 
b) enclose; d) would enclose. 

3. He suggests that they ... the specifications of their products. 
a) confirming; c) had confirmed; 
b) should confirm; d) will be confirmed. 

4. If most of the employees ... longer notice of the last meeting, they... it. 
a) had, would attend; c) had had, would attend; 
b) had had, would have attended; d) had; will attend. 

5. If you had helped me, I.... a business plan long before. 
a) will prepare; c) would be preparing; 
b) would prepare; d) would have prepared. 

6. If you ... less conservative and more adaptable to change things you could 
have capitalized on the situation then. 

a) are; c) were; 
b) will be; d) had been. 

7. It is important the suppliers ...what the customers want and when they want. 
a) delivered; c) should deliver; 
b) had delivered; d) would delivered. 

8. He suggested that all the relevant documents.... to the lender or investor in 
advance of a meeting. 

a) should send; c) has sent; 
b) should be sent; d) were sent. 

 
Ex. 3. Translate into English. 
1. Если бы Бундесбанк не удерживал процентную ставку на таком высо-

ком уровне, долг компании не возрос бы до такого уровня. 
2. Жаль, что они не выполнили квартальный план по развитию компании 

в указанные сроки. 
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3. Пора, чтобы государство сократило свое влияние на деятельность 
Центробанка. 

4. Если бы США не сократили квоты на ввоз китайского текстиля, это 
нанесло бы урон национальным производителям. 

 
Quiz 
 
In questions 1–10 each sentence has four underlined words or phrases. Identi-
fy the one underlined word or phrase marked A),B),C) or D) that must be 
changed and correct the mistake. 

1. (A)But for the crisis he (B)hadn’t lost his job and (C)would be well off 
(D)at present. 

2. I suggest the rest of the stockholders (A)will receive (B)their reports (C) 
by mail along with a copy of (D)today’s proceedings. 

3. Let you and (A)me agree (B)to cancel the last shipment unless the compa-
ny (C) would meet the conditions of (D)our original contract.  

4. It is necessary that the direction (A)will sign (B)all (C)of the copies, not 
just the (D)top one. 

5. It’s time you (A) remembered that the six main parts of (B) a business let-
ter are the address, the inside address, the salutation, the body,(C) the clos-
ing, and (D)the signing the letter. 

6. It is (A)important for the total (B)functioning of the company that we (C) 
maintained the records of sales and costs for (D)all the departments. 

7. (A)It’s time we (B)will get down to (c)business more (D)seriously. 
8. If only I(A) would have paid (B)the (C)cheque before they decided to 

(D)raise the prices. 
9. If she (A)hadn’t refused to work (B)overtime, she (C)will have got (D)a 

promotion. 
10. If you(A)had obtained (B) a sound professional advice on running your 

business, you (C)wouldn’t have experienced (D)such difficulties. 
 
EVALUATING  THROUGH  READING 
 

Text A 
Skim the text for the main ideas. Then scan it to choose the best answer to the 
questions 1–6. 

The United States had just finished with the turmoil of World War I when 
the 1920’s were upon it. This decade, one of the most colourful in U.S. histo-
ry, was commonly referred to as the Roaring Twenties. At various times it was 
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nicknamed the Jazz Age and the Dollar Decade. Whatever the label, this era 
brought economic growth, rising wealth, and lasting social and political 
changes. 

During the 1920’s, an expanding economy resulted in exploding business 
profits and an increased standard of living for most Americans. In less than ten 
years, the national income jumped by over 40%. Much of this increase can be 
attributed to the use of labour-saving machinery that allowed workers to pro-
duce goods more quickly and less expensively. 

Americans were encouraged their new-found wealth on consumer purchas-
es. Even low-income families could afford to buy an automobile, and the use 
of credit allowed millions of American families to acquire luxury items such 
as refrigerators and washing machines. Promises of great wealth convinced 
many Americans to invest in the stock market, also on borrowed money. 

Ironically, it was obsession with profits and consumption that eventually 
brought an end to the prosperity of Dollar Decade. Also, politicians and the 
American public viewed business as the foundation of society leading to the 
philosophy that the economy could regulate itself best without government 
controls. By 1929 the U.S. economy was heading for trouble, and the illusion 
of prosperity was broken by the catastrophic stock market crash on October 29 
of that year. 
 
1. What is the main topic of this passage? 

a) A colourful era in U.S. history; 
b) The turmoil of World War I; 
c) The nicknames of various decades; 
d) Lasting social and political changes. 

2. According to the passage, the U.S. national income rose dramatically in the 
1920’s primarily due to … 
a) a stable economy; 
b) a declined standard of living; 
c) the use of labour-and cost-saving equipment; 
d) a redistribution of wealth. 

3. According to the passage, how did many Americans pay for their luxury 
purchases? 
a) with disposable income; 
b) with stock market profits; 
c) with money from their savings accounts; 
d) with money borrowed on credit. 

4. It can be inferred that the 1920’s were nicknamed the Dollar Decade be-
cause of … 
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a) a falling standard of living; 
b) preoccupation with making money and consuming; 
c) the introduction of washing machines and refrigerators; 
d) restricted access to credit. 

5. In the last paragraph, the author uses the expression “the illusion of pros-
perity” to suggest that … 
a) the economy was in worse shape that anyone thought; 
b) investment in the stock market was a smart move; 
c) the economy was capable of regulating itself; 
d) business was the basis of American society. 

6. It can be inferred that the stock market crash of 1929 was caused largely by … 
a) an overly efficient business philosophy; 
b) the failure of Americans to invest in the market; 
c) lack of government control over credit; 
d) disaffection for the great and overindulgence of the decade. 

 
Text B 
As you read the extract from The Moneychangers by Arthur Hailey, pay spe-
cial attention to phrasal expressions. Make the list of them. Think of the best 
way to render them in Russian. Guess the meaning of the underlined words 
from the context. 

This is first Mercantile American Bank, the FMA money trader snapped 
crisply into the telephone; he had it cradled expertly between his shoulder and 
left ear so his hands were free. 

“I want six million dollars overnight. What's your rate?” 
From the California West Coast the voice of a money trader in the giant 

Bank of America drawled, “Thirteen and five eights.” 
“That's high,” the FMA man said. 
“Tough titty.” 
The FMA trader hesitated, trying to outguess the other, wondering which 

way the rate would go. From habit he filtered out the persistent drone of voic-
es around him in First Mercantile American's Money Trading Centre – a sensi-
tive, security-guarded nerve core in FMA Headquarters Tower. It was in cen-
tres like this that much of a big band's profit was made – or could be lost. 

Reserve requirements made it necessary for a bank to hold specific 
amounts of cash against possible demand, but no bank wanted too much idle 
money or too little. Bank money traders kept amounts in balance. 

“Hold, please,” the FMA trader said to San Francisco. He pressed a “hold” 
button on his phone console, then another button near it. 
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A new voice announced, “Manufacturers Hanover Trust, New York.” 
“I need six million overnight. What's your rate?” 
“Thirteen and three-quarters.” 
On the East Coast the rate was rising. 
“Thanks, no thanks.” The FMA trader broke the connection with New 

York and released the “hold” button where San Francisco was waiting. He 
said, “I guess I'll take it.” 

“Six million sold to you at thirteen and five eighths,” Bank of America 
said. 

“Right.” 
The trade had taken twenty seconds. It was one of thousands daily between 

rival banks in a contest of nerve and wits, with stakes in seven figures, Bank 
money traders were invariably young men it their thirties bright and ambi-
tious, quick-minded, unflustered under pressure. Yet, since a record of success 
in trading could advance a young man's career and mistakes blight it, tension 
was constant so that three years on a money-trading desk was considered a 
maximum. After that, the strain began to show. 

At this moment, in San Francisco and at First Mercantile American Bank 
the latest transaction was being recorded, fed to a computer, then transmitted 
to the Federal Reserve System. At the “Fed”, for the next twenty-four hours, 
reserves of Bank of America would be debited by six million dollars, the re-
serves of FMA credited with the same amount. FMA would pay Bank of 
America for the use of its money for that time. 

All over the country similar transactions between other banks were taking place. 
It was a Wednesday, in mid-April. 
Alex Vanfdervoort, visiting the Money Trading Centre, a part of his do-

main within the bank, nodded a greeting to the trader who was seated on an 
elevated platform surrounded by assistants, the latter funnelling information 
and completing paper work. The young man, already immersed in another 
trade, returned the greeting with a wave and cheerful smile. 

Elsewhere in the room - the size of an auditorium and with similarities to 
the control centre of a busy airport - were other traders in securities and bonds, 
flanked by aides, accountants, secretaries. All were engaged in deploying the 
bank's money – lending, borrowing, investing, selling, reinvesting. 

Beyond the traders, a half-dozen financial supervisors worked at larger, 
plusher desks. Traders and supervisors alike faced a huge board, running the 
trading centre's length and giving quotations, interest rates and other infor-
mation. The remote-controlled figures on the board changed constantly. 

A bond trader at a desk not far from where Alex was standing rose to his 
feet and announced loudly, "Ford and United Auto Workers just announced a 
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two-year contract." Several other traders reached for telephones. Important in-
dustrial and political news, because of its instant effect on securities prices, 
was always shared this way by the first in the room to hear of it. 

Seconds later, a green light above the information board winked off and 
was replaced by flashing amber. It was a signal to traders not to commit them-
selves because new quotations, presumably resulting from the auto industry 
settlement, were coming in. A flashing red light, used rarely, was a warning 
for more cataclysmic change. 

Yet the money-trading desk, whose operation Alex had been watching, re-
mained a pivot point. Federal regulations required banks to have seventeen 
and a half per cent of their demand deposits available in liquid cash. Penalties 
for non-compliance were severe. Yet it was equally poor banking to leave 
large sums uninvested, even for a day. 

Therefore banks maintained a continual tally of all money moving in and 
out. A central cashier's department kept a finger on the flow like a physician 
on a pulse. If deposits within a banking system such as First Mercantile Amer-
ican's were heavier than anticipated, the bank - through its money trader - 
promptly loaned surplus funds to other banks who might be short of their re-
serve requirements. Conversely, if customer withdrawals were unusually 
heavy, FMA would borrow. 

A bank's position changed form hour to hour, so that a bank which was a 
lender in the morning could be a borrower at midday and a lender again before 
the close of business. This way, a large bank might trade more than a billion 
dollars in a day. 

Two other things could be said - and often were - about the system. First, 
banks were usually faster in pursuing earnings for themselves than for their 
clients. Second, banks did far, far better in the way of profit for themselves 
than they achieved for outsiders who entrusted money to them. 
 
Ex. 1. Check if the following statements express the main ideas or supporting 
details. Mark them M or S. 
1. Reserve requirements made it necessary for a bank to hold specific 

amounts of cash against possible demand. 
2. A bank's position changed form hour to hour, so that a bank which was a 

lender in the morning could be a borrower at midday and a lender again be-
fore the close of business. 

3. Bank money traders kept amounts in balance. 
4. Federal regulations required banks to have seventeen and a half per cent of 

their demand deposits available in liquid cash. 
5. A central cashier's department kept a finger on the flow like a physician on a pulse. 
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6. Three years on a money-trading desk was considered a maximum. 
 
Ex. 2. Choose the best answer. You may refer back to the text. 
1. The scene is laid in … 

a) Manufacturers Hanover Trust; c) first Mercantile American Bank; 
b) Federal Reserve System; d) Bank of America. 

2. Money Trading Centre is compared with … 
a) a huge board; c) the control centre of a busy airport; 
b) the money-trading desk; d) a pivot point. 

3. Bank money traders are described as … 
a) invariably young men; c) unflustered under pressure; 
b) bright and ambitious; d) all of the above. 

4. How much money did the money trader want overnight?  
a) 6 million euros; c) 6 million dollars; 
b) 6 million pound; d) 8 million dollars. 

5. He lent money at the rate of … 
a) 13 and 3/5; c) 15 and 3/8; 
b) 13 and 5/8; d) 15 and 5/8. 

6. Three years on a money-trading desk was considered a maximum because 
a) it was necessary to change position; c) the work was too exhausting; 
b) money-traders were too little paid; d) money traders were fired. 

7. Where did traders and supervisors get information from? 
a) a huge board, giving quotations, in-

terest rates and other information; 
c) a computer; 

b) the New York trading centre; d) the Board of Directors. 
8. What did a flashing amber mean? 

a) start transactions; c) not to commit themselves; 
b) not to lend money; d) to contact clients. 

9. If customer withdrawals were unusually heavy … 
a) FMA would borrow; c) promptly loaned surplus funds; 
b) close the bank; d) apply to FED. 

 
Ex. 3. Be ready to discuss the issues of bank reserves in the class. Give exam-
ples from the text and explain the following statement: 

Federal regulations required banks to have seventeen and a half per cent of 
their demand deposits available in liquid cash. 
UNDERSTANDING  THROUGH  LISTENING 
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In Key 5 “Practice Self-Motivation” the lecturer discusses the importance 
of self-motivation for a leader. “As a leader, he says, you must be able to mo-
tivate yourself and also to teach others this cultural skill”. 
Listen to Key 5 and answer the  following questions: 
1. What is self – motivation? 
2. When is self – motivation particularly needed? 
3. How does self – motivation work in the following settings: 

a) clinical; 
b) academic; 
c) organizational. 

4. What are concrete steps to improve or maintain behaviour? What tips do 
you find the most useful? Why? 

 
EVALUATING  THROUGH  WRITING 
 
Task 1. Explain the following statement in your own words in writing. Prove 
your explanation with the facts from text B. 

Banks did far, far better in the way of profit for themselves than they 
achieved for outsiders who entrusted money to them, didn’t they? 
 
Task 2. Your company is making an order for delivering spare parts from 
Germany. Prepare a cover letter for a trial order. Make use of the following 
order sample. 

ORDER       No.7323 AS 
 

 Please supply``````` 
quantity unit description price (US$) 
15,000 1 lb jars Orange marmalade, quality A2 1.2 each 
13,000 0.5 lb jars Strawberry jam, quality A3  0.98 each 
1000 5 lb boxes Bananas 0.67 per lb 

Delivery:   by 10th December 20.. 
Method of transport:  shipment 
Payment:    Half the amount on receipt of consignment,  

remainder within 30 days 
Discount:   5% special discount 

     2% cash discount 
Sales manager   Signature 

 
Task 3. Write a summary of text B. Make use of the following tips. 

Summaries are often found in academic work. A summary can be a helpful study 
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tool, a learning or memory aid for information presented in reading or lectures. 
To write a summary, you must be able to determine which ideas are important 

and which are not. You must be able to see how all important ideas relate to each 
other. To write a summary: 
 Read the text more than once and take notes. 
 Without looking at the text, restate the main ides in your own words. 

Look at the text again to check that you have included the most important 
points. Be sure that you haven’t changed the author’s ideas. 

 

PROJECT 
 

Task 1. What are the priorities of the foreign currencies in Minsk banks? Check 
their current exchange rates. Below are exchange rates of some currencies: 

Selected Exchange Rates 

$1.00 = 0.6017 British pounds   1 pound = $1.662 
$1.00 = 0.79 Euro 
$1.00 = 134.85 Japanese yen   1 yen = $.007416 
$1.00 = 1.1864 Canadian dollars   1 dollar = $.8429 

Find out the volumes of currency trade on the money market. 
 

Task 2. You have joined business with a partner from another country. You have 
some problems due to cultural differences. Be ready to explain the key cultural 
habits in your country that are important and essential for him to appreciate. 
 
EVALUATING  ISSUES 
 
Revise the material of Chapter 5 from the textbook and be ready to speak on 
the following: 
International Trade 
 The international trade as a form of specialization. 
 The principle of comparative advantage and its role in international trade. 
 Trade restrictions. 
 Trade organizations. 
 

Global Market and Developing Nations 
 Classification of nations. 
 Multinational enterprises. 
 World trading organizations. 
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MODULE  6 
 
Self-study material for Units 6.16.3 from the textbook. 
 
COMPANY  STRUCTURE 
MANAGEMENT 
ACCOUNTING 
 
VOCABULARY  FOCUS 
 

One of the ways in which vocabulary is stored in the brain is by related groups. 
Words which have some kind of connection are kept together in the brain. For ex-
ample, these words are connected by topic: 

company /shareholder /board of directors /proprietorship 
 

 
Ex. 1. Circle the word that does not belong in each horizontal group. 
1. business  company  society  subsidiary 
2. salary  manager  salesman  employee 
3. finance  product  research  marketing 
4. distributing selling  assembling  promoting 
5. end user  customer  client   distributor 
 
Ex. 2. Go through the words and expressions you would like to revise in this 
module and put them into related groups. 
 
Ex. 3. Use a dictionary if necessary to find out what the following abbreviations 
stand for. Continue the list with 5–10 other commonly used abbreviations. 

Adv., C/A, COD/c.o.d., D.D.D., exps., F.Y., GNP, IFC, I.M.F., inv., 
IOU, L/C, lb., Ltd., M.P., O/D (OD),Re: Att., p.w., R, SEC, St.Ex., TM, tx., 
VAT. 
 
Ex. 4. Find in the English abbreviations for the following Russian expres-
sions: 

как можно скорее; общество с ограниченной ответственностью; за-
крытое акционерное общество; то есть; также известный как; нашей 
эры; таможня; дневная заработная плата; дюжина; через день; бес-
платно. 
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Ex. 5. Give the English equivalents for the following: 
a) ликвидировать предприятие; нести потери; пассивы; обязательства; 

неосязаемые активы; филиал; головная фирма; стоять во главе; обо-
ротный капитал; учредить/ликвидировать организацию; управляющий 
компанией; достигать цели; председатель; головная/дочерняя компа-
ния; рыночные ценные бумаги; семейный бизнес; предприниматель. 

b) четкая иерархия; подчиненный; ставить цели; достигать цели; увели-
чивать производительность; цели и средства; долгосрочное планиро-
вание; проворство; быстрота. 

с) взимать налоги; амортизация; статья пассивов; нести убытки; при-
быльность предприятия; статья активов; балансовый отчет; стоимость 
капитала за вычетом обязательств; подотчетность. 

 
Ex. 6. Translate the following definitions. 
1. Common stock – акция корпорации, которая дает право голоса ее вла-

дельцу на выбор управляющих и право на получение части прибыли, 
которую корпорация выплачивает в виде дивидендов. 

2. Capital gain – прибыль, получаемая в результате продажи акций или 
других активов по более высокой цене, чем та, по которой они были 
куплены. 

3. Preferred stock – акция корпорации, которая не дает права голоса, но 
дает право на первоочередное распределение прибыли корпорации, а в 
некоторых случаях – первоочередное распределение имущества в слу-
чае банкротства. 

4. Limited liability – юридическое положение, в соответствии с которым 
каждый собственник, вкладывающий капитал в дело, несет ответствен-
ность за пассивы предприятия только в размере вложенного капитала. 

5. Financial accounting – отрасль бухгалтерского дела, которая связана с 
предоставлением финансовой информации за пределы организации. 

6. Mortgage – долгосрочная ссуда на землю или строения, ипотека. 
 

Quiz 
 
A. Directions: Substitute the underlined word without changing the meaning 
of the sentence. Choose only one word out of four given.  
1. The sales representatives were asked to go over the figures in their reports 

before the conference. 
a) relate; c) review; 
b) revise; d) calculate. 
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2. The warranty guaranteed that all defective parts would be replaced without 
charge. 
a) lost; 
b) imperfect; 

c) unused; 
d) dorsal. 

3. If a country has a floating currency, importers and exporters may have to 
keep changing the prices of their goods. 
a) swimming; 
b) flying; 

c) flowing; 
d) soft. 

4. Some countries try to be saturated with certain commodities so that they 
are not dependent of imports. 
a) economic; 
b) sufficient; 

c) self-sufficient; 
d) self-financing. 

5. It’s better to start exporting on a small scale and then expand if things go well. 
a) enlargement; 
b) bigger; 

c) increase; 
d) shorten. 

6. Because of high shipping costs, it made more sense to give rights to a man-
ufacturer to produce our range of furniture. 
a) to license; 
b) lease; 

c) control; 
d) handle. 

7. Quality control is an essential aspect of the manufacturing process. 
a) an alternative; 
b) an introspective; 

c) an encompassing; 
d) a necessary. 

8. Some manufacturers were accused of selling goods abroad at a very low 
price because they are not wanted in the home market. 
a) dumping; 
b) revaluing; 

c) flooding; 
d) devaluation. 

 

B. Choose the best option. 
1. Of the following, which are advantages to a single proprietor? 

a) Unlimited liability. 
b) Mutual agency. 
c) Ease in obtaining funds. 
d) Control over decisions. 

2. An advantage of a partnership over a single proprietorship is 
a) limited liability. 
b) greater specialization of management. 
c) less "red tape" in forming the business. 
d) unlimited liability. 
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3. Which of the following is not true of a corporation? 
a) Unlimited liability. 
b) Ease in obtaining funds. 
c) Lower tax rate on corporate income than on persona income. 
d) Greater efficiency brought about by greater size. 

 
TARGETING  GRAMMAR 
 
Ex. 1. Fill in the gaps with the right prepositions. 
1. A sole proprietorship is referred … as the proprietorship, single proprie-

torship, individual proprietorship, and individual enterprise. 
2. The owner is legally liable … all debts of the company. 
3. Dividends to shareholders are also taxed … an individual basis. 
4. Manager must be capable … long-term planning. 
5. Efficient use of assets has an impact … profitability, stability, liquidity 

and the ability of the enterprise to grow. 
6. Managers must be aware … their needs. 
7. All values in the economic system are measured … terms of money. 
8. Stock prices fluctuate … response to a wide variety of pressures. 
9. It is illegal … advertisers to make untrue statements about their goods. 
10. His product best appeals … potential buyers. 
 
Ex. 2. Put in an appropriate modal verb. 
1. … they have been developing a new product so long? 
2. Where are our people? They …be showing the guests round the factory. 
3. You … establish a personal relationship with your clients. 
4. They … have notified him before the invoice arrived. 
5. A variety of data usually … to be analyzed. 
6. He … not have resigned his post as a Vice President. I saw him at the 

command meeting some days ago. 
7. We’ve sent a check and it … have got lost in the post. 
8. … they have increased their research budget? It’s hard to believe. 
9. You are to be impartial at the debates and … not take sides in any dispute. 
10. You … find this job challenging and useful. 
 
Ex. 3. Translate into English. 
1. Неужели он единственный владелец этой компании? 
2. Нашей фирме необходимо получить детальную информацию о дру-

гих фирмах-производителях этого товара. Возможно, что нам придёт-
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ся поменять поставщика. Нам следует снизить себестоимость нашей 
продукции. 

3. “Что мне делать сейчас, босс?” – “В первую очередь, самому надо 
знать, что делать. Я не могу ежеминутно давать распоряжения. У вас 
есть круг обязанностей, которые надо выполнять”. 

4. Я получил возврат налогов из банка. Как оказалось, мне не надо было 
платить столько налогов. 

 
Ex. 4. Scan texts A and B from Evaluating through Reading that follows for 
sentences containing modal verbs. Translate them in writing. 
 
Quiz 
 
In questions 1–10 each sentence has four underlined words or phrases. Identi-
fy the one underlined word or phrase marked A),B),C) or D) that must be 
changed and correct the mistake. 

1. (A)Despite of growing industrial activity, the majority (B)of the American 
people continued to (C)make their living from farming (D)until the begin-
ning of the twentieth century. 

2. (A)In the cosmetics world Avon Products Inc. (B)emphasizes 
(C)personnel selling (D)while Revlon Inc. emphasizes advertising. 

3. The practitioner (A)may find himself involved with tax planning, advising 
his clients (B)either companies and individuals, on how best (C)to reduce 
the burden (D)on taxation. 

4. (A)The type of work done by (B)executive accountants (C)can be further 
(D)subdivide. 

5. The financial accountant (A)produces the accounts which (B) can (C)letter 
(D)be checked by the auditor.  

6. (A)A balance of international payment (B) relies on the result of the busi-
ness which a nation (C)carries on with other nations in a given (D)periods. 

7. (A)Finances can (B)consists of a combination of stocks, (C)bonds, and 
(D)properties. 

8. Top management (A)must took a hard (B)look at its current (C)product 
lines to see if resources can (D)be reallocated. 

9. The marketing manager and the production manager (A)are two members 
of the same team, depending (B)on each other in much the same way (C)as 
the players (D)in the Liverpool football team. 

10. You (A) mustn’t have included (B)these figures here; (C)it’s bad account-
ing (D)practice. 
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EVALUATING  THROUGH  READING 
 
Text A 
Read the following passage. Choose the one best answer, a), b), b), or d), to 
each question. 

Eight basic practices have been found to be characteristics of successfully 
managing companies. One of these is management’s “bias toward action; this 
was manifest in a willingness to experiment and take risks. In such a company 
all new ideas get tested and then get stored rather than discarded if they don’t 
work right away. Long, detailed strategies are not the rule, and ideas are solic-
ited from everyone, not just from corporate planners. 

Many of these ideas are considered part of the management’s conventional 
wisdom in highly profitable Japanese corporations, but few of them are com-
mon practice in the majority of American business concerns, many of which 
do not realize the New Law of Business Life: that strong cultures make for 
highly successful companies. 
 
1. What does the word “these” in line 2 refer to? 

a) Basic practices. 
b) Successfully managed companies. 

c) New ideas. 
d) Different styles of management. 

2. What does the word “this” in line 2 refer to? 
a) The action of management. 
b) A bias toward action. 

c) A willingness to experiment. 
d) Evidence of risk-taking. 

3. What do the words “such a company” in line 3 refer to? 
a) One that is successful. 
b) One that plans ahead. 

c) One that takes risks. 
d) One that likes long’ detailed strategies. 

4. What do the words “these ideas” in line 7 refer to? 
a) Basic practices. 
b) Strong cultures. 

c) Careful strategies. 
d) Ideas suggested by all employers. 

5. What does the word “them” in line 8 refer to? 
a) Conventional methods. 
b) Japanese companies. 

c) These ideas. 
d) Business concerns. 

6. What does the word “which” in line 9 refer to? 
a) Profitable Japanese corporations. 
b) Common business practices. 

c) American business concerns. 
d) New Law of Business Life. 
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Text B 
Before reading the passage from The Moneychangers by Arthur Hailey scan 
it to locate the words the author uses to describe the process of selling/buying 
shares at the stock exchange and make a list of them. Then read the passage 
and explain the meaning of the underlined words and expressions. 

Jerome Patterton's normally ruddy face suffused an even deeper red. He 
protested, 'Dammit! -what you're asking is ridiculous.' 

“I’m not asking,' Alex Vandervoort's voice was tight with anger which had 
simmered since last night. 'I'm telling you - do it!” 

“Asking, telling - what's the difference? You want me to take an arbitrary 
action without substantial reason.” 

“I’ll give you plenty of reasons later. Strong ones. Right now there isn't 
time.” 

They were in the FMA president's suite where Alex had been waiting when 
Patterton arrived this morning. 

“The New York stock market has already been open fifty minutes,” Alex 
warned. “We've lost that much time, we're losing more. Because you're the on-
ly one who can give an order to the trust department to sell every share of Su-
pranational we're holding.” 

“I won't!” Patterton's voice rose. “Besides, what the devil is this? Who do 
you think you are, storming in here, giving orders,..” 

Alex glanced over his shoulder. The office door was open. He walked to 
close it, then returned. 

“I’ll tell you who I am, Jerome. I'm the guy who warned you, and warned 
the board, against in-depth involvement with SuNatCo. I fought against trust 
department buying of the shares, but no one – including you – would listen. 
Now Supranational is caving in.” Alex leaned across the desk and slammed a 
fist down hard. “Don't you understand? Supranational can bring this bank 
down with it.” 

Patterton was shaken. He sat down heavily behind the desk. “But is SuNa-
tCo in real trouble? Are you sure?” 

“If I weren't, do you think I'd be here, behaving this way? Don't you under-
stand I'm giving you a chance to salvage something out of what will be cata-
strophic anyway?” Alex pointed to his wrist watch. “It's now an hour since the 
market opening. Jerome, get on a phone and give that order!” 

Muscles around the bank president's face twitched nervously. Never strong 
or decisive, he reacted to situations rather than created them. 

“For God's sake, Alex, for your sake, I hope you know what you're doing” 
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Patterton reached for one of two telephones beside his desk, hesitated, then 
picked it up. 

“Get me Mitchell in Trust ... No, I'll wait ... Mitch? This is Jerome. Listen 
carefully. I want you to give a sell order immediately on all the Supranational 
stock we hold ... Yes, sell. Every share.” Patterton listened, then said impa-
tiently, “Yes, I know what it'll do to the market, and I know the price is down 
already. I saw yesterday's quote. We'll take a loss. But still sell ... Yes, I do 
know it's irregular.” His eyes sought Alex's as if for reassurance. The hand 
holding the telephone trembled as he said, “There's no time to hold meetings. 
So do it! Don't waste ...” Patterton grimaced, listening. “Yes, I accept respon-
sibility.” 

When he had hung up the telephone, Patterton poured and drank a glass of 
water. He told Alex, “You heard what I said. The stock is already down. Our 
selling will depress it more. We'll be taking a big beating.” 

“You're wrong,” Alex corrected him. “Our trust clients – people who trust-
ed us – will take the beating. And it would be bigger still if we'd waited. Even 
now we're not out of the woods. A week from now the SEC may disallow 
those sales.” 

“Disallow? Why?” 
“They may rule we had insider knowledge which we should have reported, 

and which would have halted trading in the stock.” 
“What kind of knowledge?” 
“That Supranational is about to be bankrupt.” 
“Jesus!” Patterton got up from his desk and took a turn away. He muttered 

to himself, “SuNatCo! Jesus Christ, SuNatCo!” Swinging back on Alex, he 
demanded, “What about our loan? Fifty million.” 

“I checked. Almost the full extent of the credit has been drawn.” 
“The compensating balance?” 
“Is down to less than a million.” 
There was a silence in which Patterton sighed deeply. He was suddenly 

calm. “You said you had strong reasons. You obviously know something. 
You'd better tell me what.” 

“It might be simpler if you read this.” Alex laid the Jax report on the presi-
dent's desk. 

“I'll read it later,” Patterton said. “Right now, you tell me what it is and 
what's in it.” 

Alex explained the rumours about Supranational which Lewis D'Orsey had 
passed on, and Alex's decision to employ an investigator – Vernon Jax. 

Patterton interrupted peevishly, “Okay, okay. Never mind all that. Tell me 
what the meat is.” 
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“I’ll give you it in five words: Supranational is out of money. For the past 
three years the corporation has had enormous losses and survived on prestige 
and credit. There's been tremendous borrowing to pay off debts; borrowing 
again to repay those debts; then borrowing still more, and so on. What they've 
lacked is real cash money.” 

Patterton protested, “But SuNatCo has reported excellent earning, year af-
ter year, and never missed a dividend.” 

“It now appears the past few dividends have been paid from borrowings. 
The rest is fancy accounting. We all know how it can be done. Plenty of the 
biggest, most reputable companies use the same methods.” 

The bank president weighed the statement, then said gloomily, “There used 
to be a time when an accountant's endorsement on a financial statement 
spelled integrity. Not any more.” 

“In here” – Alex touched the report on the desk between them – “are ex-
amples of what we're talking about. Among the worst is Greenapastures Land 
Development. That's a SuNatCo subsidiary.” 

“I know, I know.” 
“Then you may also know that Greenapastures has big land holdings in 

Texas, Arizona, Canada. Most of the land tracts are remote, may be a genera-
tion from development. What Greenapastures has been doing is making sales 
to speculators, accepting small down payments with hedged agreements, and 
pushing payment of the full price away into the future. Also, what's happened 
in one SuNatCo subsidiary has been repeated in others.” 

Alex paused, then added, “What all of it has done, of course, is make eve-
rything look great on paper and push up – unrealistically – the market price of 
Supranational shares.” 

“Somebody's made a fortune,” Patterton said sourly. “Unfortunately it 
wasn't us. Do we have any idea of the extent of SuNatCo borrowing?” 

“Yes. It seems that Jax managed to get a look at some tax records, which 
show interest deductions. His estimate of short-term indebtedness, including 
subsidiaries, is a billion dollars. Of that, five hundred million appears to be 
bank loans. The rest is mainly ninety-day commercial paper, which they've 
rolled over.” 

Commercial paper, as both men knew, were IOUs bearing interest but 
backed only by a borrower's reputation. “Rolling over”s was issuing still more 
IOUs to repay the earlier ones, plus interest. 

…The same thought was in both their minds: after Supranational would 
First Mercantile American Bank be added to the list? 
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Patterton's ruddy face had gone pale. He appealed to Alex, “Where do we 
sand?” No pretence of leadership now. The bank president was leaning heavi-
ly on the younger man. 

“A lot depends on how much longer Supranational stays afloat. If they can 
hang on for several months, our sales of their stock today might be ignored, 
and the breach of the Federal Reserve Act with the loan may not be investigat-
ed closely. If the breakup happens quickly, we're in serious trouble – with the 
SEC for not revealing what we know, with the Comptroller of Currency over 
abuse of trust, and, over the loan, with the Fed Reserve. Then, I need hardly 
remind you, we're facing an outright loss of fifty million dollars, and you 
know what that will do to this year's earnings statement, so there'll be angry 
shareholders howling for someone's head. On top of that there could be law-
suits against directors.” 

“Jesus!” Patterton repeated. “Jesus H.Christ!” He took out a handkerchief 
and mopped his face and egg-like dome. 

Alex went on relentlessly, “There's something else we'll have to consider –
publicity. If Supranational goes under there will be investigations. But even 
before that the press will be on to the story and do probing of their own. When 
the questioning starts, it's unlikely our bank will escape attention, and the ex-
tent of our losses will become known and publicized. That kind of news can 
make depositors uneasy. It could cause heavy withdrawals.' 

“You mean a run on the bank! That's unthinkable.” 
“No, it isn't. It's happened elsewhere - remember Franklin in New York. If 

you're a depositor, the only thing you care about is whether your money's safe. 
If you think it might not be, you take it out - fast.” 

Patterton drank more water, and then slumped into his chair. If possible, he 
looked even paler man before. 

“What I suggest,” Alex said, “is that you call the money policy committee 
together immediately and we concentrate, during the next few days, on attain-
ing maximum liquidity. That way, we'll be prepared if there's a sudden drain 
on cash.” 
 
Ex. 1. Choose the correct option: 

1. Alex Vandervoort demanded that the president of the bank should give the 
order … 
a) to sell half of their Supranational shares.  
b) to get rid of all the shares their bank possessed. 
c) to buy a lot more Supranational shares.  
d) to sell every share of Supranational they were holding. 
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2. Alex insisted the bank should sell the shares … 
a) after consulting the board. 
b) immediately. 
c) after speaking to SuNatCo manager. 
d) in a week’s time. 

3. They sold the shares at a price that was … they had bought them. 
a) lower than. 
b) higher than. 
c) the same as. 
d) two times lower. 

4. The abbreviation SEC stands for … 
a) Security Exchange Commission. 
b) Safe Exchange Committee. 
c) Safe Executive Council. 
d) Security Executive Commission. 

5. Alex feared that the SEC would… 
a) disallow their sales. 
b) impose heavy  taxes on the sale. 
c) make them postpone the sale. 
d) make them buy more SuNatCo shares. 

6. Insider knowledge about Supranational was that the company…. 
a) was going to increase the cost of their shares. 
b) going to enter European markets. 
c) was about to be bankrupt. 
d) was going to take over FMA bank. 

7. The meat of the story about Supranational was that … 
a) they didn’t want to deal with  FMA bank. 
b) it survived on prestige and credit. 
c) it was involved in money frauds. 
d) it had lost  credit in the St. Ex. 

8. In case their sales were disallowed they were facing  
a) an outright loss of 50 thousand dollars. 
b) a lawsuit against directors. 
c) angry shareholders howling for someone’s head. 
d) All of the above. 

9. A run on the bank means having … 
a) a big flow of money put in the bank. 
b) lots of people asking for a loan. 
c) a contest in running among the bank staff. 
d) heavy withdrawals. 



88   

10. Alex suggested they should call money policy committee so that they con-
centrated on… 
a) lowering their interest rate. 
b) attaining maximum liquidity. 
c) increasing their monetary base. 
d) attracting shareholders. 

 
Ex. 2. Find in the text information to answer the following questions. 
1. In what way could selling of Supranational shares influence the stock? 
2. What were the results of investigating Supranational by Vernon Jax? 
3. How could Supranational bankruptcy influence FMA bank?  
4. What is the management supposed to do to escape a run on the bank? 
 
Ex. 3. Be ready to dwell on the moral and ethic aspects of the deal in class. 
 
UNDERSTANDING  THROUGH  LISTENING 
 

In Key 6 “Leaders Are Not Born That Way” the lecturer discusses differ-
ent approaches to the definition of an effective leader. 

While listening to the lecture make a list of vocabulary characterizing an 
effective leader and do the tasks that follow. 
A. Answer the questions: 

1. What were the results of the earliest leadership research like? According to 
those theories, were leadership qualities inherited or made? Who were they 
considered to be attributed to? 

2. Some sets of core traits nowadays are called enablers, the leadership mus-
cles. What are they? Do these traits guarantee success? What will success 
depend on? 

 
 
B. Comment on all six sets of core traits which characterize an effective lead-
er. 

Drive Honesty and integrity Intelligence 
Leadership motivation Self – confidence Knowledge of the business 
 
What is it necessary to do to develop these traits and then to use them in the 
right way? 
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EVALUATING  THROUGH  WRITING 
 
Task 1. Write an outline of Text B. Make use of words and phrases listed bel-
low to denote cause, reason and effect: because / owing to / due to / in order to 
/ so as not to / so that / regardless of+ Noun / even though / in spite of/ unlike / 
as a result / as a consequence /for this reason /for all that. 
 
Task 2. Respond to the following letter complaining about the high price of 
goods. 

Dear Mr. Smith, 
 

We have pleasure in sending you our quotation for a complete packing line to 
pack your products in polyethylene film. 
 

QUATQTION No L—000-001 
 

One complete packing line 
 

Price 

Model CP-1 $5,000.00 
Spare parts $1,000.00 
FOB and delivery cost $1,000.00 
Total $7,000.00 

 

Sincerely yours, 
Mr. Brown 

 
PROJECT 
 
Task 1. Imagine you are one of the board of directors of a company which is 
facing bankruptcy. What are your actions? Give your reasoning. You can 
make use of the situation in which the FMA bank found itself. 
 
Task 2. You are planning to start your own business. Write a business plan 
for your company. 

This is an outline of a complete business plan:  

Summary: Business Concept/Current situation/Key success factors/Financial sit-
uation/Needs  

Vision: Vision statement/Milestones  

Market Analysis: The overall market/Changes in the market/Market segments/Target mar-
ket and customers/Customer characteristics/Customer needs/Customer buying decisions. 
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Competitive Analysis: Industry overview/Nature of competition/Changes in the indus-
try/Primary competitors/Competitive products/services/Opportunities/Threats and risks. 

Strategy: Key competitive capabilities/Key competitive weaknesses/Strategy/ Imple-
menting strategy. 

Products/Services: Product/service description/Positioning of products/services/ Com-
petitive evaluation of products/services/Future products/services. 

Marketing and sales: Marketing strategy/Sales tactics/Advertising/Promotions/ Incen-
tives /Publicity/Trade shows. 

Operations: Key personnel/Organizational structure/Human resources plan /Product/ 
service delivery/Customer service/support/Facilities. 

Creating the financials of the business plan: Assumptions and Comments/Starting 
Balance Sheet/Profit and Loss Projection/Cash Flow Projection/Balance Sheet Projec-
tion/Ratio's and Analysis. 

 
PROBLEM ISSUES 
 
Revise the material of Units 6.1–6.3 from the textbook and be ready to speak 
on the following issues: 
Company Structure 
 Common types of business firms; their pros and cons. 
 The role of the Board of Directors and Senior Executives. 
 Most common departments in big companies; their responsibilities 

Management 
 Management; its four functions; the four kinds of resources. 
 Management objectives. 
 Managerial skills. 
 Information processing. 
 Decision-making. 

Accounting 
 Definition of accounting. 
 Types of accounting. 
 The difference between accounting and bookkeeping; 
 Accounting outputs.  
 Accounting system. 
 Means of creating accounting information. 
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MODULE  7 
 
Self-Study for Units 6.46.5 
 
MARKETING  
ADVERTISING 
 
VOCABULARY  FOCUS 
 

Word Partners: Compound Nouns 
In each of the four lists below only one noun can be combined with the other words. 
Write the appropriate noun in each space. 

advertising  brand  market  sales 
 

1. 
…………………. 

name 
image 
loyalty 

3. 
………………… 

agency 
campaign 
expenditure 
media 

 
2. 
…………………. 

 
share 
research 
study 
penetrating 
leader 

 
4. 
………………… 

 
forecast 
force 
drive 
promotion 
team 

 

 
Ex. 1. Which of these word partners describes: 

 a product which has the greatest market share; 
 money spent on the promotion of a product; 
 the idea people associate with a product; 
 a special offer to boost sales. 
 
Ex. 2. Give the English equivalents for the following: 
a) товары; диктовать цены на рынке; внутренний рынок; внешний рынок; 

посредник; формула маркетинга; возврат по капиталовложениям; це-
левой рынок; доверие покупателя; накладные расходы; 

b) рекламный плакат или щит; гласность; реклама; заказчик рекламы; 
средства массовой информации; эффективность рекламной кампании; 
место, щит для наклейки афиш; содействие продаж сбыту; изобрази-
тельные или макетные рекламные объявления. 
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Ex. 3. Translate into English. 
1. Исследования рынка включают спрос, предложение, анализ продукции 

как своей, так и производимой конкурентами. 
2. Основной принцип маркетинга состоит в том, что во главу угла ста-

вятся вопросы потребителя. 
3. Иногда зарубежные рынки весьма привлекательны и выгодны для 

продукции, которая пользуется низким спросом на местном рынке. 
4. Реклама – один из видов конкуренции, одна из функций маркетинга. 

Это информация о свойствах потребительских товаров и различных 
видах услуг с целью их реализации, создания спроса на них. 

5. Современными средствами рекламы служат печать, радио, телевиде-
ние, а также витрины, упаковка, товарные знаки и т. д. 

 
Quiz 
 
Questions 1–10 are incomplete sentences. Beneath each sentence you will see 
four words or phrases, marked   a), b), c), and d). Choose the one word or 
phrase that best completes the sentence. 

1. With effective advertising a company can become a … name. 
a) house; 
b) household; 

c) housewife’s; 
d) home. 

2. We need an effective campaign to … our new product range. 
a) fire; 
b) set out; 

c) set off; 
d) launch. 

3. During the commercial … , there was an advertisement for a new wom-
en’s magazine. 
a) break; 
b) breakage; 

c) pause; 
d) interval. 

4. The first thing an ad must do is to … the reader’s eye. 
a) trap; 
b) catch; 

c) find; 
d) reach. 

5. We need a name for the product which will … to teenagers. 
a) draw; 
b) attract; 

c) succeed; 
d) appeal. 

6. All advertisers must obey the industry’s … . 
a) practice code; 
b) code of practice; 

c) practical code; 
d) code word. 
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7. Advertising on television is very expensive during … viewing hours. 
a) peak; 
b) high; 

c) audience; 
d) big. 

8. We did a lot of research to ensure that the advertisement would appeal to 
the … audience. 

a) aim; 
b) arrival; 

c) goal; 
d) target. 

9. Newspaper advertising … for 45% of the total. 
a) accounted; 
b) counted; 

c) comprised; 
d) came. 

10. Advertisers look at each newspaper’s … figures before deciding where to 
place their advertisements. 
a) circular; 
b) population. 

c) circulation; 
d) revenue. 

11. If you advertise at airports, you have a … audience. 
a) captured; 
b) slave; 

c) captivated; 
d) captive. 

 
TARGETING  GRAMMAR 
 
Ex. 1. Revise the use of the infinitives. Decide if the sentences below are right or 
wrong. Mark them with a tick or a cross. Then correct the mistakes where necessary. 

1. The report made us to review our forecasts.  
2. The report failed to identify the cause of the delay in supply.  
3. This doesn’t allow to make further investments.  
4. We want that you respect the terms of the contract.  
5. We asked them to advance the order by two months.  
6. We would like that you come to the meeting.  
7. The contract does not permit that we increase the price.  
 
Ex. 2. Use the correct form of the infinitive or the -ing form.  
1. The advertising department denies (mislead) the public about the product. 
2. The government wants (forbid) companies (advertise) alcoholic products on 

television. 
3. This joint venture will enable (enter) the Chinese market. 
4. We are not permitted (use) comparative advertising. 
5. We have delayed (introduce) the product until the New Year. 
6. The marketing department is keen on (increase) the proportion of sales on credit. 
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7. We promise (refund) dissatisfied customers within 30 days. 
8. We will probably start (produce) the new model within 18 months. 
 

Ex. 3. Complete the sentences, using the correct form of the verbals in brack-
ets, adding prepositions or other word if necessary. 
1. The production manager apologized (arrive) late for the meeting. 
2. The company believe (distribute) profits among both staff and shareholders. 
3. The R&D department complains (lose) 10% of its budget. 
4. The company is interested (expand) into Latin American markets 
5. He was suspected (sell) information to a rival company 
6. Despite the mixed market research reports, we are going to carry (develop) 

this product. 
7. We cannot count (remain) a market leader for ever. 
8. The union representative insists (speak) to the managing director. 
9. Two years on, we regretted (abandon) the North African market.  
 

Ex. 4. Pay attention to the way the verbals are translated into Russian. 
1. Summing up, we must point out the following issues. Подводя ито-

ги,/Если подводить итоги,/Подведем итоги: необходимо выделить 
следующие моменты. 

2. The company is known to have been working on their new product for a 
year. Известно, что они работают над этой проблемой уже год. 

3. Promotion campaign made it possible to achieve good results. Система 
позволила достичь хороших результатов. 

4. Attached to are tables and graphs. К статье прилагаются таблицы и графики. 
5. Their proposal was reasonable enough for the board to consider it in a 

meeting. Их предложение было достаточно разумным, чтобы совет 
рассмотрел его на заседании. 

 

Ex. 5. Translate the sentences into English using infinitives or ing-forms. 
1. Навязчивая (obtrusive) реклама вынудила нас купить ненужную вещь. 
2. Совет директоров ожидал, что акционеры знают о надвигающемся кризисе. 
3. Пустая трата времени – выпускать в обращение cтоль необеспеченные 

акции. 
4. Мы составили договор купли-продажи, чтобы у нас не было претензий 

друг к другу. 
5. Представитель фирмы выступил по телевидению, чтобы рекламиро-

вать новое изделие. 
6. Коммерческий банк провел широкую рекламную кампанию, чтобы 

привлечь вкладчиков. 
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Quiz 
 
In questions 1-10 each sentence has four underlined words or phrases. Identi-
fy the one underlined word or phrase marked A),B),C) or D) that must be 
changed and correct the mistake. 

1. (A)It is the responsibility of the marketing department (B)to promote and 
(C) organizing the sale of products (D)to the purchaser. 

2. Writers and media (A)personal sell (B)themselves best by the impression 
(C)given in their verbal (D)expression. 

3. Although we are (A)concerned with the problem of energy sources, we 
(B)must not fail (C)recognizing the need (D)for environmental protection. 

4. Some companies are large  enough (A)to employment a permanent tax 
specialist, but (B) in most cases the (C)practicing accountant with special 
taxation expertise will (D)undertake this work. 

5. The Internal Revenue Service uses computers (A)to check tax return 
(B)computations, to determine the reasonableness of deductions, and 
(C)for verifying the accuracy of (D)reported income. 

6. The Internal Revenue (A)Service makes all Americans (B)to file (C)their 
tax  forms (D)by April 15 every year. 

7. To control quality and (A)making decisions (B)about production (C)are 
(D)among the many responsibilities of an industrial engineer.  

8. As well as (A)satisfying (B)existing needs, marketers can also anticipate 
and create new (C)ones (D)needs. 

9. The product’s features, the methods of distributing and (B)promotion it, 
and (C)its price, can all be changed during (D)the course of its life. 

10. The Wagner act (A)guarantees (B)workers in the U.S. (C)the right (D)to 
organizing labour unions. 

 
EVALUATING  THROUGH  READING  
 
Text A 
Read the story of Hollywood sign. Choose the one best answer, a), b), c), or 
d), to each question. 

Hollywood sign in the hills that line the northern border of Los Angeles is 
a famous landmark recognized the world over. The white-painted, 50-foot 
high, sheet metal letters can be seen from great distances across the Los Ange-
les basin. 

The sign was not constructed, as one might suppose, by the movie business 
as a means of celebration the importance of Hollywood to this industry; in-
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stead, it was first constructed in 1923 as a means of advertising homes for sale 
in a 500-acre housing subdivision in a part of Los Angeles called “Hollywood-
land.” The sign that was constructed at the time of course said “Hollywood-
land.” Over the years, people began  referring to the area by the shortened ver-
sion “Hollywood,” and after the sign and its site were donated to the city in 
1945, the last four letters were removed. The sign suffered from years of dis-
repair, and in 1973 it needed to be completely replaced, at a cost of $27,700 
per letter. Various celebrities were instrumental in  helping to raise needed 
funds. Rock star Alice Cooper, for example, bought an O in  memory of 
Groucho Marx, and Hugh Hefner of Playboy fame held a benefit party to  
raise the money for the Y. The construction of the new sign was finally com-
pleted in 1978. 
 
1. What is the topic of this passage? 

a) a famous sign; 
b) a famous city; 

c) world landmarks; 
d) Hollywood versus Hollywoodland. 

2. The expression “the world over” in line 2 could best be replaced by  
a) in the northern parts of the world; 
b) on top of the world; 

c) in the entire world; 
d) in the skies. 

3. It can be inferred from the passage that most people think that the Holly-
wood sign was first constructed by 

a) an advertising company; 
b) the movie industry; 

c) a construction company; 
d) the city of Los Angeles. 

4. The pronoun “it” in line 5 refers to  
a) the sign; 
b) the movie business; 

c) the importance of Hollywood; 
d) this industry. 

5. According to the passage, the Hollywood sign was first built in  
a) 1923; 
b) 1949; 

c) 1973; 
d) 1978. 

6. Which of the following is NOT mentioned about Hollywoodland? 
a) It used to be the name of an area of Los Angeles.  
b) It was formerly the name on the sign in the hills.  
c) There were houses for sale there. 
d) It was the most expensive area of Los Angeles.  

7. The passage indicates that the sign suffered because 
a) people damaged it; 
b) it was not fixed; 

c) the weather was bad; 
d) it was poorly constructed. 

8. In can be inferred from the passage that the Hollywood sign was how old 
when it was necessary to totally replace it? 
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a) ten years old; 
b) twenty-six years old; 

c) fifty years old; 
d) fifty-five years old. 

9. The word “removed” in line 10 is closest in meaning to which of the fol-
lowing? 
a) moved to a new location; 
b) destroyed; 

c) found again; 
d) exchanged for a newer one. 

 
Text B 

Read an extract from Valley of the Dolls by Jacqueline Susan and think  of 
the heading to each part of it. The Valley or the Dolls is the story of three of 
the most exiting women you will ever meet; women who were too tough or too 
talented not to reach the top…and unable to enjoy it once they were there! 

Early in October, Henry met Anne at “21” after another hurried summons. Her 
eyes were sparkling as she presented her newest proposition. He listened carefully, 
then threw up his hands. “You're a real Panzer division - but it won't work.” 

“Why?” 
“He doesn't want to own an agency. I know it. Lyon likes writing.” “But 

Henry, you can try. Tell him you don't want the Johnson Harris office absorb-
ing a business you've put your life's blood into. Please – try.” 

“But Anne, even if I tell him that I'm making the loan, he has to find out 
eventually.” 

“I'll worry about that when the time comes. Henry, there isn't a moment to lose.”  

*** 

Lyon sipped his coffee thoughtfully. “I'm flattered, Henry... but I'm not 
your man.”  

The waiter refilled Henry's coffee cup. He waited until the man mowed 
away before he answered. “Look, Lyon, I gave my life to this outfit. The 
Johnson Harris office doesn't deserve the roster of stars I've built up. George 
Bellows doesn't deserve going down the drain either. Oh, they'll take him on, 
make him a vice-president. But they'll kick him upstairs to an unimportant po-
sition he'll be forced to quit. I tell you I haven't slept nights. 

That's why I'm offering to lend you the money to buy the agency with 
George.” 

“But why me? Why not lend George the money?” 
“Why do you think George hasn't been able to raise it?” Henry asked. 
“It's a big bundle, I suppose.” 
“No. The word is out” – George can't handle it alone. – “He's a great busi-

nessman, but he's not good with people. Half the stars will leave. But if I ap-
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point you – if we do it right, with big publicity ... start with small column ru-
mours at first... how I sent for you ... then let it build ... Listen, enough people 
still remember how great you were.” 

Lyon shook his head. “I appreciate it, and I'm flattered. But I have to pass. 
I'm happy in London. I don't want the pressure of an agency. I hate the rat 
race, and I enjoy writing.” 

“And what about Anne?' 
Lyon studied his cigarette. “She's the only consideration. Does she know 

about your offer?” 
“No.” Henry hoped lie sounded convincing. “Because I think Anne would 

want you to make the decision without pressure.” 
“But it's such a whopping loan, Henry.” 
“I don't need the money. I just want out. My last electrocardiogram con-

vinced me. But I'd like to see the agency  continue. You can pay me back a lit-
tle each year. I'm not worried.” 

“Would you feel very badly if I refused?” 
“Yes I would, Lyon. You walked out on me once when I needed you. I 

need you now. I want you to carry on the agency with George.” 

1962 
On January second, 1962, Bellamy and Bellows officially became Bella-

my, Bellows and Burke. George was president, Lyon was vice president Hen-
ry retired completely, but Lyon was adamant, about keeping his name in the 
firm. There was a champagne party for the press and clients, and this turned 
into a double celebration when Lyon announced that he and Anne were getting 
married the following day. 

When the party was in full swing, Henry took Anne aside. No one noticed 
their little conference. 

“He'll have to find out the truth next year.” Henry whispered. 
“Why does he ever have to know?” 
“Anne, next year you'll have to file joint taxes. Then he'll learn that you 

loaned him the money to buy the business. After all, he's paying interest on the 
loan and you'll have to declare it.” 

“But why couldn't you lend him the money then? And I'd lend it to you, 
and...” 

“And we'd all wind up in trouble with the Bureau of Internal Revenue 
Anne, I don't have the kind of money sitting around that you have. I haven't 
made two thousand a week clear and been given large blocks of stock in Gilli-
an. And I didn't have a guy like Henry Bellamy invest a hundred G's in 
A.T.&T. a long time ago and watch it double. If I'm taking a capital gain I 
can't invest my own money - oh, what the hell, you wouldn't understand. But I 



99   

can't use my own money to buy my own business. By the way, I sold out all 
your Gillian. It's for the best - it's gone up to triple what the company is worth 
and is due for a big drop. I also had to unload half of your A.T.&T. You'll 
never starve, but you've got a lot riding on this business. So it's no little toy 
Lyon and George better make good - three quarters of your savings are in it.” 

“Next year, when Lyon finds out, how do you think he’ll take it?” she 
asked. 

“Depends. If he's happy, if the business is going well and he's back in the 
groove, he'll probably laugh it off. After all, how can a guy be angry because a 
girl he loves tricked him into marrying her by secretly loaning him money?” 

“The only thing that worries me is his gratitude to you,” she said. “He 
keeps saying he can't let you down and talking about how much you must be-
lieve in him to make such an offer. He said he really didn't want to take over 
the company, but your belief in him made it impossible to turn you down.” 

“Nuts. I notice he didn't waste much time in asking you to marry him. I'm 
sure that was the deciding factor.” 

“Maybe. Anyway, at least I've got a year before the trouble starts. And as 
you say, there might be no trouble. But I don't care if there is. I can't live with-
out him, Henry. I tried for fifteen years, and it wasn't living. I'd bribe, lie, 
cheat, anything -just so long as I have Lyon. That's all that counts. Just pray 
for me when the big secret comes out.” 

“Listen, if I know you, you'll be pregnant by then, the business will be 
booming and Lyon will be secretly delighted that you pulled some strings to 
make his dreams come true.” 

*** 

They were married in Henry's apartment the following day. Judge Hellman, 
a close friend of Henry's, officiated, and George and his wife were witnesses. 
Anne and Lyon rushed off for a four-day honeymoon in Palm Beach. It was 
agreed they would live in Ann's apartment. Lyon and George were each to 
draw seven hundred dollars a week and expenses; the profits would remain in 
the company, with bonuses distributed at the end of each fiscal year. 
 
Ex. 1. Read and choose the best answer. 

1. Anne met with Henry Bellamy so that to present her newest propositions 
about … 
a) a profitable investment of her stocks 
b) a new pop star. 
c) making Lyon stay in New York. 
d) her promotion in the company. 
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2. Saying to Ann “You’re a real Panzer division” Henry Bellamy meant that 
she… 
a) could make a good army commander. 
b) was well armed and armoured. 
c) was very aggressive. 
d) was assertive, decisive and tireless. 

3. Bellamy and Bellows company were in … 
a) advertising business. 
b) show business. 
c) wholesaling. 
d) money trading. 

4. Anne wanted Lyon to take over Bellamy and Bellows company because … 
a) Henry Bellamy couldn't run his business any longer. 
b) she thought it was the right business for Lyon. 
c) she wanted to help Lyon  to make money. 
d) she hoped that would make him stay in New York. 

5. Lyon was promised to get money for buying Henry's business from … 
a) a bank. 
b) Henry Bellamy. 
c) Anne. 
d) from his family. 

6. Ann became rich … 
a) by buying and selling stocks in the St.Ex. 
b) being a head of a big company 
c) by inheriting money from her family. 
d) by investing in a successful company. 

7. Henry Bellamy couldn't borrow money from Anne because: 
a) she didn't trust him. 
b) he didn't want to be involved. 
c) they would have trouble with the Bureau of Internal Revenue. 
d) she didn’t have enough money. 

8. Lyon was adamant about keeping Bellany’s name in the firm means that 
he … 
a) hesitated about it. 
b) insisted on doing it. 
c) was against it. 
d) was indifferent about it. 

9. Lyon was to learn the truth about the money he got to buy Henry’s busi-
ness … 
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a) from Ann. 
b) after paying insurance. 
c) from Henry Bellany. 
d) after paying joint taxes. 

10. Choose the proverbs that best suit the context of the story. 
a) Love is not found in the market. 
b) Money doesn’t make people happy but it helps. 
c) Love will creep where it cannot go. 
d) Happy is he whose friends where born before him. 

 
Ex. 2. Explain the following sentences in your own words. Think about 
phrases underlined. 
1. Tell him you don't want the Johnson Harris office absorbing a business 

you've put your life's blood into. 
2. Bellows doesn't deserve going down the drain either. 
3. I hate the rate race. 
4. If he's happy, if the business is going well and he's back in the groove, he'll 

probably laugh it off.  
5. Lyon will be secretly delighted that you pulled some strings to make his 

dreams come true. 
 
UNDERSTANDING  THROUGH  LISTENING 
 

Key 7 “Make Yourself into a Leader” 
A. Listen to Key 7 as many times as necessary to complete the task. 
1. For about half a century researchers have examined a great variety of lead-

er behaviours. One conclusion is clear: effective leaders show concern for 
both … 

2. Without concern for the task … 
3. Without concern for the people … 
4. Considerate leaders are … 
5. Initiative leaders are … 
6. When we think about leaders we usually picture sth more. We expect … 
7. The transformational leadership is based on … 
 
B. Transformational leaders display five sets of behaviours. Comment on 
them: 

Attributed charisma. Inspirational leadership. 
Idealized influence. Individualized consideration. 
Intellectual stimulation.  
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EVALUATING  THROUGH  WRITING 
 
Task 1. Write an essay to express your attitude to Ann’s trick. What do you 
think Lyon will do when the truth comes off? 
 
Task 2. Cut out your favourite advertisement from a magazine or newspaper 
and the one you don’t like. Prepare a short written presentation of each ad, 
covering these points: Promoting lifestyle in your ads. / How the ads satisfy 
customers with their positive aspects. / How they dissatisfy them with their 
negative aspects. 
 
Task 3. Write a text to advertise any foreign goods you are going to promote 
on the local market. 
 
PROJECT 
 

Task 1. Make a market research of some products (goods and services) that 
are produced or provided in your city or region and be ready to present the 
information in the class. 
 
Task 2. Prepare a business plan for promoting any goods produced in your 
country in the international market. 
 
EVALUATING  ISSUES 
 
Revise the material of Units 6.46.5 from the textbook and be ready to speak 
on the following issues: 
Marketing 
 Characteristic of marketing and its types. 
 The main objectives of marketing and its principles. 
 The basic functions of marketing. 
 The marketing mix. 
 International marketing. 

Advertising 
 Advertising and society. Functions of advertising. 
 Types and ways of advertising. 
 Advertising agencies. 
 Alternative advertising. 
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